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We would like to welcome JORDAN BERRY to the Hopkins team.

Thanks to all of 
our customers for 

an outstanding 
spring season!

Monday, June 20
Online Sale 

thank you TODD HOPKINS
765-404-2116
KARL PETER 
217-653-3941
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One of the classic movies I watch whenever I get the opportunity is “Mr. Holland’s 
Opus.” Glenn Holland is a graduate fresh out of college who wants to write music. Being a 
newlywed, he � nds a teaching position in the music department at Kennedy High School 
to support his bride for a short time, while he works on his Opus. An Opus is a creative 
work, a musical composition numbered to designate the order of a composer’s works. Mr. 
Holland is positive his Opus will make him famous and � nancially secure, so he will no 
longer have to teach. He struggles with the lack of music appreciation demonstrated by 
the students and bolts from the school as soon as the bell announces dismissal for the day.

Mrs. Jacobs, the school’s principal, notices his lack of enthusiasm for teach-
ing and the eagerness Mr. Holland displays on his daily sprint out of the build-
ing. She confronts him about the situation and makes the following statement, 
“A teacher has two jobs; � ll young minds with knowledge, yes, but more impor-
tant, give those minds a compass so that the knowledge doesn’t go to waste.” 

A compass was used by explorers to keep them pointed in the right direction. Liv-
ing in the northern hemisphere, the needle of a compass always pointed up (North). 
Whatever direction you turned your compass, the needle stayed pointed in the right 
direction. Is your compass pointed in the right direction? Are you the person who 
shows our junior exhibitors and their families the right way? � e enthusiasm contin-
ues to grow surrounding livestock exhibition, as does involvement in the National Ju-
nior Swine Association (NJSA) and the activities available to our young people. Many 
of these young people and their families display pride in their pedigreed animals. 

However, to be honest, I am deeply disappointed in our National Swine Registry (NSR) 
members who sell animals that do not meet their respected breed eligibility requirements. 
When young people are excused from the purebred class, they are hurt and disappointed. 
� ese NJSA members and their families miss out on the opportunity to exhibit the animal 
they purchased from you as a registered Duroc, Hampshire, Landrace or Yorkshire boar, 
barrow or gilt. Breed eligibility requirements can be found at www.nationalswine.com.

� e other disappointing issue is when an animal is sold, whether in an on-
line auction or maybe a consignment sale, to an NJSA member several months ago, 
and the animal is still not recorded or transferred to the new owner. Your reputa-
tion, along with the reputation of the purebred pedigreed livestock industry, is tar-
nished. � e NSR takes great pride in turning out registrations and transfers in a 
24-hour time frame, if all the required testing and paperwork is submitted. 

� e purebred livestock industry is a competitive business, and what can set you 
apart from the competition is making sure your animals are eligible for registration 
according to their respective breeds’ requirements. � en, get them registered and trans-
ferred in a timely manner. Did you check with the new owners to make sure you have 
the correct information, such as name, address and the date of their � rst show? 

I encourage each one of you to purchase a compass and place it in an area 
where you can see it each day. � ink how that compass points in the correct di-
rection all the time and how you can be the compass for the future of the pure-
bred swine industry. “Up” on the map of life is a great course to follow.

Your compass

“The purebred 
livestock 

industry is a 
competitive 

business, and 
what can set 

you apart 
from the 

competition is 
making sure 
your animals 

are eligible for 
registration 
according 
to their 

respective 
breeds’ 

requirements.”

EDITORIAL Mike Paul
CEO, National Swine Registry

mike@nationalswine.com

To contact Mike, use your 
smartphone to scan the 

code above or email her at 
mike@nationalswine.com.

Open Mike
OFFICE: 605.327.3285 • CHUCK: 605.661.7864 • BEN: 605.660.2828

OLSENYORKS.COM29369 451ST Ave., Irene, SD 57037
OLSENYORKS@GMAIL.COM

Surge Power On 282-7 x 
Bruno

$1,100 F1 Boar$1,400 F1 Gilt$1,500 barrow$1,900 barrow$5,050 Gilt

$6,050 Gilt$6,750 Gilt

$8,500 Gilt

Bred Gilt Sale

Offering 35 Yorkshire, Duroc and Crossbred gilts 
bred for July, August and September litters. 
COOPERATIVE DELIVERY AVAILABLE.

June 28, 2016
www.buyerschoiceauction.com

Inevitable Impeccable x
Vortex

Surge’s 
fi rst 

offspring 
sold.
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For those of you that have been responsible for young adults before, you under-
stand when I say how frustrating it can be, but I wouldn’t change it for the world. 
For every minute of frustration, they give me a minute of entertainment and ef-
fort. Last time, I wrote about my junior board o�  cer team, but this month I want 
to focus on the other retiring board members, as they are equally important to the 
success of the National Junior Swine Association (NJSA) shows and events. 

My superhero fanatic, Devin Ammann is ornerier than dirt and always gives me a 
hard time. However, if I had to guess, I spend the most time on the phone with him 
talking about our TV shows and superhero movies. Although he likes to sass me, he 
is one of my hardest workers and will do anything I ask. Devin is a wonderful, smart 
and funny person, and I am going to miss his work ethic and sense of humor. 

My socialite, Lexi Marek, has a unique personality. I’ve never been around someone 
who wants to change public perception of the agriculture industry so much and is actu-
ally taking steps to do that. She is motivated to change the world, and it’s exciting to 
be a witness to it all. Lexi complements my personality, and I am forever grateful for all 
the behind-the-scenes work she has done to help me. Lexi is a lovely, energetic and pas-
sionate young lady, and I cannot wait to see the di� erence she will make in the world. 

My go getter, Morgan Cox, is a � recracker. She is incredibly intelligent, gets her 
work done on time (if not early) and loves a good laugh. Morgan is going to make a 
di� erence in the agriculture industry because she loves her research. I know this be-
cause I can see the passion in her eyes when she talks about graduate school and all 
the opportunities it is going to provide her. Morgan is a smart, beautiful and kind 
person, and I am positive she is going to do wonderfully in graduate school. 

Last but certainly not least, my lifesaver, Hannah Zundel, is a very special person. 
When she says she will do something, she will get it done. I don’t get to see her in action 
at school, but she is one of the most wonderful mentors in the MVP Program, and I’m 
sure that is a re� ection of her entire life. I love working with Hannah because it’s like she 
can read my mind. She knows when something needs done, and she does it. Hannah is 
a beautiful, intelligent and overall wonderful person, and I am going to miss her dearly. 

It was incredibly hard to narrow down all the wonderful things I want to 
share about all of my retiring board members. If I had to � ll a book about why 
I love my junior board members, I could do it with ease. � ey are remark-
able young adults, and I am going to miss each and every one of them. 

Junior retirees, part two
“It was 

incredibly hard 
to narrow 

down all the 
wonderful 

things I want 
to share about 

all of my 
retiring board 
members. If 
I had to fi ll a 
book about 

why I love my 
junior board 
members, I 
could do it 
with ease.”

EDITORIAL Kaley Bontrager
Director of Junior Activities

kaley@nationalswine.com

To contact Kaley, use your 
smartphone to scan the 

code above or email her at 
kaley@nationalswine.com.

Youth View
By AgCareers.com

AgCareers.com, the leading supplier of 
human resource services to the agriculture 
and food industry, has partnered with the 
Seedstock EDGE to bring you valuable tips 
to help with your career search, as well as the 
latest job listings in our industry.

PORK BUYER
Mirasco, Inc.

Atlanta, Georgia
http://goo.gl/DnLm8o

JUNIOR FINISHING SUPERVISOR
Iowa Select Farms

Iowa
http://goo.gl/cq5MSo

MANAGER IN TRAINING – 
SWINE PRODUCTION

Smithfi eld Hog Production Division
Warsaw, North Carolina
http://goo.gl/HYeLJV

Job Opportunities

ProfileCareer
More than 200 career profi les 
in seven different agricultural 
pathways can be found at: 

www.agcareers.com/
career-profi les/

SALES REPRESENTATIVE: FEED AND ANIMAL HEALTH
OVERVIEW: 

Feed and Animal Health Sales 
Representatives are responsible 
for the selling of products 
manufactured by the company 
they work for. They also 
service the products within the 
animal sector of agriculture.

WHAT EDUCATION AND 
TRAINING IS REQUIRED?
A bachelor’s degree in animal 
science, agricultural busi-
ness or related major.

TO PURSUE A CAREER AS A 
SALES REPRESENTATIVE:

The following high school courses 
are recommended: agricultural 
education, a focus on sciences 
such as animal science and biol-
ogy, chemistry and mathematics.

TYPICAL EMPLOYERS:
Employed by feed and ani-
mal nutrition companies.

FUTURE JOB MARKET 
OUTLOOK:

The future outlook for Sales 
Representative in the Feed 
and Animal Healthcare arena 
will be good to excellent.

WHAT RESPONSIBILITIES WILL I HAVE?
• Disseminate technical information to veterinarians 

or related animal health personnel

• Analyze, develop and implement sales goals and plans

• Maintain and grow the market share within a specifi c sales territory

• Execute marketing meetings with sales team

• Develop territory business planning template

• Participate in brand forecasting function and accuracy

• Attend regional, annual and vendor meetings

• Work with supplier representatives to install programs or products

• Attend training programs and education 
workshops to ensure customer satisfaction

• Develop and implement a sales call process to productively 
manage accounts within a specifi c territory

SUGGESTED PROFESSIONAL ORGANIZATIONS 
AND ASSOCIATIONS:
• American Veterinary Medical Association

• American Feed Industry Association

• Animal Health Institute

• American Society of Animal Science

• American Association of Pharmaceutical Scientists
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I was over this industry - done with it. � e girl, who grew up spending countless hours pour-
ing over cattle magazines when she wasn’t in the barn, was washed up, burned out, and frankly, 
just tired of it. 

I was tired of the rumors about cheating, politics, money and drugs. � is wasn’t a rock con-
cert, it’s a livestock show. I even told someone, “I have no desire to ever step foot into a livestock 
show ring again. I don’t care if I ever hold another halter. I’m done with it.” 

And, I was. 
If my younger self would have heard me utter those words, she’d have likely fainted. An 

18-year-old Katie Maupin wanted nothing more than to show cattle for the rest of her life. She 
loved it. She lived it. She nearly breathed it. But nearly a decade later, stuck in an o�  ce in the 
suburbs, that Katie seemed far away. 

She was replaced with desk work, deadlines, budgets and meetings about what to print when 
the champion was disquali� ed. � e new, more cynical, 27-year-old me would sometimes stare 
at her computer and wonder what we’re working for. What does champion even mean? Does 
anyone have any morals left? Is anything we’re doing helping the bigger picture of the livestock 
industry?

� en, Joanna “JoJo” Fontenot reminded me and restored my faith in our industry. 
For the last two weeks, I’d been working on her story. I’d get out my notes and stare at 

them only to put them away again - uninspired. Don’t get me wrong, JoJo’s story didn’t lack 
inspiration, I did. In a last ditch e� ort to break the cycle, I gave her a call. � at’s when JoJo said 
something that hit me hard. 

“I can’t imagine life without showing ... that same thing we love so much together is taking 
Yimmi away to start the new chapter of her new life in another state,” she said. “I think about 
all the funny stories we continuously tell each other and about how those stories will follow us 
for the rest of our lives. But, you know the thing about it is, I have such a little family, and at 
Yimmi’s graduation and her wedding I know one day it will be all those show people there for us 
... that’s what will be there for us long after.”

� is struck me because it wasn’t just JoJo’s daughter Yimmi’s story. It was mine. My family 
and I spent more than a decade showing livestock, traveling together to shows, making lifelong 
friends, laughing with people at tie-outs and hosting parties after the show.  � at was us. We 
still tell those stories and laugh about mishaps and good times when we’re together. In fact, 
some of you have even heard some of my better tales from those days. As I am planning my own 
wedding, the invitations for my stock show family far outnumbered my blood relatives. I know 
those people will show up because we still do that for one another. Like Yimmi, my passion for 
the livestock industry led me to a di� erent state to test my wings and build a life for myself, as 
your assistant editor � ve years ago. 

� ere’s hardly a portion of my life 4-H, FFA and livestock exhibition didn’t touch. It helped 
my family and I create our most precious memories. It sent me to college. It set my career path. 
It moved me to Indiana, and it even led me to my soon-to-be husband. Yet, I had lost faith in 
one of my � rst true loves - this industry - because I forgot what it was about.

It’s not about who wins. It’s not about the high sellers. I’m not even convinced it’s about 
improving purebred livestock. All of my old show heifers’ pedigrees have faded. � ey’re now just 
cows, and last week, my mom boxed up our entire trophy room. 

“What do you want me to do with all these ribbons, plaques and banners,” she called to ask.
I didn’t know. What do you do with rosettes that are nearly two decades old? Nothing, 

because they don’t matter anymore. 
At the end of the day, I’m convinced it’s not the prizes, the money or even the livestock that 

matter. � is industry is truly about something much, much greater. It’s about Yimmi’s story, my 
story, and likely your own. What we do each day has a little to do with livestock and everything 
to do with building better young people with the skills they need to give them wings, the 
memories they need to give them roots and the network they need to be surrounded by friends 
regardless of where life takes them. 

Restoring faith

“What we do 
each day has a 
little to do with 
livestock and 
everything to 

do with building 
better young 
people with 

the skills they 
need to give 

them wings, the 
memories they 
need to give 

them roots and 
the network 
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be surrounded 
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EDITORIAL Katie Maupin
NSR Director of Marketing 

& Communications
katie@nationalswine.com

To contact Katie, use your 
smartphone to scan the 

code above or email her at 
katie@nationalswine.com.

Write On

� is space is reserved for industry experts weighing in on important topics that aff ect the entire swine industry.

The fi nal countdown to antibiotic changes

PRODUCERS URGED TO TAKE ACTION NOW
By Mike King :: Science Communications Director, National Pork Board

I N D U S T R Y

The Food and Drug Administration’s (FDA) new antibiotic changes that take 
effect on Jan. 1, 2017, are taking the headlines in livestock circles for good 
reason. How many antibiotics can be used in the future will change. However, 
using antibiotics responsibly isn’t a new concept to the pork industry, and 
that includes the showpig world. 

RULE #1: AVOID RESIDUES
“Producers are very aware of antibiotic residues and understand what they 
are,” says Dr. Jennifer Koeman, director of producer and public health for 
the Pork Checkoff. “This was a driving force behind the original Pork Qual-
ity Assurance® Plus (PQA Plus®) program nearly 30 years ago. It’s only when the discussion turns to antibiotic 
resistance that many people, including many consumers, can get quite confused.”

“Antibiotic residue” and “antibiotic resistance” are not interchangeable terms, Koeman says. Therefore, it’s 
important to understand the difference.

• Antibiotic residue refers to molecules that remain in meat from animals that have been treated with anti-
biotics. During the drug approval process, the FDA establishes tolerance levels or maximum residue limits 
(MRLs) in edible tissues to ensure consumer safety. A violative residue occurs when a food animal is mar-
keted with drug residues exceeding the designated MRL, which is illegal. USDA’s Food Safety Inspection 
Service tests for violative drug residues at harvest to ensure that meat is safe to enter the food supply.

• Antibiotic resistance occurs when bacteria develop the capacity to inactivate or exclude antibiotics, or 
develop a mechanism to block the inhibitory or killing effects of antibiotics. The bacteria survive, continue 
to multiply and spread, causing more harm.

RULE #2: FOLLOW WITHDRAWAL TIMES
Put simply, Koeman says producers and exhibitors can avoid residues by following the proper withdrawal 
times indicated on product labels when using any product that contains antibiotics. This could be feed, 
water-based medications and of course, injectable medication. As always, she recommends you consult your 
veterinarian whenever your pigs get sick to determine if an antibiotic is even needed in the fi rst place. 

RULE #3: GET A VET 
If you already work with a veterinarian on a regular basis for your pigs’ health, then you’re ahead of the game 
when it comes to the upcoming FDA regulations. However, more importantly, having a valid veterinary-client-
patient relationship (VCPR) means you have the professional medical advice you need to keep your showpigs 
healthy and showing at their best.

If you need help fi nding a veterinarian, check with other pork producers and showpig producers in your area, 
or contact your county Extension Service offi ce for assistance. Also, you can always contact your state veteri-
narian’s offi ce for advice.

“Having a herd veterinarian also means that you will get assistance with antibiotics, record-keeping and 
specialized services for this increasingly important part of raising pigs,” Koeman says. “We know that the new 
regulations will require all parties to keep some records for two years, so it’s worth seeing what your veteri-
narian may offer in terms of this obligation. In the end, it’s about keeping pigs healthy and pork safe.”

For more information 
about the coming antibiotic 
changes and all related 
resources, go to the 
Pork Checkoff Antibiotic 
Resource Center at 
pork.org/antibiotics.
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For Your Information
Keeping you connected with the recent news 
in the purebred swine industry. 

Seedstock EDGE 
Advertising Deadlines

Advertising deadlines 
for upcoming issues of 

Seedstock EDGE are as follows:
JULY ISSUE

Ad copy due June 14
AUGUST ISSUE

Ad copy due July 12
SEPTEMBER ISSUE
Ad copy due Aug. 22

Industry News
Maynard Hogberg to be inducted to 
Saddle and Sirloin Club

Dr. Maynard Hogberg of Iowa has been selected to be 
inducted to the Saddle and Sirloin Club on Nov. 13, 2016. 

� e Saddle and Sirloin Club Portrait collection honors 
individuals who have made signi� cant contributions to the 
livestock industry. Only one individual is inducted each 
year into the gallery, which is believed to be the world’s 
largest portrait gallery honoring a single industry. It is 
displayed throughout the Kentucky Exposition Center in 
Louisville, Kentucky, and includes more than 350 portraits.

Hogberg has been a member of the facility at both Michigan State 
University and Iowa State University during his career. He has also 
held leadership roles in numerous livestock associations and organiza-
tions. As a recognized national leader in animal agriculture, Hogberg 
has shaped a generation of animal scientists, extension workers and 
industry leaders through mentoring junior colleagues and students.

A committee has been formed to raise $60,000 to fund the expenses 
of Hogberg’s portrait, to be painted by Richard Halstead. A portion of 
the raised funds will also go to support student scholarships and judging 
team endowments in the Iowa State University Department of Animal 
Science. Contributions may be made payable to Iowa State University 
Foundation and mailed to Dessie Schroeder, ISU Department of Animal 
Science, 109 Kildee Hall, Iowa State University, Ames, IA 50011.

Births

Kaveran Russell Bingham

Rusty and Allissa Bingham are 
excited to announce the birth of 
their � rst child and son, Kaveran 
Russell Bingham, who was born 
April 3, in Bellefontaine, Ohio. 
Kaveran weighed 8 lbs., 12 ounces 
and measured 21 inches long. 
Maternal grandparents are Jerry 
and Tami Allford of Belle Center, 
Ohio. Maternal great grandparents 
are Mary Alice Dyer and the late 
Russell Dyer, an Ohio Spot and 
Poland China breeder in the ’60s 
and ’70s. Paternal grandparents 
are Bill and Deanna Robinson 
of Rushsylvania, Ohio. Kaveran’s 
father, Rusty Bingham, is the owner 
of Lean Value Sires. 

Kaveran Russell Bingham
Born April 3, 2016

In this issue, you will fi nd fi ve ethics scenarios scattered 
throughout relating to:

1. Social Media (pg. 36)

2. Breeding (pg. 36)

3. Ownership (pg. 38)

4. Farrowing Dates (pg. 42)

5. Swine Health (pg. 53)

On pages 54-55 you will fi nd answers from 
NJSA members to these topics.

Dr. Maynard Hogberg

NJSA Youth Issue

FYI
UPCOMING SHOW 

DATES & DEADLINES

SUMMER TYPE 
CONFERENCE: 

The NSR Summer Type Conference 
will be July 4-9 in Louisville, Kentucky. 

Turn to page 63 for the schedule. 

NATIONAL JUNIOR 
SUMMER SPECTACULAR:

The National Junior Summer 
Spectacular will be July 4-9 in 

Louisville, Kentucky. The ownership 
deadline is May 1. Turn to page 63 for 

the schedule. 

NJSA SOUTHWEST 
REGIONAL:

The NJSA Southwest Regional 
will be Aug. 28-30 in Chickasha, 

Oklahoma. The ownership deadline 
is July 6. Entries are due by Aug. 4. 
Enter online at nationalswine.com.

Missouri Hampshire 
breeders win FFA awards

Colton Williams of Higginsville, Missouri, won 
the Missouri FFA Swine Production Entrepreneurship 
Pro� ciency award at the 88th Missouri FFA Convention. 
Williams is the son of Mike and Cheri Williams and a 
member of the Higginsville FFA chapter. He uses his 
experience with livestock judging to select animals for his 
Hampshire breeding stock and market hog operation. He 
has exhibited his stock at national shows as well as the 
Missouri State Fair. Williams is currently studying public 
administration at Lindenwood University. He plans to 
return to the family farm and become an auctioneer.

Morgan Dotson of Kidder, Missouri, received 
the second place Missouri FFA Swine Production 
Entrepreneurship Pro� ciency award. Dotson, a graduate 
of Penney High School, is the daughter of James and 
Glynis Dotson. She is a member of the Hamilton 
FFA chapter. Dotson began her operation with one 
Hampshire gilt, then quickly expanded to 18 breeding animals. Dotson sells 
showpigs and market animals. She plans to attend North Central Missouri 
College. She then plans to transfer to the University of Missouri-Columbia 
before going on to become a veterinarian.

 Pro� ciency awards recognize FFA members who excel as agricultural entre-
preneurs, employees or volunteers while gaining hands-on career experience. � e 
National FFA Organization has more than 626,000 members representing 7,757 
chapters in all 50 states, Puerto Rico and the U.S. Virgin Islands.

Bellamy joins NSR staff
Mick Bellamy 

of Ft. Cobb, 
Oklahoma, joined 
the National Swine 
Registry (NSR) 
sta�  in May as 
the Southwest 
Region Field 
Representative. 

In this role, Bellamy will represent the 
NSR at all national events and assist 
members in the Southwest Region with 
the selection, management and mar-
keting of their purebred swine genetics.

Bellamy is a second-generation 
� eldman; his father, Larry, was a 
� eldman for the United Duroc 
Swine Registry and then the NSR. 

Bellamy has been raising Duroc 
and crossbred hogs all of his life. 

He and his wife, LaDonna, have 
two daughters: Megan Roper and her 
husband, Stuart, and Sarah Goodson 
and her husband, Matt. � ey also have 
four grandchildren: Mackey, Gibson 
and Sutton Roper and Crew Goodson.

NSR News

Mick Bellamy
Southwest Fieldman

Colton Williams

Morgan Dotson

Yorkshire DNA policy
As the result of an American 

Yorkshire Club (AYC) Board of 
Directors decision, all Yorkshire 
sires must be DNA tested for Breed 
Composition and Color before any 
litters can be recorded, e� ective with 
all DNA samples submitted on or after 
July 1, 2016. All current Yorkshire 
sires with a completed Physical Test 
Mating form on � le, or have had 
previous litters recorded, are exempt. 
� is new requirement replaces the 

previous statute that only AI service 
sires were required to have a completed 
Physical Test Mating. � e same blotter 
card used for Stress testing and DNA 
banking will ful� ll this requirement. 
Please keep in mind, results from this 
test can take up to six weeks from 
the date the sample is received at the 
lab. Please plan your litter registra-
tions accordingly and submit DNA 
samples for Yorkshire boars early.

Animals submitted for testing 

must have an NSR registration 
number. � e current cost of the test 
is $80, in addition to the normal 
$25 HAL-stress test, $6 blood 
card and $6 DNA banking fees.

For any other questions, please 
contact NSR Vice President of 
Global Technical Service, Dr. Doug 
Newcom (doug@nationalswine.com) 
or DNA Secretary, Whitney Webb 
(whitney@nationalswine.com). 

FYI
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Show Feed Specialists
Al Schminke – 217-257-3513
Tadd Knight – 217-653-0528

James Scifres – 580-450-5611 
Krisha Custis – 307-760-0327
Kaylee Keppy – 563-370-5012

Josh Elkins – 979-255-8309
Kent Lewis – 806-773-8981

MoorMan’s® ShowTec®  

SOW PREMIX  
(12365AAA14)

• Vitamin-mineral supplement for the 
breeding herd

• Fortifies soybean meal and grain 
rations

• Supplies highly bioavailable trace 
minerals

• Multiple vitamins

• Selenium-yeast and natural-source vitamin E for antioxidant 
properties and immune strength

• CitriStim for favorable impact on gut microbial population

Building a 
Strong Foundation 
 For our youth
 For your breeding herd

“This sow premix has been built 
for our purebred and crossbred 
sow operation and has worked 
terrific in situations where we are 
building sows with long parities in 
diverse environmental conditions. 
It has worked great with the boars 
in the boar stud as well. This premix 
is specifically formulated and 
designed for high performance of 
show pigs and purebred sows for 
which we have high expectations. 
This product simply works.”

Lay the foundation for  
championship results!

Dylan Cain
Grand Champion  
Purebred Breeding Gilt
2015 National Barrow 
Show

Sydney Cain
Champion Hampshire Gilt

2015 National Barrow Show
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Driving with
Confidence.

I N N O VAT I O N  M AT T E R S .
Teaching your hog to walk with its head up can be a challenge 
for even the most experienced showman. Take control with our pig 
whip featuring a leather popper that gives you a faster response 
and reaction from your hog. From training time to show time, this 
whip gives you confidence to make every moment a success.

Quality. Heritage. Innovation. Commitment. #morethanthebanner

thewinnersbrand.com

®

DAL050216AR-1
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hard
By Katie Maupin

Drive

Drivehome

FEATURE
The Hamilton family has a saying, “Drive hard or 
drive home,” and they most certainly stick to it. 
These Colorado residents often fi nd themselves 
driving cross country to attend national shows 
and sales with a trailer full of good pigs they 
bred, farrowed and fed themselves. Perhaps, if 
they’d add another clause to their show ring 
success mantra it would be, “start at home.”

DIGILINK
Visit the Hamilton family’s website 
to learn more about their showpig 

operation. 

Johnnie and Lori Rae Hamil-
ton know good stock – they 
came from it. � e couple 

grew up in Texas where stock shows 
are a part of life. Johnnie spent his 
youth driving good hogs, while Lori 
Rae found herself in front of many 
backdrops with her Rambouillet 
breeding sheep.  Fifteen years ago, 
when their youngest son, Travis, was 
just 8 months old, the family moved 
to the mountains to be closer to their 

own hunting and out� tting business. 
While they loved the rugged country 

and the great hunting, they missed 
the good livestock they saw daily in 
Texas, so it wasn’t long before the 
Hamilton family brought a few sows 
to Model, Colorado. Aaron, the oldest 
son, started breeding and showing 
at local, state and national shows.

When Travis became old enough 
to show, he only had one breed 
in mind – Durocs. So, the family 
made room among their few cross-
bred sows for some red foundation 
females, including gilts from both 
Rick Whitman and Brandon Ogle. 

Travis, who has been involved with 
the family’s swine operation his entire 
life, learned the hard way that this 
industry has its share of ups and downs. 

“My very � rst Duroc litter was a 

whole litter of still borns,” he recalls. 
“When that happened, I wanted 
to give up, get out of it and not do 
it anymore. But, you will always 
have ups and downs, but you have 
to keep going – never give up.”

In retrospect, I’m sure Travis is glad 
he didn’t throw in the towel with his 
� rst disappointment, because at 15 years 

old, he is rubbing elbows with some 
of the most established and respected 
Duroc breeders in the country.  Yes, 
this teen from the Centennial State has 
made a name for himself in the swine 
industry by not only driving some 
good ones, but breeding them too. 

Each member of the Hamil-
ton family has their role in their 
20-sow operation. Johnnie is in 
charge of breeding the gilts and 
sows. Lori Rae collects the boars.

Travis is the self-proclaimed de-
livery doctor of the farrowing house. 
He’s even made his own “scrub” 
shirts. Since he was young, or at least 
younger, the farrowing house was 
always one of his favorite places to be. 

As Johnnie will tell you, spending 
time around all aspects of swine produc-
tion has made Travis more than simply 

“All the hard work and 
hours on the road you 
get to see pay off. A lot 
of people have different 
types of family time, but 
for our family it’s mainly 
in the barn or on the 
road.” 

— Lori Rae Hamilton

Travis Hamilton does more than simply drive good pigs. He raises them. 
From farrowing to feeding the champions, Hamilton and his family are 
involved every step of the way in their 20-sow operation. 
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a showman, it’s made him a stockman. 
“With Travis breeding his own 

pigs, he can read structure regard-
less if it’s a 6-week-old baby pig or 
an older breeding animal,” he says. 

Lori Rae agrees Travis’ Duroc herd 
provides him with a unique opportunity 
she wishes other youth had. To her, 
purchasing a prospect to show only lets 
young people become familiar with 
half the process of making the ideal 
breeding gilt or market barrow. Lori Rae 
is so passionate about her son having 
the opportunity to breed his own pigs 
that she still bristles slightly over the 
memory of teenagers at the World Pork 
Expo � ippantly dismissing the bred-
and-owned drive as not a big deal. 

To the Hamiltons, the bred-and-
owned portion of the National Junior 
Swine Association (NJSA) is a huge 
deal. they believe in the program 
so whole-heartedly they try to at-
tend every regional NJSA show and 
event from the Southeast Regional 
in Perry, Georgia, all the way to the 
Western Regional in California. 

� eir push to attend these shows 
and events has put more than 130,000 
miles on the family’s new pickup truck 
in just over a year. But, to them it’s not 
about the miles, it’s about the journey. 

During the 1,500 mile, 24-hour 
drive to reach the Southeast Re-
gional, Lori Rae fondly recalls the 

time she spent with her family. 
“All the hard work and hours on 

the road you get to see pay o� . A lot 
of people have di� erent types of family 
time, but for our family it’s mainly in 
the barn or on the road,” she says. 

Shortly after receiving his 
learner’s permit, Travis himself was 
behind the wheel of their truck 
and trailer driving a leg of the fam-
ily’s trip to Belton, Texas, to attend 

the Southwest Type Conference. 
Last year, all the miles, money, toil 

and trouble paid o�  for Travis and 
the Hamilton family, when Travis was 
named the 2015 NJSA Premier Breeder, 
as part of the bred-and-owned points 
program  promoted by the organization. 

While this great honor came with a 
lease on a shiny, new aluminum trailer, 
the Hamiltons aren’t as thankful for 
the award as they are the opportunity 

To the Hamilton family, 
the ruggedly beautiful 

Colorado scenery wasn’t 
complete without 
good stock. While 

Travis’ favorite breed is 
undoubtably Duroc, the 

family has more than red 
sows in their barn. 

Normally, either Johnnie or Lori Rae Hamilton will need to stay back on the farm, so traveling to shows 
together is a special treat, especially when they can celebrate their genetics’ success. 

FEATURE

to show Travis the value of follow-
ing through with a project from start 
to � nish. Perhaps, it’s due in part to 
the family’s second favorite phrase, 
“It’s not about the trailer; it’s about 
what comes out,” but clearly their 
values are being passed onto Travis. 

“I think the really great part is when 
I show pigs I pulled out of their mom, 
made sure they nursed and then raised 
them up myself, and they compete at 
national shows with breeders through-
out the country,” Travis explains. 

� ose breeders are Travis’ idols. 
You can often � nd him at shows 
volunteering to help some of the 
legends in the red breed just to be 
within earshot of some of their 
hard-earned industry wisdom. 

While he still has a few years 
to worry about it, Travis is already 
looking toward the future. He and 
Lori Rae recently visited Iowa State 

University to learn more about their 
animal science and swine programs, 
but he also has a passion for medi-
cine, like his mom who is a nurse. 

“I’m hoping to go into swine pro-
duction at Iowa State,” Travis says. “But, 
I haven’t ruled out being a veterinarian 
or even a sports medicine doctor.”

All of those paths are very � tting 
for a boy who made his own scrubs 
for the family’s farrowing house. Like 
many 4-Hers, Travis seems to have a 
leg up on some of his peers through 
the lessons he’s learned in the barn. 

“Now, when I’m in science class, 
I always know a little more than the 
other kids, because I’m always working 
with genetics or in the barn,” he says. 

Johnnie and Lori Rae know the 
value of being raised around livestock, 
because the lessons they learned in 4-H 
and FFA have followed them to this day. 

“I have been in 4-H since I was 
8-years-old,” Lori Rae says. “Even 
though I didn’t go into ag, my work 
ethic has translated into my nurs-
ing. � at’s what it does, it breeds 
work ethic into you and you see 
the value of the � nished project.”

For the Hamilton family, the 
� nished project is always something 
they’re working toward. While they 
don’t expect to expand the size of their 
sow herd much in the coming years, 
they certainly want to expand the qual-
ity, scope and reach of their genetics. 

Already, young Travis has sold 
not one but two Duroc boars into 
boar studs, including the $40,000 
Colorado High and the Hog Col-
lege® Boar Barn Burner. 

“When Travis sold Colo-
rado High it was pretty emotional 
for all of us,” Johnnie says.

� e family’s cousin sold a red 
boar for similar money years ago, so 
there were many phone calls among 

family touting the long and proud 
tradition of instilling hard work in 
young people by showing livestock. 

Some of Lori Rae’s proudest mo-
ments come from listening ringside 
as the pedigrees of today’s winners 
are announced to include either 
of the boars their family built. 

While they’re pleased with the im-
pact they’ve had on the industry in a rel-
atively short time, the family is humble 
enough to thank those who’ve helped 
along the way, including the National 
Swine Registry (NSR) and NJSA sta� . 

“I want to commend the NSR. I 
don’t think anybody realizes the work 
the � eld reps put in on the road or all 
the people back at the o�  ce who have 
to handle the paperwork,” Johnnie 
says, before adding a few words of 
appreciation for past NSR � eldman 
Brian Anderson. “� ere are not very 
many � eld reps who would take 
time to look at an NJSA member’s 
herd, but he always made the rounds 
to see what Travis had on feed.”

As far as the future, Travis 
just hopes he continues to learn 
while helping other young people 
get the same start he did. 

“I want to spread my genetics and 
sell more hogs, but I’m still learning 
from other breeders,” he explains. 
“And, when I get out of college, or 
maybe even right now in high school, 
I want to help younger kids.” 

Travis Hamilton’s favorite job is to be the 
delivery doctor of the farrowing house. He even 
customizes his own scrubs, like this one, which 
reads, “Pulling the next champ.” Hamilton’s 
passion for science and agriculture is already 
inspiring future career choices. He hopes to one 
day be a swine production specialist, veterinarian 
or a doctor. 

“Now, when I’m in science class, 
I always know a little more than 
the other kids, because I’m always 
working with genetics or in the barn.” 

— Travis Hamilton
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ments come from listening ringside 
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are announced to include either 
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While they’re pleased with the im-
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while helping other young people 
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“I want to spread my genetics and 
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from other breeders,” he explains. 
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Travis Hamilton’s favorite job is to be the 
delivery doctor of the farrowing house. He even 
customizes his own scrubs, like this one, which 
reads, “Pulling the next champ.” Hamilton’s 
passion for science and agriculture is already 
inspiring future career choices. He hopes to one 
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By Ann Fry
VOCACY

Tour starts here
Halfway between Chicago and 

Indianapolis is a modern farm where 
visitors can spend the day milking 
cows and ultra-sounding sows. Fair 
Oaks Farms was launched in 2004 
in Fair Oaks, Indiana, to educate 
people about modern farming prac-
tices and connect them with their 
food. � e farm started with dairy 
cows and added pigs, in 2013.

� e Pig Adventure at Fair Oaks 
Farms consists of 8,000-9,000 sows 
and piglets at any given time. � e 
sows are White Durocs and Large 
Whites, while the piglets are sired 
by Hampshire, Yorkshire and Duroc 
breeds. � ere are 16 Meishan boars 
housed at the facility, as well. 

But, before visitors see the pigs, 
they explore the Pork Education 
Center. Sarah Hoek, Fair Oaks Farms 

Pig Adventure manager, explains this 
building shows what pigs do for people. 
An interactive ropes course shares 
facts about pigs, a game of operation 
shows where cuts of meat come from 
on the pig, and a bacon slide demon-
strates uses of bacon in pop culture. 

“A lot of time and work went into 
creating information displayed into 
a fun way,” Hoek says. “Every area 
has touch screens, charts and facts. 

FEATURE

In 1970, the U.S. farm population was more than 
9 million people. In 2000, it was less than a third 
of that size. With fewer people directly involved 

in agriculture, questions about how food gets 
from the farm to the table can arise. In response 

to consumers’ questions, stakeholders in the 
industry have decided to share agriculture’s story.

VOCACY

All of the areas within both buildings 
contain a lot of information, so it’s 
really hard not to learn something.”

After visiting the Pork Education 
Center, the Pig Adventure continues 
to the farm where people see how pigs 
are raised and cared for in modern 
times. Hoek  says, a favorite among 
visitors is the farrowing area, where 
they can see sows give birth. � e 
interactive breeding and gestation 

barn is also a popular stop. � is area 
features a live sonogram activity where 
visitors can wave a wand on a sow’s 
belly, and a computer screen will alert 
the person when babies are found. 

Hoek  hopes the interac-

tive tour helps visitors better 
understand pork production. 

“When people leave the Pig Ad-
venture, we hope they know the many 
uses a pig o� ers people. We also hope 
they know the animals are well taken 

Fair Oaks Farms®

Visit fofarms.com for more information about the 
Pig Adventure and other attractions.
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After visiting the Pork Education 
Center, the Pig Adventure continues 
to the farm where people see how pigs 
are raised and cared for in modern 
times. Hoek  says, a favorite among 
visitors is the farrowing area, where 
they can see sows give birth. � e 
interactive breeding and gestation 

barn is also a popular stop. � is area 
features a live sonogram activity where 
visitors can wave a wand on a sow’s 
belly, and a computer screen will alert 
the person when babies are found. 

Hoek  hopes the interac-

tive tour helps visitors better 
understand pork production. 

“When people leave the Pig Ad-
venture, we hope they know the many 
uses a pig o� ers people. We also hope 
they know the animals are well taken 
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care of, and the people who manage the 
animals care about them,” Hoek  says. 

From the feedback Hoek  has 
gotten, it would seem the facility is 
meeting its goals. � e majority of the 
visitors that tour the adventure just 
want to see how pigs are raised and 
where their food comes from, and 
they walk away with a much better 
understanding, according to Hoek . 

“� ey leave with a positive mindset 
of how the pigs are raised and handled, 
and they understand how they get 
bacon on their cheeseburger,” she says. 

Hoek  says, it is important at Fair 
Oaks Farms, on both the dairy and 
pig side, to help people understand 
where their food comes from and 
how things are done on modern 
livestock farms. � ey have heard a lot 
of statements about livestock produc-
tion that are untrue or taken out 
of context, so it became Fair Oaks’ 
mission to educate people and help 
them have a good knowledge base as 

to where their food comes from.
“We are a modern, working farm. 

We know why we farm the way we do, 
we know we take care of our animals, 

and we know we are sustainable. We 
hope when people leave Fair Oaks 
Farms they know that too,” Hoek  says.

Visitors explore the Pork Education Center at Fair Oaks Farms® 
to learn what pigs do for people.

Living history
Washington D.C. is a city rich with history. Monuments, museums 

and memorials chronicle the nation’s development from the beginning to 
present times. At the Smithsonian’s National Museum of American His-
tory, agriculture and its impact on U.S. history are on display. 

“We know that agriculture was the backbone of the economy for all of 
the country’s early history until the industrial transition in the late-1800s,” 
says Katharine Mead, the museum’s food and agriculture programs man-
ager. “Past and present of American agriculture are important because the 
nation was built on agriculture, and it remains critical today, even though 
less than 2 percent of the population works in agriculture.”

To connect museum visitors with the history of agriculture and modern 
farming practices, the National Museum of American History created 
their Ask a Farmer program. Every other week, a farmer holds a conversa-
tion with museum visitors via live video chat. Mead says, visitors are inter-
ested in talking to the farmers and learning more about where their food 
comes from, especially after seeing other exhibits about food, agriculture 
and business history.

Mead sees a wide gap of agriculture knowledge between people who are 
very intimately involved in the industry and the other end of the spec-
trum of people who don’t think about agriculture and aren’t familiar with 
farming. � e Ask a Farmer program allows people to ask questions about 
the food they � nd in the grocery store, as well as connect the food with a 
producer.

� e live video chat allows farmers to show people the work they 
are doing straight from their barn, � eld or o�  ce. So far, the program 

FEATURE

has featured farmers from 12 
states growing many di� erent 
products to represent the broad 
scope of farming in America. 

“We hope people connect the 
food they’re eating with the farm-
ers who provided it, but we also 
hope people realize how complex 
the agriculture industry is. It’s an 
ever-changing business, which means 
new technology plays a huge role,” 
Mead says.

Mead talks to each farmer before 
their program to learn about their 
operation as well as the history of 
their farm. But, she tries to keep each 
program as much of a conversation 
as possible. Mead will walk around 
the museum with a microphone and 
let visitors guide the discussion with 
their questions. Some visitors come 
to the museum for the purpose of 
hearing the program and getting 
their prepared questions answered. 
Others are just curious about the 
basics of where food comes from and 
what life is like for farmers today. 

One of the things Mead enjoys 
about Ask a Farmer is hearing fami-
lies discuss what they learned during 
the conversation with the farmer. 
Mead herself has even learned a 
thing or two while coordinating the 
program.

“I’ve learned how di� erent 
agriculture is. Every farmer has their 
own story to tell. � e thing I notice 
about every farmer I’ve talked to is 
how incredibly dedicated they are 
to their work,” Mead says. “Farming 
requires such an ongoing commit-
ment to sticking with it and chang-
ing things over time. It continues a 
long tradition of people who have 
committed to working the land in 
di� erent conditions throughout 
history.”

Ask A Farmer
Visit americanhistory.si.edu 
to view the Ask A Farmer 

schedule.

Talk the talk
At the beginning of the millennium, the National Pork Board (NPB) felt the 

pork industry was receiving undue criticism from bloggers and people who didn’t 
have all the facts. So, in 2004, with guidance from Eidson and Partners in Kansas, 
NPB launched Operation Main Street to tell pork producers’ side of the story. 

“We wanted to help producers get out there and reach everyday people, no 
matter if they were from Chicago, or Algona, Iowa, and share our side of the story, 
to set the record straight,” Ernie Barnes, NPB Operation Main Street coordinator, 
says. 

Operation Main Street trains pork producers, veterinarians and other pork 
industry stakeholders to speak to an audience about the industry. During the day 
and a half training, speakers will learn about � ve or six hot-topic industry issues, 
give two practice speeches, participate in a radio interview and sometimes answer 
questions with a TV personality. � is year, training will be held during the World 
Pork Expo. Speakers leave training with a notebook of answers to 100 frequently 
asked questions and a � ve to eight minute sample speech. � e sample speeches are 
then added to by each speaker with their personal experiences. 

“We ask each speaker we’ve trained to take that speech home, add in pictures 
of their operation, their family, and make the speech their own,” Barnes says. “We 
want people to know these are producers who are living, breathing and feeding pigs 
every day.”

� e pilot program of Operation Main Street had 10 speakers in the training. 
By the end of March 2016, more than 1,100 speakers have been trained, with 106 
of them being veterinarians, and 8,600 speeches given. Initially, the program only 
reached out to civic organizations, but the speakers expressed interest in visiting 
tougher audiences.

For the last four to � ve years, an Operation Main Street speaker has presented 
to every vet school in the country, annually. � ey have also spoken to high school 
culinary classes, including 25 just this year. � ey even present at dietetic conven-
tions. � e dietetic organizations are so impressed with the program, they are now 
o� ering dieticians opportunities for continuing education credits, if they hear an 
Operation Main Street speech. 

After every speech is given, the coordinator of the meeting passes out evaluation 
forms for the audience to give feedback on the speaker. With nearly 9,000 speeches, 
87 percent have come back saying the speaker did a great job and either their per-
ception about the pork industry was changed or they already believed pig farmers 
were doing the right thing. 

“Basically people learn pork producers care about what they’re doing,” Barnes 
says. “We just hope, when they leave the meeting, people understand, yes, this 
speaker is in the business of pork production, but they care about the health and 
safety of the food they’re producing.”

NPB also o� ers a smaller-scale program called Neighbor to Neighbor. In this 
program, an NPB sta�  member can come give a two-hour presentation on issues 
consumers are concerned about and suggestions on how to address those concerns. 
� e Neighbor to Neighbor program is designed to make people comfortable an-
swering tough questions about pork production they might be asked at a local high 
school baseball game. 

“We’ve found that honesty is still the best policy. By showing we care about the 
environment, the community, the safety of the product we’re raising and that we’re 
continuously improving, most any individual can talk through any tough scenario 
their neighbor asks about pork production. Don’t be afraid to say, ‘We’re still work-
ing on that. We’re doing the best we can, and our � rst and most important goal is 
to keep the food supply of this country safe,’” Barnes says. 

Operation Main Street
Visit pork.org for more information 

about Operation Main Street.
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meeting its goals. � e majority of the 
visitors that tour the adventure just 
want to see how pigs are raised and 
where their food comes from, and 
they walk away with a much better 
understanding, according to Hoek . 

“� ey leave with a positive mindset 
of how the pigs are raised and handled, 
and they understand how they get 
bacon on their cheeseburger,” she says. 

Hoek  says, it is important at Fair 
Oaks Farms, on both the dairy and 
pig side, to help people understand 
where their food comes from and 
how things are done on modern 
livestock farms. � ey have heard a lot 
of statements about livestock produc-
tion that are untrue or taken out 
of context, so it became Fair Oaks’ 
mission to educate people and help 
them have a good knowledge base as 

to where their food comes from.
“We are a modern, working farm. 

We know why we farm the way we do, 
we know we take care of our animals, 

and we know we are sustainable. We 
hope when people leave Fair Oaks 
Farms they know that too,” Hoek  says.

Visitors explore the Pork Education Center at Fair Oaks Farms® 
to learn what pigs do for people.

Living history
Washington D.C. is a city rich with history. Monuments, museums 

and memorials chronicle the nation’s development from the beginning to 
present times. At the Smithsonian’s National Museum of American His-
tory, agriculture and its impact on U.S. history are on display. 

“We know that agriculture was the backbone of the economy for all of 
the country’s early history until the industrial transition in the late-1800s,” 
says Katharine Mead, the museum’s food and agriculture programs man-
ager. “Past and present of American agriculture are important because the 
nation was built on agriculture, and it remains critical today, even though 
less than 2 percent of the population works in agriculture.”

To connect museum visitors with the history of agriculture and modern 
farming practices, the National Museum of American History created 
their Ask a Farmer program. Every other week, a farmer holds a conversa-
tion with museum visitors via live video chat. Mead says, visitors are inter-
ested in talking to the farmers and learning more about where their food 
comes from, especially after seeing other exhibits about food, agriculture 
and business history.

Mead sees a wide gap of agriculture knowledge between people who are 
very intimately involved in the industry and the other end of the spec-
trum of people who don’t think about agriculture and aren’t familiar with 
farming. � e Ask a Farmer program allows people to ask questions about 
the food they � nd in the grocery store, as well as connect the food with a 
producer.

� e live video chat allows farmers to show people the work they 
are doing straight from their barn, � eld or o�  ce. So far, the program 

FEATURE

has featured farmers from 12 
states growing many di� erent 
products to represent the broad 
scope of farming in America. 

“We hope people connect the 
food they’re eating with the farm-
ers who provided it, but we also 
hope people realize how complex 
the agriculture industry is. It’s an 
ever-changing business, which means 
new technology plays a huge role,” 
Mead says.

Mead talks to each farmer before 
their program to learn about their 
operation as well as the history of 
their farm. But, she tries to keep each 
program as much of a conversation 
as possible. Mead will walk around 
the museum with a microphone and 
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Ask A Farmer
Visit americanhistory.si.edu 
to view the Ask A Farmer 

schedule.

Talk the talk
At the beginning of the millennium, the National Pork Board (NPB) felt the 

pork industry was receiving undue criticism from bloggers and people who didn’t 
have all the facts. So, in 2004, with guidance from Eidson and Partners in Kansas, 
NPB launched Operation Main Street to tell pork producers’ side of the story. 

“We wanted to help producers get out there and reach everyday people, no 
matter if they were from Chicago, or Algona, Iowa, and share our side of the story, 
to set the record straight,” Ernie Barnes, NPB Operation Main Street coordinator, 
says. 

Operation Main Street trains pork producers, veterinarians and other pork 
industry stakeholders to speak to an audience about the industry. During the day 
and a half training, speakers will learn about � ve or six hot-topic industry issues, 
give two practice speeches, participate in a radio interview and sometimes answer 
questions with a TV personality. � is year, training will be held during the World 
Pork Expo. Speakers leave training with a notebook of answers to 100 frequently 
asked questions and a � ve to eight minute sample speech. � e sample speeches are 
then added to by each speaker with their personal experiences. 

“We ask each speaker we’ve trained to take that speech home, add in pictures 
of their operation, their family, and make the speech their own,” Barnes says. “We 
want people to know these are producers who are living, breathing and feeding pigs 
every day.”

� e pilot program of Operation Main Street had 10 speakers in the training. 
By the end of March 2016, more than 1,100 speakers have been trained, with 106 
of them being veterinarians, and 8,600 speeches given. Initially, the program only 
reached out to civic organizations, but the speakers expressed interest in visiting 
tougher audiences.

For the last four to � ve years, an Operation Main Street speaker has presented 
to every vet school in the country, annually. � ey have also spoken to high school 
culinary classes, including 25 just this year. � ey even present at dietetic conven-
tions. � e dietetic organizations are so impressed with the program, they are now 
o� ering dieticians opportunities for continuing education credits, if they hear an 
Operation Main Street speech. 

After every speech is given, the coordinator of the meeting passes out evaluation 
forms for the audience to give feedback on the speaker. With nearly 9,000 speeches, 
87 percent have come back saying the speaker did a great job and either their per-
ception about the pork industry was changed or they already believed pig farmers 
were doing the right thing. 

“Basically people learn pork producers care about what they’re doing,” Barnes 
says. “We just hope, when they leave the meeting, people understand, yes, this 
speaker is in the business of pork production, but they care about the health and 
safety of the food they’re producing.”

NPB also o� ers a smaller-scale program called Neighbor to Neighbor. In this 
program, an NPB sta�  member can come give a two-hour presentation on issues 
consumers are concerned about and suggestions on how to address those concerns. 
� e Neighbor to Neighbor program is designed to make people comfortable an-
swering tough questions about pork production they might be asked at a local high 
school baseball game. 

“We’ve found that honesty is still the best policy. By showing we care about the 
environment, the community, the safety of the product we’re raising and that we’re 
continuously improving, most any individual can talk through any tough scenario 
their neighbor asks about pork production. Don’t be afraid to say, ‘We’re still work-
ing on that. We’re doing the best we can, and our � rst and most important goal is 
to keep the food supply of this country safe,’” Barnes says. 

Operation Main Street
Visit pork.org for more information 

about Operation Main Street.
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PROMISES

Standing on

By Katie Maupin

God’s
FEATURE DIGILINK

The National Junior Swine Association (NJSA) helped 
Yimmi Fontenot and her family make life-long friends 

throughout the country. 

Yimmi Fontenot embraces Kyle Schwerdtfeger, one of the many Fontenot 
family friends who have helped her fi nd success in the show ring. 

As Iowa, Louisiana, native Yimmi Fontenot reached out to grasp judge Miles 
Toenyes’s hand during the Grand Champion Market Hog Drive of the Louisiana State 
University (LSU) State Livestock Show, she fulfi lled a dream she and her family had 
chased for a decade. For the last 10 years, the Fontenot family’s blood, sweat and 
tears went into winning that show, yet it wasn’t until her last time of driving a barrow 
Yimmi accomplished it. To make it sweeter, it was with one they bred, farrowed and 
fed themselves. But, this isn’t a story about winning a pig show. It’s the tale of walking 
pigs in the hot, cold and the rain, spending time with the people you love, making 
friends around the country and learning countless lessons along the way. To JoAnna 
“JoJo” Fontenot, the family matriarch, this is a tale of boldly standing on God’s 
promises, which is the reason for this story’s title. According to her, showing pigs takes 
a lot more than the drive to win. On their own, sometimes less-than-perfect, decade-
long path, the Fontenot family learned it takes a lot of drive, but even more faith.

LUKE 1:45 – Blessed is she who has believed 
that the Lord would fulfi ll his promises to her!

JoAnna was devastated to learn she and her Bayou-bred 
husband John Fontenot weren’t able to have any more 
children. She’d always dreamed their daughter, Yimmi, would 
grow up in a big family surrounded by brothers and sisters. 
� e name “Yimmi” is a nod to JoAnna’s Oklahoman Native 
American heritage and means “little darling” in Choctaw. 
To make the blow even more devastating, JoAnna lost both 
of her parents unexpectedly eight years ago, making their 
little family even smaller and the void she felt even larger. 
While she prayed for a large family, it seemed sometimes 
the big man upstairs just wasn’t listening, but for those who 
believe they most certainly know He was. And, like always, 
her prayers were answered in the most unexpected way.

In 2006, Cody Hayes stopped by the Fontenot fam-
ily farm. While he was there, Hayes encouraged the 
family to get involved in showing livestock in 4-H. 
Some may be familiar with the Hayes name. His fa-
ther, Mark Hayes, is a bit of a local legend in the stock 
show world, and they’re one of those families who often 
have multiple generations in the ring and around it. 

“Who would have known from that day forward 
our lives would never be the same,” JoAnna laughs. 
“Cody and his whole family became a huge part of our 
lives, and that’s just another one of God’s blessings. 
He became a part of our show ring success and a men-
tor, best friend, brother and uncle to our family.”

� e Fontenot family was about to get much larger. 
Hayes’ son, Guy Mark, became the only “brother” Yimmi 
had ever known, as he rode in an infant car seat along 
with the Fontenot family to their � rst World Pork Expo. 
Yes, prayers are often answered in mysterious ways, and 
the family JoAnna had nearly worn out her knees praying 
for was found throughout the country at swine shows. 

“God gave us this opportunity when Yimmi was 
9-years-old. Now, I have more family than I could have 

ever asked for,” she says. “� e kids call me ‘JoJo,’ and they 
surround me. At livestock shows, I don’t feel like I have 
one child. I feel like I have a multitude of children.” 

As it turns out, the Hayes family was just the beginning 
to the people they’d meet who would greatly impact their 
journey along the way. Hayes did introduce them to another 
though – Kyle Schwerdtfeger. Schwerdtfeger helped the 
Fontenot family chase Yimmi’s dream of winning the LSU 
show for nine of the 10 years she stepped into the ring. But, 
most importantly, when John and Yimmi told him they 
wanted to start breeding their own showpigs a couple years 
ago, it was Schwerdtfeger who found them their � rst gilt. 
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GALATIANS 5:22 – But the fruit of the 
Spirit is love, joy, peace, forbearance, 
kindness, goodness, faithfulness

Have you ever wanted something so bad you could 
taste it, that it nearly consumed you, so that for years 
you’d eat, breathe and dream about your goal? Yimmi 
did. She wanted the banner at LSU in a bad way, and as 
parents often do, John and JoAnna wanted their daugh-
ter to succeed. So, it will come as no surprise to most, 
and de� nitely not a surprise to those who know her, that 
JoAnna spent the night before the � nal drive at LSU pray-
ing. When they arrived at the barn early that morning, 
Schwerdtfeger was the � rst person they saw, and a literally 
shaking JoAnna asked him to step around the corner.

“I just said, ‘Kyle I want you to know something. You 
have tried to help my daughter win LSU for nine years, and 
I don’t know how everything is going to � nish today, but 
no matter what today’s outcome is I’m going to make you a 
promise, and I’m saying this with faith in my heart and God 
standing by my side – I promise you before your kids gradu-
ate something big will happen to them in the hog industry 
and our family will be right by your side when it does.’”

Now, before you � ip through the Good Book look-
ing for the chapter and the verse which contains pig show 
winning promises and prophesies, you should know it’s 
not in there. In fact, if all you’re worried about is win-
ning, then you’re missing the point completely. 

“If you go just to win, you’re killing yourself just to win, 
and then you’re mad when you don’t; you’re doing yourself 
such an injustice because your children are watching you,” 

JoAnna says. “You can’t put a price on the joy this indus-
try brings you. If you think you’re going to get paid back 
a quarter, a half, or even all of your money, you’re doing 
it for all the wrong reasons. But, you know what you’re 
going to do? You’re going to raise an amazing child.” 

Everyone knows it takes a whole lot of work and 
more than a little luck to win a hog show. In this case, 
the luck might have been heaven sent, but at the end 
of the day, Yimmi did indeed grab the champion ban-
ner after a decade of trying. In a twist of fate, the bar-
row she bred, farrowed and fed along with her family 
was out of the very gilt Schwerdtfeger had given them 
to start their herd. Timing is a funny thing, isn’t it?

JOHN 15:12 – My command is this: 
Love each other as I have loved you.

What’s even funnier is if you ask JoAnna what she 
remembers most about that fateful, dream-ful� lling 
day, you’d expect her to answer the backdrop shots, 
posing with the banner or the many congratula-
tions she received. Surprisingly enough, it’s not. 

Her most vivid memory is watching “Uncle” Kenneth 
Fontenot, who is actually not their uncle at all, walk Yimmi 
and her painted barrow to the ring to give him the famous 
“Kenny G rub.” � is mythical, pre-show pat, is sought 
after by young showmen and women throughout � e 
Pelican State, because it’s thought to have special powers. 
Countless young people credit their good class showings, 
ribbons and rosettes to “Uncle” Kenneth’s good luck pat.

For the past 25 years, he’s followed countless kids to the 
show ring, yet his own kids haven’t shown during that time. 

Both the Fontenot and Schwerdtfeger families gathered around Karli Schwerdtfeger’s Oklahoma Youth Expo Champion bred by the Fontenots. This barrow, 
they called “JJ,” was the culmination of a nearly decade long relationship between the two families. 

FEATURE
� ey’ve all aged out and moved on, but the man’s desire to 
watch young people succeed stretches beyond his own blood. 

 “Uncle” Kenneth is kind of a role model to Jo-
Anna, especially now with Yimmi’s time in the 
show ring ending, but as she will tell you, Jo-
Anna wants to support all of her “children.”

“Yes, we all want to win big, but why not enjoy the 
journey along the way even when we don’t? Why not make 
life-long friends and holler for your kids together, holler 
for kids you don’t know and laugh and make memories 
not enemies? Why not give someone a big hug, whether 
they just won grand or just got sifted,” JoAnna asks. 
“People don’t realize a kind word, a big smile and a happy 
heart can change any person’s day, especially a child.”

Sometimes that love and support will boomer-
ang right back, like the case of little Max Fischer. 

Fischer had never met JoAnna when she leaned over the 
rail at the World Pork Expo and yelled as the little tow-headed 
boy placed well in his Yorkshire class. In fact, he was rather 
surprised a stranger would be so enthusiastic about his success.

“He came out of the ring and gave me a big hug and 
said, ‘I like it when you holler for me,’” JoAnna recalls. 

Ever since, the Fischers and the Fontenots have cheered 
each other on from the sidelines, so when it came to 
Yimmi’s last show, Fischer’s dad, Mike, allowed him to miss 
school and drove him to Louisiana to return the favor. 

Amid all the celebration, one of JoAnna’s favorite 
gestures was when young Fischer tapped on her back 
and presented two bowls of celebratory ice cream. 

� is, to JoAnna, is what showing pigs is really about, 
and it all starts with kindness for others. � is kind-
ness isn’t just limited to your fellow exhibitors, but also 
extends to show managers and evaluators as well. 

“Pray for the judges that get screamed at and talked 
about because they didn’t choose your hog. � e judges are 
doing this because they are passionate and love it, not to 
get rich or ridiculed,” she says. “� ey have the knowledge 
and an opinion, and that’s why they are asked to judge. 
We have to respect their opinion for that day. We need 
to be beyond thankful we have these men and women 
that are willing to leave their friends and families behind 
to judge for days and stand on their feet for hours, shake 
hands and talk hogs all day. � ey are a true blessing.”

PROVERBS 3:3 – Let love and faithfulness 
never leave you; bind them around your neck, 
write them on the tablet of your heart.

JoAnna’s promise to Schwerdtfeger was centered around 
her belief God will reward those who earnestly help oth-
ers. While it wasn’t a prophesy of Biblical proportions such 
as John the Baptist, JoAnna and family were indeed by the 
Schwerdtfeger family’s side as their daughter, Karli, drove 
a barrow to Grand Champion honors at the Oklahoma 
Youth Expo (OYE). � at barrow was bred by the very herd 
Schwerdtfeger helped to start – Fontenot Family Showpigs.

Amid the smoke and the � reworks of the OYE Grand 

Champion Drive, JoAnna got chills as she told one of her 
best friends and fellow showpig family matriarch Kerri 
Schwerdtfeger that she was standing on God’s promises 
just minutes before the barrow was selected to win it all. 

“God never fails us when we do what is good, right 
and true,” she says. “Kyle and John are two of the most 
humble, honest, generous and loyal people you will ever 
meet, and God knew together he could work through 
them to help others bring their dreams to life. I could 
not believe that God had worked it out 10 years ago 
that Yimmi would win her dream at LSU with Kyle’s 
hog and Karli would win OYE with our hog.” 

1 THESSALONIANS 5:18 – Give 
thanks in all circumstances; for this is 
God’s will for you in Christ Jesus.

While it’s easy to look at this tale of winning two of 
the most elite shows and think it’s not hard to be gra-
cious, faith-� lled and kind when things are going your 
way, know the Fontenot family doesn’t always have 
good days. In fact, if you were to write about the times 
they hadn’t placed where they wanted, were sifted or 
got the gate, this story would be considerably longer. 

“Sure, I’ve been disappointed, as there is no possible 
way to win every show. � at is not even realistic, so why 
not root for others and stand on God’s promises that if 
you work hard, do the right thing, serve the Lord and his 
people and never give up, His promise to you will always 
come to pass,” JoAnna, a self-proclaimed imperfect per-
son, says. “It’s not to say it is to win a hog show, but His 
promise is to give you peace, happiness, love and the desires 
of your heart as long as they are in His will, not ours.”

Over the last decade, the Fontenot family learned 
what many in this industry have proven over the years. 
� is isn’t about the pig shows, the banners or the 
money, it’s about the people you meet along the way. 

 “I think about all the funny stories we continuously tell 
each other and about how those stories will follow us for 
the rest of our lives. But, you know the thing about it is, I 
have such a little family, and at Yimmi’s graduation and her 
wedding I know one day it will be all those show people there 
for us – that’s what will be there for us long after,” she says. 

JoAnna, John and Yimmi Fontenot have spent the last decade traveling 
the country exhibiting swine. While they certainly appreciate banners and 
buckles, they’re most thankful for the friends they’ve made along the way. 
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each other on from the sidelines, so when it came to 
Yimmi’s last show, Fischer’s dad, Mike, allowed him to miss 
school and drove him to Louisiana to return the favor. 

Amid all the celebration, one of JoAnna’s favorite 
gestures was when young Fischer tapped on her back 
and presented two bowls of celebratory ice cream. 

� is, to JoAnna, is what showing pigs is really about, 
and it all starts with kindness for others. � is kind-
ness isn’t just limited to your fellow exhibitors, but also 
extends to show managers and evaluators as well. 

“Pray for the judges that get screamed at and talked 
about because they didn’t choose your hog. � e judges are 
doing this because they are passionate and love it, not to 
get rich or ridiculed,” she says. “� ey have the knowledge 
and an opinion, and that’s why they are asked to judge. 
We have to respect their opinion for that day. We need 
to be beyond thankful we have these men and women 
that are willing to leave their friends and families behind 
to judge for days and stand on their feet for hours, shake 
hands and talk hogs all day. � ey are a true blessing.”

PROVERBS 3:3 – Let love and faithfulness 
never leave you; bind them around your neck, 
write them on the tablet of your heart.

JoAnna’s promise to Schwerdtfeger was centered around 
her belief God will reward those who earnestly help oth-
ers. While it wasn’t a prophesy of Biblical proportions such 
as John the Baptist, JoAnna and family were indeed by the 
Schwerdtfeger family’s side as their daughter, Karli, drove 
a barrow to Grand Champion honors at the Oklahoma 
Youth Expo (OYE). � at barrow was bred by the very herd 
Schwerdtfeger helped to start – Fontenot Family Showpigs.

Amid the smoke and the � reworks of the OYE Grand 
Champion Drive, JoAnna got chills as she told one of her 
best friends and fellow showpig family matriarch Kerri 
Schwerdtfeger that she was standing on God’s promises 
just minutes before the barrow was selected to win it all. 

“God never fails us when we do what is good, right 
and true,” she says. “Kyle and John are two of the most 
humble, honest, generous and loyal people you will ever 
meet, and God knew together he could work through 
them to help others bring their dreams to life. I could 
not believe that God had worked it out 10 years ago 
that Yimmi would win her dream at LSU with Kyle’s 
hog and Karli would win OYE with our hog.” 

1 THESSALONIANS 5:18 – Give 
thanks in all circumstances; for this is 
God’s will for you in Christ Jesus.

While it’s easy to look at this tale of winning two of 
the most elite shows and think it’s not hard to be gra-
cious, faith-� lled and kind when things are going your 
way, know the Fontenot family doesn’t always have 
good days. In fact, if you were to write about the times 
they hadn’t placed where they wanted, were sifted or 
got the gate, this story would be considerably longer. 

“Sure, I’ve been disappointed, as there is no possible 
way to win every show. � at is not even realistic, so why 
not root for others and stand on God’s promises that if 
you work hard, do the right thing, serve the Lord and his 
people and never give up, His promise to you will always 
come to pass,” JoAnna, a self-proclaimed imperfect per-
son, says. “It’s not to say it is to win a hog show, but His 
promise is to give you peace, happiness, love and the desires 
of your heart as long as they are in His will, not ours.”

Over the last decade, the Fontenot family learned 
what many in this industry have proven over the years. 
� is isn’t about the pig shows, the banners or the 
money, it’s about the people you meet along the way. 

 “I think about all the funny stories we continuously tell 
each other and about how those stories will follow us for 
the rest of our lives. But, you know the thing about it is, I 
have such a little family, and at Yimmi’s graduation and her 
wedding I know one day it will be all those show people there 
for us – that’s what will be there for us long after,” she says. 

JoAnna, John and Yimmi Fontenot have spent the last decade traveling 
the country exhibiting swine. While they certainly appreciate banners and 
buckles, they’re most thankful for the friends they’ve made along the way. 
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Weanling Pig Extravaganza
Wayne County Fairgrounds
Richmond, Ind. • April 20

2016

SALE TOTAL: $117,625

93 Male Avg. $354 • 147 Gilts Avg. $576

PROSPECTS

SIFTER: A.J. Genter, Ohio

AUCTIONEER: Kevin Wendt, Ohio

Champion Overall & Champion Yorkshire Gilt Prospect
Shown by Real McCoy Genetics, Ohio 

Sold to Final Drive Genetics, Ind., for $2,750.

Champion Overall & Champion Dark Crossbred Male Prospect
Shown by Cason Craft, Okla. 

Sold to Carson McDavit, Ind., for $650.

Res. Champion Overall & Champion Duroc Male Prospect
Shown by Carly Martin, Iowa 

Sold to Madison Mason, Ohio, for $400.

Res. Champion Overall & Champion Dark Crossbred 
Gilt Prospect 

Shown by Real McCoy Genetics, Ohio 
Sold to Trey and Cade Fecke and Maddie Fugate, Ill., for $1,600.

SHOWS

For many of us, the National Swine Registry (NSR) 
Weanling Pig Extravaganza is the last leg of a crazy 
spring sale season.  It seemed everywhere I went, be 
it a live sale, online sale service or just a herd visit this 
spring, there is still a great amount of passion and 
excitement for what we do.  � at seemed to be evident 
at the Extravaganza this year as well. A lot of spectators 
were there early and stayed to watch all day.  We were 
happy to have A.J. Genter, Ohio, sift the o� ering this 

year. A.J. is one that is entertaining to talk pigs with, 
and he brought that to the sift, this year. I, as well as 
many, think he did a great job and got us a good sale 
order for the evening.  We were lucky enough to have 
some great volunteers help this year, and we couldn’t 
have pulled o�  this event without them.  � anks as 
always to those of you who brought hogs and those of 
you that bought as well.

From the Field
Blaine Evans, NSR Field Representative

Champion Duroc Gilt Prospect
Shown by Morgan Wade, W.V. 

Sold to Lean Value Sires, Ohio, for $650.

Reserve Duroc Gilt Prospect
Shown by McGuire Show Team, Ind. Sold 
to Chad Walker and Family, Ind., for $700.

Champion Hampshire Male Prospect
Shown by Brown Show Pigs, Ind. Sold to 
Brent and Travis Wilson, Ohio, for $150.

Reserve Hampshire Gilt Prospect
Shown by Jay Theobald, Ind. Sold to 
Ted Laird and Family, Ind., for $650. 

Reserve Landrace Male Prospect
Shown by Chasten McConn, Pa. 

Sold to Elm Valley Farms, Ind., for $275.

Champion Landrace Gilt Prospect
Shown by Real McCoy Genetics, Ohio. 
Sold to Eli Keplinger, Ohio, for $2,000.

Champion Poland Male Prospect
Shown by Ryan Brunk and Family, Ohio.

Reserve Landrace Gilt Prospect
Shown by Chasten McConn, Pa. 

Sold to Nesbitt Show Pigs, Pa., for $200.

Reserve Champion Chester Gilt Prospect
Shown by Dirt Road Genetics, Pa. 

Sold to Edward Rhoads, Ohio, for $300.

Reserve Duroc Male Prospect
Shown by Sutherlin Showpigs, Ind. 

Sold to Elm Valley Farms, Ind., for $175.

Champion Hampshire Gilt Prospect
Shown by Jay Theobald, Ind. Sold to 
Ted Laird and Family, Ind., for $750.

Champion Landrace Male Prospect
Shown by Lance and Mitchell 

Westcamp, Ohio. Sold to Emily and 
Alison Reeves, Ohio, for $325. 

Champion Spot Gilt Prospect
Shown by Ron Pierce and Jeff 

O’Dell, Ohio. Sold to Josh 
Ledbetter, Ala., for $400.

Champion AOB Male Prospect
Shown by Don and Mary Quesenberry, 

Ohio. Sold to Jarrett and Dustin 
Winner, Ohio, for $1,000.

Reserve Yorkshire Gilt Prospect
Shown by Thompson Brothers 
Genetics, Ohio. Sold to Jacob 

Diamond, Pa., for $650.

Reserve Spot Male Prospect
Shown by Gracie Robertson, Va. 

Sold to Kerry Mason, Ohio, for $150.
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Champion Berkshire Male Prospect
Shown by Brice Conover, Iowa. Sold 

to Ken Bauer, Md., for $350. 

Reserve Berkshire Male Prospect
Shown by Schipper Purebreds, Ind. 

Sold to Randy Baker, Ohio, for $250.

Champion Berkshire Gilt Prospect
Shown by Brice Conover, Iowa. Sold to 
Schipper Purebreds, Ind., for $1,600. 

Reserve Berkshire Gilt Prospect
Shown by Brice Conover, Iowa. Sold 

to Chester Dubios, Ind., for $550. 

Champion Chester Gilt Prospect
Shown by Pruet and Watson, Ind. Sold 

to Matt Bauerlein, Md., for $275.

Reserve Hampshire Male Prospect
Shown by McGuire Family Showpigs, Ind. 

Sold to Paul Mleziva, Wis., for $150.

Reserve Poland Male Prospect
Shown by Kayla Schipper, Ind. 

Champion Poland Gilt Prospect
Shown by L & C Polands, Ind. Sold 

to Larry Stanley, Ind., for $450.

Reserve Poland Gilt Prospect
Shown by L & C Polands, Ind. Sold 

to Larry Stanley, Ind., for $200.

Champion Spot Male Prospect
Shown by Real McCoy Genetics, Ohio. 

Sold to Wendt Livestock, Ohio, for $325.

Reserve Spot Gilt Prospect
Shown by Schipper Purebreds, Ind. 
Sold to Rich Moore, Pa., for $400.

Champion Yorkshire Male Prospect
Shown by Ifft Yorkshires, Ill. 

Sold to Jacob Diamond, Pa., for $400.

Reserve Yorkshire Male Prospect
Shown by Austin and Natalee Lynd, Wis. 

Sold to John Ebersole, Pa., for $750.

Champion Light Crossbred Male Prospect
Shown by David Martin, Iowa.

Sold to Rich Moore, Pa., for $375.

Reserve Light Crossbred Gilt Prospect
Shown by Triple L Farm, Wis.

Sold to Chris Arnett, Ky., for $400

Not Pictured: 

Reserve AOB Male Prospect
Shown by Bona Vista Farm, Ohio. 

Sold to Elm Valley Farms, Ind., for $275.

Champion AOB Gilt Prospect
Shown by Don and Mary 

Quesenberry, Ohio. Sold to Kayla 
McCullough, Ill., for $1,200.

Reserve AOB Gilt Prospect
Shown by Bona Vista Farm, Ohio. 

Sold to Jeromy Buehl, Ohio, for $600.

Champion Light Crossbred Gilt Prospect
Shown by Kilmer Swine Farm, Ind. 

Sold to Darrell Johnson, Md., for $300.

Reserve Light Crossbred Male Prospect
Shown by Jacob Diamond, Pa. 

Sold to David Lamb, Ohio, for $475.

Reserve Dark Crossbred Male Prospect
Shown by Jacob Diamond, Pa. 

Sold to Tom Bacome, Ohio, for $1,550.

Reserve Dark Crossbred Gilt Prospect
Shown by Cox and Craft, Okla. 

Sold to Steve Elkyer, Ohio, for $425.

TEAM ACTIVITY
Scenario 1: Social Media Snafu

Look for an NJSA member’s answer to these scenarios on page 54.

• Jared is an active NJSA member who landed a summer 
internship with the National Pork Board.

• Jared is World Pork Expo bound with a Duroc gilt he raised that 
is currently undefeated on the Illinois Club Pig Association 
circuit.

• To Jared’s dismay, the World Pork Expo Jr. National judge puts 
his points-leading Duroc gilt fi fth in class.

• Jared makes an emotional decision to put the following post on 
Facebook:
“It’s obvious that bald-headed WPX judge Brett Kaysen knows 
as much about judging Duroc gilts as he does his own hair 
products.”

• Later that evening, Jared receives a call from his internship 
advisor, Ernie Barnes, who informs Jared he has been 
contacted by an NPB board member about his online 
comments. Mr. Barnes is now faced with a decision of fi ring 
him or trying to fi ght to keep him on board as a summer intern.

 CHOICE: What choices does Jared have in this situation?

 SOLUTION: What will you present as a solution to solve 
Jared’s issue?

 PREVENTION: What can you do moving forward to make sure 
you don’t end up in this same situation?

Scenario 2: Show Gilt That Won’t Breed
• Jenny from Georgia exhibits a Yorkshire gilt that is crowned 

Grand Champion at the National Junior Summer Spectacular in 
Louisville, Kentucky.

• An NSR fi eldman informs Jenny she can add her gilt to the 
Summer Type Conference sale. Due to the extreme level of 
interest from prospective buyers, Jenny and her family decided 
to offer the gilt in the auction.

• To Jenny’s surprise, her gilt sells for $25,000 to a well-
respected Yorkshire breeder in Indiana.

• On Sept. 1, Jenny receives a phone call from the purchaser of 
her Champion gilt. The new owner of the gilt informs Jenny 
the gilt has never cycled. The owner’s veterinarian has made 
multiple farm visits to provide consultation. The vet and the 
breeder have all but given up on the gilt.

 CHOICE: What choices does Jenny have in this situation?

 SOLUTION: What will you present as a solution to solve 
Jenny’s issue?

 PREVENTION: What would you do to mentor others that may 
end up in a similar situation?

SHOWS SHOWS
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2016 Star of Texas Fair and Rodeo
Austin, Texas • March 19-20
MARKET BARROW JUDGE: Miles Toenyes, Illinois

Grand Champion Barrow Overall & 
Champion Crossbred

Shown by Wade Appleton

Reserve Grand Champion Barrow Overall 
& Reserve Champion Crossbred

Shown by Makenzie Venable

Champion Duroc Barrow
Shown by Jaxson Collier

Champion Yorkshire Barrow
Shown by Colt Wolf

Champion Hampshire Barrow
Shown by Madison Miller

Reserve Champion Duroc Barrow
Shown by Calvin Spencer

Reserve Champion Hampshire Barrow
Shown by Kyrsten Smith

Reserve Champion Yorkshire Barrow
Shown by Breckyn Lecompte

TEAM ACTIVITY
Scenario 3: Ownership Issue

Look for an NJSA member’s answer to this scenario on page 55.

• It’s three weeks from the NJSA Southwest Regional, and Mindee is looking forward to showing her Landrace and crossbred barrows.

• On Tuesday morning, Mindee walks in the barn to fi nd her Landrace barrow has swelling in his hock joints. Mindee realizes this 
may potentially jeopardize her showing either barrow in Woodward, Oklahoma, since she has to have one purebred to show 
her crossbred.

• Mindee’s mentor for her showpigs makes a couple phone calls and identifi es several potential purebred barrows from Midwestern 
State Fairs she could replace her Landrace with. However, Mindee knows this would violate the ownership deadline of July 11.

• Mindee is torn between the idea of not being able to show at the event or to land a replacement purebred barrow the week before 
the show.

 CHOICE: What choices does Mindee have in this situation?

 SOLUTION: What will you tell Mindee to do in this scenario?

 PREVENTION: What would you do to mentor others that may end up in a similar situation?

Become a member!
National Junior Swine Association

For more information visit nationalswine.com/njsa

National Junior Swine Association Member

www.
nation

alswin
e.com

Becoming a member of the NJSA allows you the opportunity to travel 
and compete in shows across the country. The NJSA provides the 
perfect chance to meet new friends that have the same interests as you 
- showing and raising purebred hogs! Another great reason to join the 
NJSA is to improve your leadership skills while doing things you enjoy.

SHOWS
National Junior Swine Association

YOUTH

38 • SEEDSTOCK EDGE	 June 2016

16 June SE Form.indd   38 5/19/2016   8:34:00 AM



2016 Star of Texas Fair and Rodeo
Austin, Texas • March 19-20
MARKET BARROW JUDGE: Miles Toenyes, Illinois

Grand Champion Barrow Overall & 
Champion Crossbred

Shown by Wade Appleton

Reserve Grand Champion Barrow Overall 
& Reserve Champion Crossbred

Shown by Makenzie Venable

Champion Duroc Barrow
Shown by Jaxson Collier

Champion Yorkshire Barrow
Shown by Colt Wolf

Champion Hampshire Barrow
Shown by Madison Miller

Reserve Champion Duroc Barrow
Shown by Calvin Spencer

Reserve Champion Hampshire Barrow
Shown by Kyrsten Smith

Reserve Champion Yorkshire Barrow
Shown by Breckyn Lecompte

TEAM ACTIVITY
Scenario 3: Ownership Issue

Look for an NJSA member’s answer to this scenario on page 55.

• It’s three weeks from the NJSA Southwest Regional, and Mindee is looking forward to showing her Landrace and crossbred barrows.

• On Tuesday morning, Mindee walks in the barn to fi nd her Landrace barrow has swelling in his hock joints. Mindee realizes this 
may potentially jeopardize her showing either barrow in Woodward, Oklahoma, since she has to have one purebred to show 
her crossbred.

• Mindee’s mentor for her showpigs makes a couple phone calls and identifi es several potential purebred barrows from Midwestern 
State Fairs she could replace her Landrace with. However, Mindee knows this would violate the ownership deadline of July 11.

• Mindee is torn between the idea of not being able to show at the event or to land a replacement purebred barrow the week before 
the show.

 CHOICE: What choices does Mindee have in this situation?

 SOLUTION: What will you tell Mindee to do in this scenario?

 PREVENTION: What would you do to mentor others that may end up in a similar situation?

Become a member!
National Junior Swine Association

For more information visit nationalswine.com/njsa

National Junior Swine Association Member

www.
nation

alswin
e.com

Becoming a member of the NJSA allows you the opportunity to travel 
and compete in shows across the country. The NJSA provides the 
perfect chance to meet new friends that have the same interests as you 
- showing and raising purebred hogs! Another great reason to join the 
NJSA is to improve your leadership skills while doing things you enjoy.

SHOWS
National Junior Swine Association

YOUTH
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April 8-10, 2016 Lexington, Ky.

Leading in

By Lexi Marek, NJSA At-Large Director

As a showman, your calendar is organized by the 
shows that happen each month. June is the 
World Pork Expo, July is the National Junior 

Summer Spectacular and August brings Midwest state 
fairs. Over the past few years, my favorite National Junior 
Swine Association (NJSA) event has been added to April 
– the National Youth Leadership Conference (NYLC). 

This year, the conference was held in Kentucky and 
had record-breaking attendance with more than 70 
kids from nearly 20 states. The conference started with 
icebreakers, so the attendees could get to know each 
other. Then, half of the participants headed for a lo-
cal country ham business. We learned about the curing 
process for a country ham. Quite a few attendees had not 
seen or heard of a country ham, so the stop was a learn-
ing experience for all participants. The other attendees 
had the honor of listening to Brian Arnold, as he spoke 
about integrity, both in the show ring and in life. Later 
that evening, the group went to a trampoline park. NSR 
Director of Junior Activities Kaley Bontrager makes sure 
the conference always has an activity which tests your 
physical fi tness, and this year, it included trampolines. 
Pizza and a room full of trampolines ended the fi rst day. 

The group was in Lexington, Kentucky, for the second 
day thanks to the hospitality of staff and faculty at the 
University of Kentucky. The morning breakout sessions 
highlighted the University of Kentucky’s impressive school, 
and although the campus tour was a bit chilly, seeing 

the campus was a great experience. Horses are easy to 
fi nd in Kentucky, and we had the opportunity to see past 
Kentucky Derby winners as well as the history of Thorough-
breds and other horse breeds at the Kentucky Horse Park. 
Although pigs and horses are very different, it was neat to 
see the story behind the species and learn about the indus-
try, which is so important to the state of Kentucky. The day 
ended on a positive note with Kentucky’s Executive Direc-
tor of the Governor’s Offi ce of Ag Policy Warren Beeler 
speaking to the group, covering the importance of agricul-
ture and the character of each person within the industry. 

NJSA is honored to have numerous industry profes-
sionals supporting the organization, and each year, 
those professionals give great advice and insight during 
the professional panel. Dr. Brett Kaysen, dairy produc-
tivity specialist at Zoetis, closed the weekend while 
sharing his knowledge with the attendees and made 
everyone excited to be a part of the swine industry. 

The weekend fl ies by each year, and when it was 
completed, I was refl ecting on what I learned and ex-
perienced while in Kentucky. I kept thinking about the 
people who attended, and I realized I really enjoyed 
spending time with other NJSA members who share 
the same passion for the swine industry as I do. Then, 
I started thinking what made the group so great were 
the types of people that were there. Everyone brought 
a different perspective and personality to the confer-
ence, and each member made the conference better. 

FEATURE DIGILINK
Learn more about other 

opportunities the NJSA has to offer. 

Some National Youth Leadership Conference (NYLC) attendees visited a local country ham 
business while in Lexington, Kentucky. 

Here are the types of people 
I met while at NYLC: 

The jokester:
This person makes everyone 

laugh, constantly. The professional-
ism is there when it needs to be, 
but this person makes the bus rides 
a little shorter and causes your 
stomach to cramp from laughing.

The competitor:
The competitive side in this 

person comes out during almost 
everything they do. You’ll see their 
best side specifi cally during a game 
of dodgeball, while playing icebreak-
ers on the bus, sometimes even 
when getting in line for a meal. Their 
competitive trait keeps things interest-
ing and fun, but for best results, 
make sure you’re on their team. 

The mom:
She’s looking out for everyone. 

This young lady makes sure you’re on 
time for the things you need to be at 
with a can-do attitude to take on the 
next task. She keeps everyone in line 
and is needed at a conference with 
almost 80 people in attendance. 

The energizer:
Just like the energizer bunny, this 

person doesn’t stop. They’re excited 
at breakfast, pumped during the 
fi rst activity and are still in the same 
enthusiastic mood by the end of the 
day. Conferences can wear a person 
out, so the energizer is heavily relied 
on to keep the group’s energy high. 

The trooper: 
There is one young lady in particu-

lar who just got her wisdom teeth out 
a few days before the NJSA gathered 
in Kentucky. Although her mouth was 
still recovering, you never knew she 
was in pain because of her trooper 
mentality. These types of people are 
truly there because they want to learn 
about the swine industry and meet 
new people. She added her great 
personality to the conference, and I’m 
very thankful she didn’t let her teeth 
stop her from coming to Kentucky. 

The turtle:
This one is my personal favorite. 

These members are the ones that 
don’t really know if they want to be at 
the leadership conference. Naturally 
the turtle is pretty shy and stays in 
his or her shell. But as the conference 
goes on, they start venturing out 
and starting conversations with other 
members. By the end of the confer-
ence, the smile on their face is huge 
and contagious, and you know they 
truly benefi ted from being there. 

The ultimate 
conference attendee:

NYLC is a place for members to 
grow. It allows youth to meet their 
peers, learn about the industry and 
have a lot of fun along the way. This 
attendee made the conference great. 
They met new people, asked great 
questions and truly took advantage 
and experienced the weekend. 

The wide variety of personalities 
kept the conference lively and enjoy-
able. Every person who attended the 
2016 NYLC made the event better, 
and on behalf of the attendees, I want 
to thank everyone who was involved. 

When you sign up for a three-
day conference, you don’t know 
that those three days could change 
your life. Personally, I am extremely 
grateful for the friends I have made 
and the experiences I have been 
given through the NJSA, and I can’t 
imagine my life without them. 

One email sent to the NSR staff 
after the event hit me pretty hard. 
It was from a mom whose daughter 
had been at NYLC. The young lady 
did not plan on having a career in 
agriculture, but is reconsidering 
after being surrounded by pas-
sionate people that weekend. 

The mom wrote, “You helped 
my daughter see the potential in 
herself I see. You helped her real-
ize things about herself I know she 
didn’t see before the conference.”
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and experienced the weekend. 
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kept the conference lively and enjoy-
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and on behalf of the attendees, I want 
to thank everyone who was involved. 

When you sign up for a three-
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that those three days could change 
your life. Personally, I am extremely 
grateful for the friends I have made 
and the experiences I have been 
given through the NJSA, and I can’t 
imagine my life without them. 

One email sent to the NSR staff 
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That quote is exactly why NYLC 
takes place. This organization 
truly helps you fi nd your passion 
and encourages you to be the best 
you can be. Whether you’re a par-
ent, a member or a supporter of 
NJSA, I highly recommend you 
participate in some way at the NYLC. 
Thank you very much to all of the 
people who have a part in making 
the event take place. I guarantee 
no matter what kind of attendee 
you were, you’re life was changed 
in some way. I know mine was.

Top: National Youth Leadership Conference (NYLC) participants visited the Kentucky 
Horse Park to see past Kentucky Derby winners and learn the history of Thoroughbreds 
and other horse breeds housed at the Park.
Bottom: The University of Kentucky hosted the second day of the 2016 NYLC. 

TEAM ACTIVITY
Scenario 4: Farrowing Date Issue

Look for an NJSA member’s answer to this scenario on page 55.

• It’s Mike’s senior year of high school and his fi nal year to show at the Indiana State Fair.

• He anxiously awaits the Jan. 3 farrowing date of his highly-anticipated Hampshire litter out of a bred gilt he purchased online during 
the fall.

• However, on Dec. 29, to Mike’s surprise, he walks into the barn and sees eight belted baby pigs nursing.

• He instantly realizes the litter was farrowed too early to be eligible to show at the Indiana State Fair.

• At this point, no one knows the litter came early, except Mike and his 7-year-old brother Ely. He is contemplating whether to record 
the farrowing date as the correct date or call them January pigs.

 CHOICE: What choices does Mike have in this situation?

 SOLUTION: What will you tell Mike to do in this scenario?

 PREVENTION: What would you do to mentor others that may end up in a similar situation?

FEATURE
2 0 1 6  N J S A

CANDIDATES
JUNIOR BOARD

LEXI DELANEY
Central | DeWitt, Iowa

Lexi Delaney is a sophomore at Iowa State University majoring in animal science and agriculture com-
munications. She grew up showing pigs in DeWitt, Iowa, and is the daughter of David and Tami Del-
aney. Lexi would like to work with consumers and producers, while educating them on the importance 
of modern day pork production. She has a dream to travel the world and visit countries with a sub-
stantial amount of agriculture, specifi cally swine production, to broaden her knowledge of the agri-
cultural industry and international relations in all cultures. Lexi has been very involved on campus and 
with the Iowa Swine Jackpot Series, and her goals for the NJSA include bringing recognition to local 
states in their jackpot circuits to recruit more exhibitors to be involved in the NJSA. Sharing her expe-
riences in the NJSA will help recruit youth, showing there is more to NJSA than just exhibiting swine.

HANNAH FROBOSE
At-Large | Pemberville, Ohio

Hannah Frobose is 19-years-old and a freshman at Butler Community College majoring in agri-
business. She grew up showing pigs in Pemberville, Ohio, and is the daughter of Dan and Vicki 
Frobose. Her current focus is getting an education and establishing a broad foundation of knowl-
edge in agriculture to build upon. Upon completing her bachelor’s degree, she hopes to pursue 
an agricultural law degree and ultimately work as a liaison and advocate for fellow pork produc-
ers. A goal that intrigues Hannah as an NJSA Junior Board candidate is to take it outside of the 
United States. She thinks it would be incredible if the NJSA gave members the opportunity to 
go overseas to experience fi rsthand what swine production looks like in different cultures, and 
ultimately, show them why producers in the U.S. practice swine production the way they do.

CALEB GROHMANN
Central | Red Bud, Ill.

Caleb Grohmann is a junior at the University of Missouri majoring in animal science. He grew up on 
his family’s farm in Red Bud, Illinois, and is the son of Freddie and Leslie Grohmann. He enjoys work-
ing with his brothers and friend on their meat goat production business, but hopes to one day be a 
geneticist at a commercial swine farm and eventually return to Cedar Ridge Farms. His main goal for 
NJSA is to provide exposure for the youth who have a passion for swine to the commercial swine in-
dustry and the vast opportunities and wide varieties of careers within the industry. The swine industry 
relies on talented youth to meet challenges in the agriculture industry in the face of a growing popu-
lation, animal rights activists and production tactic change. Caleb wants to bring NJSA members’ 
passion for the swine industry full circle and excite members to pursue careers within the industry.

Editorial
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• Opportunity to develop leadership skills as ambassadors of the 
NJSA through committee work, leadership conferences, and 
communication with junior members across the nation

• The NJSA board responsibilities enhance directors’ 
verbal and written communication skills

• NJSA directors have the opportunity to meet 
and work with industry leaders

• NJSA directors have the opportunity to travel throughout the country 
while representing Duroc, Hampshire, Landrace and Yorkshire genetics

• NJSA directors gain valuable friendships with NJSA 
directors along with other juniors across the nation

HANNAH LAUFFENBURGER
Southwest | Queen Creek, Ariz.

Hannah Lauffenburger is originally from Queen Creek, Arizona, and is now a freshman at Black Hawk 
East Community College. She is the daughter of Tim and Dallis Lauffenburger and the sister of Jacob. 
She is majoring in animal science and has dreams of working in the animal health industry. Being from 
Arizona, Hannah hopes to bring more involvement, specifi cally with leadership camps, to areas not 
necessarily know for swine production such as Arizona and New Mexico. Communication and getting 
youth involved within those areas will help promote and raise awareness of what NJSA is and how 
they can help and participate in NJSA functions and activities, while promoting the swine industry as 
a whole. She wants to also help current NJSA members within those regions better understand what 
is required to show at an NJSA-sanctioned show so they can easily understand the entry and partici-
pation requirements and increase NJSA membership enrollment numbers. Additionally, Hannah wants 
to ensure swine producers are aware of industry concerns, disease risks and prevention and help put 
them in touch with the appropriate individuals to address any concerns or issues they may have.

MORGAN MENCH
Central | Shirley, Ind.

Morgan Mench is the 20-year-old daughter of Thomas and Jessica Mench from Shirley, Indiana. 
She’s currently a junior at Purdue University majoring in agricultural economics with a minor in 
crop science. Morgan has been an active NJSA member since she was young, and it became a 
big part of her life. She would advise younger members to take hold of all the opportunities the 
NJSA has to offer. She suggests to explore NJSA because the organization is where your accom-
plishments are endless. The NJSA will give you lifetime friends and create long-lasting memories. 
Morgan is running for the NJSA Junior Board with the hopes of increasing the size of NJSA and the 
number of exhibitors. She ultimately wants to have a positive impact on the industry she loves.

JESSICA PAGE
Southeast | Richland, Ga.

Jessica Page is the 21-year-old daughter of Julie and Jay Page from Richland, Georgia. She is a 
junior at Berry College majoring in animal science and hopes to become a swine reproductive 
specialist or a representative for a show feed company. If elected to the NJSA Junior Board, Jes-
sica would like to focus on educating members to positively represent the swine industry and 
agriculture when someone who does not understand the industry approaches them. With the 
availability of the Internet, people outside of agriculture have access to videos and articles which 
contain information they don’t understand or may view as unethical. NJSA members need to be 
able to respond to their questions professionally in order to teach them that we as exhibitors always 
have the animal’s wellbeing in mind. She would like to organize mini workshops at the regional 
shows, which would put exhibitors in situations where they must explain their point of view in the 
industry, so if they are ever faced with the situation they will be able to respond accordingly. 

What does the NJSA Jr. Board Offer?

LINDSEY ROBINSON
At-Large | Wellsville, Mo.

Lindsey Robinson is a sophomore at the University of Missouri (Mizzou) majoring in agriculture 
journalism. She grew up in Wellsville, Missouri, and is the daughter of Eddie and Tammy Rob-
inson. Lindsey has been involved in the NJSA since 2000 and enjoys traveling to various shows 
with her family. Not only is she very involved with campus activities at Mizzou, but she also 
has a goal of working for a livestock magazine or advertising agency. Her goals for the NJSA 
include providing more learning opportunities for the members. While some kids may have 
experience giving reasons in 4-H and FFA contests in their home states, others are new to the 
process when they enter the judging contests at NJSA events. To help boost their confi dence 
and start them on their right path, Lindsey thinks holding a reasons clinic would help encour-
age more members to participate in the judging contest. She believes giving them a platform 
to learn and ask questions about the process would be benefi cial to starting them in the right 
direction and helping them learn about the industry, regardless of their experience level. 

ANGIE RUFFONI
At-Large | Santa Rosa, Calif.

Angie Ruffoni is a junior at Santa Rosa Junior College double majoring in agriculture communica-
tions and animal science. She is from Santa Rosa, California, and is the daughter of Dino and Teresa 
Ruffoni and the twin sister of Marisa Ruffoni. Angie has been a competitive dancer for many years 
but also has a passion for the swine industry. She wants to serve as an NJSA Junior Board Director 
to help members achieve their highest potential, encourage them to believe in themselves and take 
full advantage of the many opportunities NJSA provides. She is forever grateful for the opportuni-
ties NJSA has provided her and the countless individuals who mentored and supported her. Angie 
believes NJSA provides many rewarding opportunities. However, the greatest opportunity of all is 
working with the youth in our industry and cultivating future “AGvocates” and leaders. She ultimately 
wants to give back to such a remarkable industry and association she feels incredibly blessed and 
thankful for. One goal of hers, if elected, would be to advocate and reach out to FFA and 4-H pro-
grams, as well as targeting areas of low involvement. She would also like to implement a community 
service focused event for NJSA members while attending National Youth Leadership Conference. 

HALEY STARK 
Southeast | Ormond Beach, Fla.

Haley Stark is currently a sophomore at Butler Community College majoring in agriculture and animal 
science. She is originally from Ormond Beach, Florida, and is the daughter of Melissa Fecher and Da-
vid Stark. Her ultimate goal is to make a difference in the agricultural industry. Haley hopes to judge 
after college at shows across the country and give back to youth in agriculture. She also has a goal of 
traveling the world and continuing her involvement in the swine industry. She is running for the NJSA 
Junior Board with the goal of continuing to raise awareness nationwide for not only the swine and ag-
ricultural industry, but also for the dedicated youth that invest everything into their hogs. Haley hopes 
to see more promotional materials published on all forms of social media by the NJSA to promote the 
organization. Haley sees the importance of purebred hogs to serve as a foundation to any breeding 
program, both commercially or with a showpig focus. Her goal for NJSA is to educate individuals 
both inside and outside of the industry about this importance while increasing youth membership 
and participation in NSR/NJSA shows. Furthermore, she would like to see the NSR and NJSA launch 
a mobile app for members to optimize access to NJSA materials as well as improve the convenience 
of purebred litter processing and registration for operations across the country. Her last goal is to 
start a judging contest included in the sweepstakes at the Southeast Regional in Perry, Georgia. 

EMILY WILKINSON
Southwest | Cement, Okla.

Emily Wilkinson is the 19-year-old daughter of Whitney and Tyler Wilkinson from Cement, Okla-
homa. She is currently a freshman at Oklahoma State University majoring in nutritional sciences 
with an option in allied health. Her dream career has always been in the medical fi eld, specifi -
cally to become a physician assistant. She is an NJSA Junior Board candidate who has hopes of 
increasing membership, interest and potential advocators for the swine industry. She would like 
to see the NJSA offer scholarships, like the Oklahoma Youth Expo does, to improve the numbers 
in competitive events. She also has experience with showpig clinics and would like to see NJSA 
offer clinics. Her fi nal goal is to create a new section to the competition, which would be a speech 
contest focusing on the swine industry, youth development and even advocating for agriculture. 
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communication with junior members across the nation

• The NJSA board responsibilities enhance directors’ 
verbal and written communication skills

• NJSA directors have the opportunity to meet 
and work with industry leaders

• NJSA directors have the opportunity to travel throughout the country 
while representing Duroc, Hampshire, Landrace and Yorkshire genetics

• NJSA directors gain valuable friendships with NJSA 
directors along with other juniors across the nation

HANNAH LAUFFENBURGER
Southwest | Queen Creek, Ariz.

Hannah Lauffenburger is originally from Queen Creek, Arizona, and is now a freshman at Black Hawk 
East Community College. She is the daughter of Tim and Dallis Lauffenburger and the sister of Jacob. 
She is majoring in animal science and has dreams of working in the animal health industry. Being from 
Arizona, Hannah hopes to bring more involvement, specifi cally with leadership camps, to areas not 
necessarily know for swine production such as Arizona and New Mexico. Communication and getting 
youth involved within those areas will help promote and raise awareness of what NJSA is and how 
they can help and participate in NJSA functions and activities, while promoting the swine industry as 
a whole. She wants to also help current NJSA members within those regions better understand what 
is required to show at an NJSA-sanctioned show so they can easily understand the entry and partici-
pation requirements and increase NJSA membership enrollment numbers. Additionally, Hannah wants 
to ensure swine producers are aware of industry concerns, disease risks and prevention and help put 
them in touch with the appropriate individuals to address any concerns or issues they may have.

MORGAN MENCH
Central | Shirley, Ind.

Morgan Mench is the 20-year-old daughter of Thomas and Jessica Mench from Shirley, Indiana. 
She’s currently a junior at Purdue University majoring in agricultural economics with a minor in 
crop science. Morgan has been an active NJSA member since she was young, and it became a 
big part of her life. She would advise younger members to take hold of all the opportunities the 
NJSA has to offer. She suggests to explore NJSA because the organization is where your accom-
plishments are endless. The NJSA will give you lifetime friends and create long-lasting memories. 
Morgan is running for the NJSA Junior Board with the hopes of increasing the size of NJSA and the 
number of exhibitors. She ultimately wants to have a positive impact on the industry she loves.

JESSICA PAGE
Southeast | Richland, Ga.

Jessica Page is the 21-year-old daughter of Julie and Jay Page from Richland, Georgia. She is a 
junior at Berry College majoring in animal science and hopes to become a swine reproductive 
specialist or a representative for a show feed company. If elected to the NJSA Junior Board, Jes-
sica would like to focus on educating members to positively represent the swine industry and 
agriculture when someone who does not understand the industry approaches them. With the 
availability of the Internet, people outside of agriculture have access to videos and articles which 
contain information they don’t understand or may view as unethical. NJSA members need to be 
able to respond to their questions professionally in order to teach them that we as exhibitors always 
have the animal’s wellbeing in mind. She would like to organize mini workshops at the regional 
shows, which would put exhibitors in situations where they must explain their point of view in the 
industry, so if they are ever faced with the situation they will be able to respond accordingly. 

What does the NJSA Jr. Board Offer?

LINDSEY ROBINSON
At-Large | Wellsville, Mo.

Lindsey Robinson is a sophomore at the University of Missouri (Mizzou) majoring in agriculture 
journalism. She grew up in Wellsville, Missouri, and is the daughter of Eddie and Tammy Rob-
inson. Lindsey has been involved in the NJSA since 2000 and enjoys traveling to various shows 
with her family. Not only is she very involved with campus activities at Mizzou, but she also 
has a goal of working for a livestock magazine or advertising agency. Her goals for the NJSA 
include providing more learning opportunities for the members. While some kids may have 
experience giving reasons in 4-H and FFA contests in their home states, others are new to the 
process when they enter the judging contests at NJSA events. To help boost their confi dence 
and start them on their right path, Lindsey thinks holding a reasons clinic would help encour-
age more members to participate in the judging contest. She believes giving them a platform 
to learn and ask questions about the process would be benefi cial to starting them in the right 
direction and helping them learn about the industry, regardless of their experience level. 

ANGIE RUFFONI
At-Large | Santa Rosa, Calif.

Angie Ruffoni is a junior at Santa Rosa Junior College double majoring in agriculture communica-
tions and animal science. She is from Santa Rosa, California, and is the daughter of Dino and Teresa 
Ruffoni and the twin sister of Marisa Ruffoni. Angie has been a competitive dancer for many years 
but also has a passion for the swine industry. She wants to serve as an NJSA Junior Board Director 
to help members achieve their highest potential, encourage them to believe in themselves and take 
full advantage of the many opportunities NJSA provides. She is forever grateful for the opportuni-
ties NJSA has provided her and the countless individuals who mentored and supported her. Angie 
believes NJSA provides many rewarding opportunities. However, the greatest opportunity of all is 
working with the youth in our industry and cultivating future “AGvocates” and leaders. She ultimately 
wants to give back to such a remarkable industry and association she feels incredibly blessed and 
thankful for. One goal of hers, if elected, would be to advocate and reach out to FFA and 4-H pro-
grams, as well as targeting areas of low involvement. She would also like to implement a community 
service focused event for NJSA members while attending National Youth Leadership Conference. 

HALEY STARK 
Southeast | Ormond Beach, Fla.

Haley Stark is currently a sophomore at Butler Community College majoring in agriculture and animal 
science. She is originally from Ormond Beach, Florida, and is the daughter of Melissa Fecher and Da-
vid Stark. Her ultimate goal is to make a difference in the agricultural industry. Haley hopes to judge 
after college at shows across the country and give back to youth in agriculture. She also has a goal of 
traveling the world and continuing her involvement in the swine industry. She is running for the NJSA 
Junior Board with the goal of continuing to raise awareness nationwide for not only the swine and ag-
ricultural industry, but also for the dedicated youth that invest everything into their hogs. Haley hopes 
to see more promotional materials published on all forms of social media by the NJSA to promote the 
organization. Haley sees the importance of purebred hogs to serve as a foundation to any breeding 
program, both commercially or with a showpig focus. Her goal for NJSA is to educate individuals 
both inside and outside of the industry about this importance while increasing youth membership 
and participation in NSR/NJSA shows. Furthermore, she would like to see the NSR and NJSA launch 
a mobile app for members to optimize access to NJSA materials as well as improve the convenience 
of purebred litter processing and registration for operations across the country. Her last goal is to 
start a judging contest included in the sweepstakes at the Southeast Regional in Perry, Georgia. 

EMILY WILKINSON
Southwest | Cement, Okla.

Emily Wilkinson is the 19-year-old daughter of Whitney and Tyler Wilkinson from Cement, Okla-
homa. She is currently a freshman at Oklahoma State University majoring in nutritional sciences 
with an option in allied health. Her dream career has always been in the medical fi eld, specifi -
cally to become a physician assistant. She is an NJSA Junior Board candidate who has hopes of 
increasing membership, interest and potential advocators for the swine industry. She would like 
to see the NJSA offer scholarships, like the Oklahoma Youth Expo does, to improve the numbers 
in competitive events. She also has experience with showpig clinics and would like to see NJSA 
offer clinics. Her fi nal goal is to create a new section to the competition, which would be a speech 
contest focusing on the swine industry, youth development and even advocating for agriculture. 
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*RULES ARE SUBJECT TO CHANGE. FOR UP-TO-DATE RULES & REMINDERS VISIT OUR WEBSITE AT NATIONALSWINE.COM
**WINNERS WILL BE ANNOUNCED AT THE AWARDS CEREMONY ON FRIDAY, JULY 8.

SWEEPSTAKES CONTEST 
Registration: Tuesday, July 5, Noon-8 p.m.
The Sweepstakes Contest is an “all-around” competition 
designed to recognize the most outstanding NJSA exhibitors 
through their participation in multiple events. Sweepstakes 
contestants must declare their intent to compete in the 
Sweepstakes Contest at registration. Sweepstakes contestants 
must compete in all four contests at the National Junior 
Summer Spectacular (NJSS). Points will be contributed from 
the highest-placing purebred gilt or barrow, Showmanship 
Contest, Judging Contest and Skillathon Contest toward the 
Sweepstakes awards. There will be no extra points awarded to 
those individuals who compete in the additional contests. See 
the NJSA Handbook for the full Sweepstakes point breakdown.

SHOWMANSHIP CONTEST 
Registration: Tuesday, July 5, Noon-8 p.m.
Preliminaries: Wednesday, July 6, 1 p.m.
Showmanship Finals: Thursday, July 7, 8 a.m.
Join us for the best Showmanship Contest in the country. 
Showmanship orders will be posted Wednesday morning. The 
preliminaries will begin Wednesday, July 6, at 1 p.m. The fi nals 
of each division will begin on Thursday, July 7, at 8 a.m. For both 
the preliminaries and fi nals of the showmanship competition, 
Ring A will host juniors followed by seniors, and Ring B will 
host novice followed by intermediates. All contestants must be 
members of the NJSA. Divisions will be randomly broken into 
classes according to entries, with no more than 20 exhibitors 
per class. Any animal that does not meet breed eligibility 
requirements may not be used for Showmanship. Any animal 
shown in Showmanship must be entered in the junior show.  

SKILLATHON CONTEST 
Registration: Wednesday, July 6, 8 a.m.-10:30 a.m. 
The Skillathon Contest is a fun, educational contest where 
participants rotate through four stations within each age division 
and are asked to perform tasks or answer questions on specifi c 
swine industry topics. No parents or spectators are allowed in the 
Skillathon rooms. However, from 11-11:45 a.m., all participants 
and parents are invited to go back through the stations to review 
the questions and correct answers. The following are examples 
of topics that could be used in the Skillathon: ear notching, 
swine breeds, swine health, Pork Quality Assurance Plus (PQA 
Plus®) certifi cation, meat cut identifi cation, swine anatomy 
(external, internal and skeletal), reproductive physiology, swine 
diseases and pedigree information. Reference material may 
be obtained by contacting the NSR offi ce at 765.463.3594.

SWINE JUDGING CONTEST 
Registration: Friday, July 8, 7:30 a.m.-8:30 a.m.
Junior, Intermediate, Senior Contest: 9 a.m.
Novice contest: 11:30 a.m.
Test your ability to evaluate breeding gilts and market hogs 
in the Judging Contest. All contestants must be members of 
the NJSA. Teams must have three to four contestants from the 
same age division. The top three scores will comprise the team 
score. Parents are not allowed near the judging rings during 
the contest. Assistants will be available to novice or fi rst-time 

National Junior Summer Spectacular

NJSS Contest Information
judges who may not understand how to mark their cards. Junior 
exhibitors will judge six classes and answer two sets of questions. 
Intermediate exhibitors will judge six classes, give one set of 
oral reasons and answer two sets of questions. Senior exhibitors 
will judge six classes and give three sets of oral reasons. Novice 
will have their own separate contest at 11:30 a.m. on Friday, 
July 8. They will judge two classes and answer questions on one 
class. Bonus questions may be asked to break ties. A teaching 
class will precede the contest where available, and offi cials 
will be given immediately after their cards are turned in.

SWINE IS FINE ART CONTEST: PHOTOGRAPHY DIVISION 
Due: Tuesday, July 5, Noon-8 p.m.
This contest encourages NJSA members to use art to 
communicate about the industry. Entries will be judged 
based upon their creativity, composition and technical skills 
such as lighting, color and focus. For a list of complete 
rules and regulations, please visit the NJSA Handbook. 

SWINE IS FINE ART CONTEST: 
DRAWING, PAINTING, AND MIXED MEDIA DIVISION
Due: Tuesday, July 5, Noon-8 p.m.
This contest encourages NJSA members to use art to 
communicate about the industry. Entries will be judged 
based upon their creativity, composition and technical skills 
such as shading, color and proportion. For a list of complete 
rules and regulations, please visit the NJSA Handbook. 

AMAZING ADVERTISING CONTEST 
Due: Tuesday, July 5, Noon-8 p.m.
This contest encourages NJSA members to improve their 
communication and selling skills by designing an advertisement 
for the NJSA. Entries will be based upon how effectively 
contestants “sell” the idea of NJSA membership by using 
images, text and design elements. For a list of complete 
rules and regulations, please visit the NJSA Handbook.

EXTEMPORANEOUS SPEECH CONTEST
Registration: Tuesday, July 5, Noon-8 p.m.
Contestant Meeting: Wednesday, July 6, 8:30 a.m.
Contest Begins: Wednesday, July 6, 9 a.m.
Contestants must sign up for their time slot during registration. 

PREPARED SPEECH CONTEST 
Registration: Tuesday, July 5, Noon-8 p.m.
Contestant Meeting: Wednesday, July 6, 8:30 a.m.
Contest Begins: Wednesday, July 6, 9 a.m.
Four copies of your speech are due at registration.

STATE SCRAPBOOK CONTEST 
Due: Tuesday, July 5, Noon-8 p.m.
Scrapbook is due at registration.
Winners will be announced at the awards 
ceremony on Friday, July 8.

EVENT CALENDAR

Visit nationalswine.com 
to enter online or to view 
rules, regulations and show 
schedules.

For specifi c questions 
about any of these events, 
contact:

Kaley Bontrager
765.463.3594
kaley@nationalswine.com

National Western 
Stock Show

Denver, Colo.
Jan. 17-18, 2017

NJSA 
Southeast Regional

Perry, Ga.
Jan. 25-29, 2017

WESTERN
R E G I O N A L

NJSA 
Western Regional

TBD
Nov. 30-Dec. 3, 2017

BOOTCAMP

NJSA 
Bootcamp

TBD

YOUTH LEADERSHIP
C O N F E R E N C E

NJSA National Youth 
Leadership Conference

TBD

WPX Junior National
Des Moines, Iowa
June 6-11, 2016

NATIONAL JUNIOR
SUMMER SPECTACULAR

NJSS

National Junior 
Summer Spectacular

Louisville, Ky.
July 4-9, 2016

SOUTHWEST
R E G I O N A L

NJSA 
Southwest Regional

Woodward, Okla.
Aug. 26-28, 2016

NBS® Junior Classic
Austin, Minn.

Sept. 10-11, 2016

R E G I O N A L

NJSA 
Eastern Regional

Hamburg, N.Y.
Oct. 6-8, 2016

AMERICAN

ROYAL

American Royal
Kansas City, Mo.
Oct. 21-22, 2016

REGIONAL
L E A D E R S H I P
C O N F E R E N C E

NJSA Regional 
Leadership Conference

TBD

North American 
International 

Livestock Exposition
Louisville, Ky.

Nov. 5-7, 2016

Arizona National
Phoenix, Ariz. 

Dec. 27-Jan. 1, 2017

AKSARBEN
Omaha, Neb.

Sept. 23-25, 2016
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participants rotate through four stations within each age division 
and are asked to perform tasks or answer questions on specifi c 
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the questions and correct answers. The following are examples 
of topics that could be used in the Skillathon: ear notching, 
swine breeds, swine health, Pork Quality Assurance Plus (PQA 
Plus®) certifi cation, meat cut identifi cation, swine anatomy 
(external, internal and skeletal), reproductive physiology, swine 
diseases and pedigree information. Reference material may 
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the NJSA. Teams must have three to four contestants from the 
same age division. The top three scores will comprise the team 
score. Parents are not allowed near the judging rings during 
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This contest encourages NJSA members to use art to 
communicate about the industry. Entries will be judged 
based upon their creativity, composition and technical skills 
such as lighting, color and focus. For a list of complete 
rules and regulations, please visit the NJSA Handbook. 

SWINE IS FINE ART CONTEST: 
DRAWING, PAINTING, AND MIXED MEDIA DIVISION
Due: Tuesday, July 5, Noon-8 p.m.
This contest encourages NJSA members to use art to 
communicate about the industry. Entries will be judged 
based upon their creativity, composition and technical skills 
such as shading, color and proportion. For a list of complete 
rules and regulations, please visit the NJSA Handbook. 

AMAZING ADVERTISING CONTEST 
Due: Tuesday, July 5, Noon-8 p.m.
This contest encourages NJSA members to improve their 
communication and selling skills by designing an advertisement 
for the NJSA. Entries will be based upon how effectively 
contestants “sell” the idea of NJSA membership by using 
images, text and design elements. For a list of complete 
rules and regulations, please visit the NJSA Handbook.

EXTEMPORANEOUS SPEECH CONTEST
Registration: Tuesday, July 5, Noon-8 p.m.
Contestant Meeting: Wednesday, July 6, 8:30 a.m.
Contest Begins: Wednesday, July 6, 9 a.m.
Contestants must sign up for their time slot during registration. 

PREPARED SPEECH CONTEST 
Registration: Tuesday, July 5, Noon-8 p.m.
Contestant Meeting: Wednesday, July 6, 8:30 a.m.
Contest Begins: Wednesday, July 6, 9 a.m.
Four copies of your speech are due at registration.

STATE SCRAPBOOK CONTEST 
Due: Tuesday, July 5, Noon-8 p.m.
Scrapbook is due at registration.
Winners will be announced at the awards 
ceremony on Friday, July 8.

EVENT CALENDAR

Visit nationalswine.com 
to enter online or to view 
rules, regulations and show 
schedules.

For specifi c questions 
about any of these events, 
contact:

Kaley Bontrager
765.463.3594
kaley@nationalswine.com

National Western 
Stock Show

Denver, Colo.
Jan. 17-18, 2017

NJSA 
Southeast Regional

Perry, Ga.
Jan. 25-29, 2017

WESTERN
R E G I O N A L

NJSA 
Western Regional

TBD
Nov. 30-Dec. 3, 2017

BOOTCAMP

NJSA 
Bootcamp

TBD

YOUTH LEADERSHIP
C O N F E R E N C E

NJSA National Youth 
Leadership Conference

TBD

WPX Junior National
Des Moines, Iowa
June 6-11, 2016

NATIONAL JUNIOR
SUMMER SPECTACULAR

NJSS

National Junior 
Summer Spectacular

Louisville, Ky.
July 4-9, 2016

SOUTHWEST
R E G I O N A L

NJSA 
Southwest Regional

Woodward, Okla.
Aug. 26-28, 2016

NBS® Junior Classic
Austin, Minn.

Sept. 10-11, 2016

R E G I O N A L

NJSA 
Eastern Regional

Hamburg, N.Y.
Oct. 6-8, 2016

AMERICAN

ROYAL

American Royal
Kansas City, Mo.
Oct. 21-22, 2016

REGIONAL
L E A D E R S H I P
C O N F E R E N C E

NJSA Regional 
Leadership Conference

TBD

North American 
International 

Livestock Exposition
Louisville, Ky.

Nov. 5-7, 2016

Arizona National
Phoenix, Ariz. 

Dec. 27-Jan. 1, 2017

AKSARBEN
Omaha, Neb.

Sept. 23-25, 2016

June 2016	 SEEDSTOCK EDGE • 47 

16 June SE Form.indd   47 5/19/2016   8:34:19 AM



20
16

Thanks to Real McCoy Genetics for offering one of their 
FINEST PUREBRED GILTS to support the NJSA. This is a 

tremendous opportunity to purchase a foundation female with 
a proven, successful pedigree! The gilt chosen will be featured 

online, and the live auction will take place in Louisville, 
Kentucky, on July 9, 2016.

1887 SR 734 NE • Bloomingburg, OH 43106

Your 2016 NJSA Foundation Female 
comes from the home of:

REALMCCOYGENETICS.com • 866-4-MUSCLE

REAL MCCOY GENETICS

DON’T MISS ONE ISSUE!
Seedstock EDGE is the premier publication of the purebred swine industry.

$25 One Year (U.S.)  

$60 One Year First Class (U.S.) 

$60 Three Years (U.S.) 

$150 One Year (Foreign & Canada) 

New subscription 

Renewal

Please allow 8-10 weeks 
for the fi rst issue.
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The offi cial publication of the National Swine Registry
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APRIL/MAY 2016
INTERNATIONAL ISSUE

Subscribe or renew online at NATIONALSWINE.COM!

RINGSIDE
any closer and you’d be 

EXP. DATE3-DIGIT SECURITY CODE 
(back of card)

PAYMENT INFORMATION
All fi elds in red are required to process credit cards

NAME ON CARD

� � �

Return with payment to:

NATIONAL SWINE REGISTRY
2639 Yeager Road

West Lafayette, IN 47906

CARD #

Check one

TOTAL AMOUNT ENCLOSED
$

�CHECK �CREDIT CARD

SUBSCRIBER NAME/FARM

ADDRESS

CITY STATE ZIP

PHONE # EMAIL
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800.937.2325
BecksHybrids.com 

SEED QUALITY.
PERFORMANCE.

SERVICE.
Ally

• Tom & Seanna Johnson & Family 
• Show Stopper Equipment
• Sullivan Supply
• Swine Genetics International

• American Yorkshire Club
• Ammann Showpigs
• Beyers Farms
• Bill & Jana Range
• Blythe Livestock
• Brinning Genetics
• Cain Super Sires

• Convergent Ag Media, 
LLC (Judging Pro)

• Corya Family Showpigs
• Eddie Robinson Family
• Final Drive Genetics
• Grimm Purebreds
• Hill Showpigs/PCH Genetics
• Hofschulte Sires
• Huinker Durocs Ltd. 
• Indiana Duroc Breeders
• Iowa Pork Producers
• Kilmer Swine Farms
• Lambright Show Pigs
• Lean Value Sires
• Lorenzen Farms
• Marv Johnson Family
• Meeker Durocs
• Michel Showpigs
• MIpigs.com
• Olsen Yorkshires
• Ottenwalter Show Pigs

• Purple Power Boar Stud
• Rockin G Swine 
• Rodibaugh & Sons
• S&K Showpigs
• Schulz Farms
• Shaffer’s Goldrush
• Shipley Swine Genetics
• Show Rite Feeds
• Small Town Genetics
• Smith’s AA Swine Farm
• Spring Creek Hunting & 

Genetics/Nelson Bros Durocs
• Steve & Mark Grey
• Stewart’s Duroc Farm
• Stohlquist Show Pigs
• TC Trailers
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Ally

Ally

The most profitable PCV2 vaccine. Period.

$5.08

 AN EXTRA $5 PROFIT 
ON EVERY PIG*.

*Data on file.
©2015 Intervet Inc., doing business as Merck Animal Health,  
a subsidiary of Merck & Co., Inc. All rights reserved. 

$4.95
$5.05

Work someplace that
feels like HOME!

The Maschho
s, a family company.

www.themaschho�sjobs.com

Maschhoffs Ad_3x2_HR.pdf   1   4/12/16   9:36 AMCROSSROADSGENETICS.com

We are proud 
supporters 

of the NJSA!

• Albright Swine Farms
• Arkfeld Genetics
• Aubrey, Hadley & Tom Rennick
• Austin Family Show Pigs
• Baade Genetics
• Bair Show Pigs
• Bakker Brothers
• Bernard Family
• Bertolino Farms
• Blane & Kristi Olson & Family 
• Boyum Genetics
• Brandin’ Iron Embroidery
• Cedar Ridge Farms
• CFS Hampshires
• Childs Livestock
• Cody & Rex Smith

• Compart Family Farms
• Cowpokes Work & Western
• Creager Farms
• Crone Farms
• Crowne Plaza Louisville Airport
• Curtis Showpigs
• Dan & Devin Goehring
• Dan Baker – Auctioneer
• Dean Myhre
• Denny Showpigs
• DL Showpigs – Josh, 

Bridgette & Kenley Krohn
• DM Livestock
• Don & Preston Smith Showpigs
• Dr. Daren Miller
• Driscoll Showpigs
• Farrer Stock Farms
• Fink Farm Show Pigs
• Flatland Showpigs
• Forsyth Showpigs
• Fugate Family

• Gabe Allen
• Genalysis Laboratory Inc.
• Gesdate
• Gibson Showpigs
• Glenn & Kate Craft
• Golden State Genetics
• Goss Show Pigs
• Gossett Genetics
• Grinstead Show Team
• Hannon Showpigs 
• Helregel Family Genetics
• Hendricks Durocs
• Hilty Show Pigs
• Hodde Farms
• Holton Show Pigs
• Howard Parrish
• Hurliman Brothers 
• Ifft Yorkshires
• Irrigation Plus Inc. (The 

Bruner Family)
• Isla Grande Farms

Ally

Ally

AllyAlly

Ally

Ally

50 • SEEDSTOCK EDGE	 June 2016

16 June SE Form.indd   50 5/19/2016   8:34:44 AM



800.937.2325
BecksHybrids.com 

SEED QUALITY.
PERFORMANCE.

SERVICE.
Ally

• Tom & Seanna Johnson & Family 
• Show Stopper Equipment
• Sullivan Supply
• Swine Genetics International

• American Yorkshire Club
• Ammann Showpigs
• Beyers Farms
• Bill & Jana Range
• Blythe Livestock
• Brinning Genetics
• Cain Super Sires

• Convergent Ag Media, 
LLC (Judging Pro)

• Corya Family Showpigs
• Eddie Robinson Family
• Final Drive Genetics
• Grimm Purebreds
• Hill Showpigs/PCH Genetics
• Hofschulte Sires
• Huinker Durocs Ltd. 
• Indiana Duroc Breeders
• Iowa Pork Producers
• Kilmer Swine Farms
• Lambright Show Pigs
• Lean Value Sires
• Lorenzen Farms
• Marv Johnson Family
• Meeker Durocs
• Michel Showpigs
• MIpigs.com
• Olsen Yorkshires
• Ottenwalter Show Pigs

• Purple Power Boar Stud
• Rockin G Swine 
• Rodibaugh & Sons
• S&K Showpigs
• Schulz Farms
• Shaffer’s Goldrush
• Shipley Swine Genetics
• Show Rite Feeds
• Small Town Genetics
• Smith’s AA Swine Farm
• Spring Creek Hunting & 

Genetics/Nelson Bros Durocs
• Steve & Mark Grey
• Stewart’s Duroc Farm
• Stohlquist Show Pigs
• TC Trailers
• The Stud
• Weisinger Farms & Hoge 

& Walters Livestock
• WinTex Farms

Raising pigs. Raising kids.

We would like to take the time to thank everyone who has 
contributed to the NJSA currently and into the future!

Ally

Ally

The most profitable PCV2 vaccine. Period.

$5.08

 AN EXTRA $5 PROFIT 
ON EVERY PIG*.

*Data on file.
©2015 Intervet Inc., doing business as Merck Animal Health,  
a subsidiary of Merck & Co., Inc. All rights reserved. 

$4.95
$5.05

Work someplace that
feels like HOME!

The Maschho
s, a family company.

www.themaschho�sjobs.com

Maschhoffs Ad_3x2_HR.pdf   1   4/12/16   9:36 AMCROSSROADSGENETICS.com

We are proud 
supporters 

of the NJSA!

• Albright Swine Farms
• Arkfeld Genetics
• Aubrey, Hadley & Tom Rennick
• Austin Family Show Pigs
• Baade Genetics
• Bair Show Pigs
• Bakker Brothers
• Bernard Family
• Bertolino Farms
• Blane & Kristi Olson & Family 
• Boyum Genetics
• Brandin’ Iron Embroidery
• Cedar Ridge Farms
• CFS Hampshires
• Childs Livestock
• Cody & Rex Smith

• Compart Family Farms
• Cowpokes Work & Western
• Creager Farms
• Crone Farms
• Crowne Plaza Louisville Airport
• Curtis Showpigs
• Dan & Devin Goehring
• Dan Baker – Auctioneer
• Dean Myhre
• Denny Showpigs
• DL Showpigs – Josh, 

Bridgette & Kenley Krohn
• DM Livestock
• Don & Preston Smith Showpigs
• Dr. Daren Miller
• Driscoll Showpigs
• Farrer Stock Farms
• Fink Farm Show Pigs
• Flatland Showpigs
• Forsyth Showpigs
• Fugate Family

• Gabe Allen
• Genalysis Laboratory Inc.
• Gesdate
• Gibson Showpigs
• Glenn & Kate Craft
• Golden State Genetics
• Goss Show Pigs
• Gossett Genetics
• Grinstead Show Team
• Hannon Showpigs 
• Helregel Family Genetics
• Hendricks Durocs
• Hilty Show Pigs
• Hodde Farms
• Holton Show Pigs
• Howard Parrish
• Hurliman Brothers 
• Ifft Yorkshires
• Irrigation Plus Inc. (The 

Bruner Family)
• Isla Grande Farms

Ally

Ally

AllyAlly

Ally

Ally

June 2016	 SEEDSTOCK EDGE • 51 

16 June SE Form.indd   51 5/19/2016   8:34:46 AM



• Iverson Farms
• Jerry & Justin Hardin
• JJ Genetics
• Johnson Coy Genetics
• Joostberns Showpigs
• Kay Christian
• Keefer Show Pigs
• Kent Bennington 

& Family
• Keppy Showpigs
• Kim & Pam Brock
• Kimley Showpigs
• Knauth Showpigs
• Korb Farms
• Lawyer Showpigs
• Lenig Brothers 

Showpigs
• Lettow Showpigs
• Logan Sasso
• Lowderman Family

• Luke Davenport 
& Family

• Marek Land & Livestock
• Mark Hosier & Family
• Mark Long & Family
• Martin Family
• Marty Beard & Family
• Mason Livestock
• McGrew Showpigs
• Midwest Genetics
• Mike Watson
• Miller’s Showpigs & 

LFM Quality Labs
• Morgan Livestock
• Nancy Fryer
• Naughton Auction 

Services
• Neil & Cherie Planalp
• Next Level Genetics
• Ogle Genetics

• Paul & Susan Wigley
• Peter Farms
• Plain Vu Genetics
• Polich Showpigs
• Real Hog Farms
• Riggs-Thurston 

Showpigs
• Robert & Treva Hines
• Robert Wehmer 

& Family
• Rohrig Yorkshires
• Roland Anderson
• Ronald G. Sands
• Samurai Soap
• Santoro Swine Genetics
• Schafer Superior 

Show Pigs
• Scott Woods & Family
• Sieren Swine Farm
• Smith Bros Durocs

• Ted Dehaven
• The Flournoy Family
• The Hargrove Family
• The Saddoris Family
• Thompson Brothers 

Genetics
• Toenjes Show Pigs
• Toenyes Showpigs
• Trogdon Show Pigs
• Upperhand Genetics
• Valley Yorkshires
• Vegas Show Pigs
• Wayne J. Huinker
• Whiteshire Hamroc
• Young & Guard
• Zehr Farms
• Zietlow’s Custom Signs 

& Livestock Awards

Ally

Ally
Ally

Ally

Ally

Ally

Ally Ally

866-356-WALL

www.wallstrailersales.com

Call Tommy today 
260-519-2359 Ally

TEAM ACTIVITY
Scenario 5: Sore Footed Barrow

Look for an NJSA member’s answer to this scenario on page 55.

• Throughout Jackson’s show career, he has always dreamed of showing at the North American International Livestock Expo. He 
loads the best pair of barrows he’s ever loaded for a show and heads to Louisville with his long-time mentor in the showpig 
industry.

• When he opens the trailer door at the Kentucky Expo Center, his best barrow is struggling to put weight on his front right 
foot.

• On show day, Jackson’s mentor pulls out a syringe and a bottle that’s missing it’s label. Jackson’s mentor says this will take 
care of the issue and not to worry about the withdrawal period of this drug. He tells Jackson pretty much everyone who knows 
anything about winning a barrow show uses this stuff.

• Jackson feels uncomfortable giving any drugs to his barrow but is also hesitant to tell his long-time mentor any different.

 CHOICE: What choices does Jackson have in this situation?

 SOLUTION: What will you present to Jackson as a solution to this issue?

 PREVENTION: What would you do to mentor others that may end up in a similar situation?
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TEAM ACTIVITY
Scenario 5: Sore Footed Barrow

Look for an NJSA member’s answer to this scenario on page 55.

• Throughout Jackson’s show career, he has always dreamed of showing at the North American International Livestock Expo. He 
loads the best pair of barrows he’s ever loaded for a show and heads to Louisville with his long-time mentor in the showpig 
industry.

• When he opens the trailer door at the Kentucky Expo Center, his best barrow is struggling to put weight on his front right 
foot.

• On show day, Jackson’s mentor pulls out a syringe and a bottle that’s missing it’s label. Jackson’s mentor says this will take 
care of the issue and not to worry about the withdrawal period of this drug. He tells Jackson pretty much everyone who knows 
anything about winning a barrow show uses this stuff.

• Jackson feels uncomfortable giving any drugs to his barrow but is also hesitant to tell his long-time mentor any different.

 CHOICE: What choices does Jackson have in this situation?

 SOLUTION: What will you present to Jackson as a solution to this issue?

 PREVENTION: What would you do to mentor others that may end up in a similar situation?

Premier Breeder points will now be tallied starting at the 
2016 National Junior Summer Spectacular (NJSS) through 
the 2017 World Pork Expo. Premier Breeder interviews will 
still take place at the NJSS.

2016-2017 Premier Breeder Program
NEW!
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TEAM ACTIVITY

ANSWERS
Jared is faced with a lot of potential choices, but he needs to take his time to write a carefully thought out apology 
and put it right back on his social media account. He should take the heated post down, and then replace it with this 
apology. As a young person trying to build a reputation and meet people at shows, it is more important for him to 
realize he made a mistake by taking his frustrations to social media, and he needs to apologize for his actions. If he 
does this, Mr. Barnes may be more likely to salvage his internship and let him fi nish out the rest of the summer. 

One of the main struggles with our generation is learning when is the right time to say something. Social media is 
defi nitely not the place to talk about how you are frustrated because you were fi fth. The great thing about showing 
livestock is it is only one man’s opinion on that certain day. I have never seen a show where every person was happy 
with the way the judge picked them that day. As Jared looks ahead, there are a lot of shows to take his Duroc gilt to for 
another chance to hang a banner. 

Scenario 1: Social Media Snafu
Answered by Jackson Johnson

Jenny from Georgia exhibits a Yorkshire gilt at the National Junior Summer Spectacular in Louisville, Kentucky, that was 
crowned Grand Champion. An NSR fi eldman informs Jenny and her family that she can add their gilt to the sale with the 
high interest from prospective buyers. With great surprise Jenny sells her gilt for $25,000 to well-respected Yorkshire 
breeder in Indiana. Unfortunately, Jenny receives a phone call from the breeder that the gilt has never had a heat cycle 
and the vet has made several visits to the farm. Both are about to give up. 

This is a phone call no exhibitor wants to receive, but it is an issue that arises when selling breeding stock. Jenny has 
several options she could present to the breeder that bought her Yorkshire gilt. First, she could ignore the phone call 
she receives from the breeder. Second option is when she receives the phone call she can play the blame game and 
accuse the breeder that it is all his fault the gilt isn’t breeding. When she had the gilt everything was perfectly fi ne, and 
she did nothing that would have potentially kept her from breeding. Third option becomes a very diffi cult situation if 
Jenny isn’t a breeder herself, but if she is she, it presents several different options. She could allow the breeder to come 
to her farm and pick another Yorkshire female of the same caliber or to create some sort of buying credit agreement for 
when the breeder wants a Yorkshire gilt. If Jenny isn’t a breeder, she and the buyer would have to decide on the amount 
of money to return to the buyer. 

In my personal opinion, the best solution for Jenny is to be cooperative with the buyer and be willing to help. The 
best thing Jenny can do is communicate with the breeder to discuss all their options. Ideally, Jenny should have been 
transparent about the health and management of her gilt when visiting with interested, potential buyers. All young 
people who hope to market show gilts as breeding stock should be conscious of their gilt’s estrus cycle. Overall, Jenny’s 
best decision is to communicate with the breeder and to resolve the issue on what they both seem fair. Jenny would 
have wanted to be treated just as fair if she bought a $25,000 Yorkshire gilt that never bred. If we want to continue to 
have breeders support exhibitors and purchase high-dollar breeding stock the exhibitors have to be willing to deal 
with issues in a positive matters. 

Scenario 2: Show Gilt That Won’t Breed
Answered by Morgan Anne Mench

One of the most important aspects of this scenario is the little brother. Little eyes are on us all the time. The decision 
Mike makes most directly impacts the life of his little brother. He has the choice to just write down the January 1 
birthdate, but what does that do to the ones around him? Ely sees that big brother condones the fi bbing on birthdates, 
so Ely thinks it’s okay too. But is it? One of the points brought up at NYLC was ‘how far is too far’. Where do you stop 
when it comes to fudging birthdates? Is there a difference in one week versus three weeks? A lie is still a lie, but two 
weeks in a pig make a big difference when you get to the ring. The data collected on Mike’s pigs won’t be totally 
accurate. How is Mike going to build his herd if all he has are faulty numbers? If he chooses to show those pigs and 
he beats the pigs with the correct age because his looks to have more mass and bone, but it is really only age, the 
victory will never be sweet. Mike should make the choice to just accept the fact that he will not be able to show these 
Hampshires. By doing this, Ely sees that even though Mike could have lied, he didn’t. Mike gives Ely an example he will 
remember the rest of his life. Mike can still sell the babies and use the money to purchase another showpig for himself 
for the fair. 

 This is an issue that is far too common in the showpig world today. We’ve all seen that one hog that just makes us 
question the actuality of its birthday. What does it do to the owner of the pig? Immediately we begin to lose respect 
for the owner because they lied about the age of the pig competing for the same title and money that your correct 
aged one is. Raising showpigs is an extremely expensive hobby, so how would you feel if someone bent the rules and 
cheated you out of a victory? Just remember to always do the right thing, and put the real birthdate on your litters!

Scenario 4: Farrowing Date Issue
Answered by Abigayle Bartholomew

Unfortunately, there are many variables in life we have no control over. After working so hard for months, it is 
disappointing when you get so close to a show and tough obstacles come your way. This scenario demonstrated to us at 
National Youth Leadership Conference (NYLC) was a situation of ownership issues that may be all too familiar for many 
showmen. When put in this type of situation, the showman and also the family of the showman have a choice. They have 
a choice of replacing their hog that was hurt with a hog they don’t have ownership of or making the right choice by 
keeping their own hog, which may jeopardize them showing at that event. The choices made will not only affect the kid, 
but also the family, FFA or 4-H chapter, and the show industry as a whole. 

As a parent or mentor of a showman, you are seen as a role model and should lead by example to make good ethical 
choices or suggestions. The ethics of the parents and mentors are portrayed through the showman as well. It is not only 
important to understand what the ownership rules are, but also follow the rules. There is a signifi cant reason rules are 
implemented, so following the rules and being fair exemplifi es your character. Making one wrong choice can tear down 
the reputation of the showman, the breeder and the family. This year’s NYLC focused a lot on being ethical, in and out 
of the show ring. This is something I believe is extremely important in the show industry and should be taught early to 
youth exhibitors. Being honest and ethical is truly more important in life than any check, ribbon or banner. 

Scenario 3: Ownership Issue
Answered by Lexi Delaney

The fi rst thing I would tell Jackson is we’ve all been there before. Anyone who has been around hog shows long 
enough knows the unexpected can happen at any time, and usually it happens to the one you think you have a chance 
with. The most important thing to remember in this situation is that no matter how bad you want to win, you can’t 
sacrifi ce integrity just for the sake of trying to hang a banner. We are blessed to live in a country where we have the 
opportunities to exhibit livestock. Those within the livestock circle understand the value and the positive impact 
livestock shows have on young people, but not everyone does. In fact, we as livestock folks are becoming few and 
far between. At a time in history when the vast majority of the population is removed from animal agriculture and 
have concerns about food safety, we as livestock people can ill afford to disregard withdrawal times on medications. 
Showing livestock is not a right, it’s a privilege. One pig with a drug still in its system that goes to the plant could ruin 
opportunities for young people in the future. For Jackson, the choice should be simple. Think of the opportunities you’ve 
had through showing pigs, and think of the young people who look up to you. If they would not be able to show pigs in 
the future because of a poor decision you made, how would they look at you now? The last thing I would tell Jackson is 
if he is uncomfortable with the decisions his mentor is making, fi nd a new mentor. There are plenty of people that know 
their way around a hog show that do it with class and integrity. 

Scenario 5: Sore Footed Barrow
Answered by Kane Austin

GET THE NUMBER. A Premise I.D. is 
required at all NSR shows

For a list of state contacts:  
www.nationalswine.com/library/
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TEAM ACTIVITY

ANSWERS
Jared is faced with a lot of potential choices, but he needs to take his time to write a carefully thought out apology 
and put it right back on his social media account. He should take the heated post down, and then replace it with this 
apology. As a young person trying to build a reputation and meet people at shows, it is more important for him to 
realize he made a mistake by taking his frustrations to social media, and he needs to apologize for his actions. If he 
does this, Mr. Barnes may be more likely to salvage his internship and let him fi nish out the rest of the summer. 

One of the main struggles with our generation is learning when is the right time to say something. Social media is 
defi nitely not the place to talk about how you are frustrated because you were fi fth. The great thing about showing 
livestock is it is only one man’s opinion on that certain day. I have never seen a show where every person was happy 
with the way the judge picked them that day. As Jared looks ahead, there are a lot of shows to take his Duroc gilt to for 
another chance to hang a banner. 

Scenario 1: Social Media Snafu
Answered by Jackson Johnson

Jenny from Georgia exhibits a Yorkshire gilt at the National Junior Summer Spectacular in Louisville, Kentucky, that was 
crowned Grand Champion. An NSR fi eldman informs Jenny and her family that she can add their gilt to the sale with the 
high interest from prospective buyers. With great surprise Jenny sells her gilt for $25,000 to well-respected Yorkshire 
breeder in Indiana. Unfortunately, Jenny receives a phone call from the breeder that the gilt has never had a heat cycle 
and the vet has made several visits to the farm. Both are about to give up. 

This is a phone call no exhibitor wants to receive, but it is an issue that arises when selling breeding stock. Jenny has 
several options she could present to the breeder that bought her Yorkshire gilt. First, she could ignore the phone call 
she receives from the breeder. Second option is when she receives the phone call she can play the blame game and 
accuse the breeder that it is all his fault the gilt isn’t breeding. When she had the gilt everything was perfectly fi ne, and 
she did nothing that would have potentially kept her from breeding. Third option becomes a very diffi cult situation if 
Jenny isn’t a breeder herself, but if she is she, it presents several different options. She could allow the breeder to come 
to her farm and pick another Yorkshire female of the same caliber or to create some sort of buying credit agreement for 
when the breeder wants a Yorkshire gilt. If Jenny isn’t a breeder, she and the buyer would have to decide on the amount 
of money to return to the buyer. 

In my personal opinion, the best solution for Jenny is to be cooperative with the buyer and be willing to help. The 
best thing Jenny can do is communicate with the breeder to discuss all their options. Ideally, Jenny should have been 
transparent about the health and management of her gilt when visiting with interested, potential buyers. All young 
people who hope to market show gilts as breeding stock should be conscious of their gilt’s estrus cycle. Overall, Jenny’s 
best decision is to communicate with the breeder and to resolve the issue on what they both seem fair. Jenny would 
have wanted to be treated just as fair if she bought a $25,000 Yorkshire gilt that never bred. If we want to continue to 
have breeders support exhibitors and purchase high-dollar breeding stock the exhibitors have to be willing to deal 
with issues in a positive matters. 

Scenario 2: Show Gilt That Won’t Breed
Answered by Morgan Anne Mench

One of the most important aspects of this scenario is the little brother. Little eyes are on us all the time. The decision 
Mike makes most directly impacts the life of his little brother. He has the choice to just write down the January 1 
birthdate, but what does that do to the ones around him? Ely sees that big brother condones the fi bbing on birthdates, 
so Ely thinks it’s okay too. But is it? One of the points brought up at NYLC was ‘how far is too far’. Where do you stop 
when it comes to fudging birthdates? Is there a difference in one week versus three weeks? A lie is still a lie, but two 
weeks in a pig make a big difference when you get to the ring. The data collected on Mike’s pigs won’t be totally 
accurate. How is Mike going to build his herd if all he has are faulty numbers? If he chooses to show those pigs and 
he beats the pigs with the correct age because his looks to have more mass and bone, but it is really only age, the 
victory will never be sweet. Mike should make the choice to just accept the fact that he will not be able to show these 
Hampshires. By doing this, Ely sees that even though Mike could have lied, he didn’t. Mike gives Ely an example he will 
remember the rest of his life. Mike can still sell the babies and use the money to purchase another showpig for himself 
for the fair. 

 This is an issue that is far too common in the showpig world today. We’ve all seen that one hog that just makes us 
question the actuality of its birthday. What does it do to the owner of the pig? Immediately we begin to lose respect 
for the owner because they lied about the age of the pig competing for the same title and money that your correct 
aged one is. Raising showpigs is an extremely expensive hobby, so how would you feel if someone bent the rules and 
cheated you out of a victory? Just remember to always do the right thing, and put the real birthdate on your litters!

Scenario 4: Farrowing Date Issue
Answered by Abigayle Bartholomew

Unfortunately, there are many variables in life we have no control over. After working so hard for months, it is 
disappointing when you get so close to a show and tough obstacles come your way. This scenario demonstrated to us at 
National Youth Leadership Conference (NYLC) was a situation of ownership issues that may be all too familiar for many 
showmen. When put in this type of situation, the showman and also the family of the showman have a choice. They have 
a choice of replacing their hog that was hurt with a hog they don’t have ownership of or making the right choice by 
keeping their own hog, which may jeopardize them showing at that event. The choices made will not only affect the kid, 
but also the family, FFA or 4-H chapter, and the show industry as a whole. 

As a parent or mentor of a showman, you are seen as a role model and should lead by example to make good ethical 
choices or suggestions. The ethics of the parents and mentors are portrayed through the showman as well. It is not only 
important to understand what the ownership rules are, but also follow the rules. There is a signifi cant reason rules are 
implemented, so following the rules and being fair exemplifi es your character. Making one wrong choice can tear down 
the reputation of the showman, the breeder and the family. This year’s NYLC focused a lot on being ethical, in and out 
of the show ring. This is something I believe is extremely important in the show industry and should be taught early to 
youth exhibitors. Being honest and ethical is truly more important in life than any check, ribbon or banner. 

Scenario 3: Ownership Issue
Answered by Lexi Delaney

The fi rst thing I would tell Jackson is we’ve all been there before. Anyone who has been around hog shows long 
enough knows the unexpected can happen at any time, and usually it happens to the one you think you have a chance 
with. The most important thing to remember in this situation is that no matter how bad you want to win, you can’t 
sacrifi ce integrity just for the sake of trying to hang a banner. We are blessed to live in a country where we have the 
opportunities to exhibit livestock. Those within the livestock circle understand the value and the positive impact 
livestock shows have on young people, but not everyone does. In fact, we as livestock folks are becoming few and 
far between. At a time in history when the vast majority of the population is removed from animal agriculture and 
have concerns about food safety, we as livestock people can ill afford to disregard withdrawal times on medications. 
Showing livestock is not a right, it’s a privilege. One pig with a drug still in its system that goes to the plant could ruin 
opportunities for young people in the future. For Jackson, the choice should be simple. Think of the opportunities you’ve 
had through showing pigs, and think of the young people who look up to you. If they would not be able to show pigs in 
the future because of a poor decision you made, how would they look at you now? The last thing I would tell Jackson is 
if he is uncomfortable with the decisions his mentor is making, fi nd a new mentor. There are plenty of people that know 
their way around a hog show that do it with class and integrity. 

Scenario 5: Sore Footed Barrow
Answered by Kane Austin
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DON’T WAIT... BE READY!

The NEW Veterinary Feed Directive (VFD)  
for medically important feed-grade 
antibiotics and prescription rule 
for water-based antibiotics

TAKE EFFECT ON JANUARY 1, 2017.

©2016 National Pork Board, Des Moines, 
IA USA. This message funded by America’s 
Pork Producers and the Pork Checkoff. Pork Checkoff Service Center 1.800.456.7675

YOUR CHECKLIST FOR SUCCESS

 Understand the new feed (VFD) and water (Rx) rules

 Strengthen your vet-client-patient relationship (VCPR)

 Communicate with your feed mill

 Assess your herd health and welfare strategies

 Renew your commitment to responsible antibiotic use

 Ensure your record-keeping compliance

     

NEW ANTIBIOTICS RULES

ANTIBIOTICS
RESOURCE CENTER

Visit  
pork.org/antibiotics  

for more information.

Cash 
Voegele
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Stop by our booth at Expo to Win the Yeti 125 Cooler!

1-800-553-9477   www.exiss.com   sales@exiss.com

Farrowing sows in July or August?

the #1 PRIORITY
• Formulated to stimulate appetite

• Get sows started on feed as quickly as possible after farrowing

• Maintain high levels of feed intake and minimize sow weight loss

• Help prevent constipation

• Maximize milk production

• Return to estrus faster post weaning

FEEDING DIRECTIONS: • Feed 1-2 lb/day in the farrowing house (approx. 1 bag per sow)
• Feed 3 days prior to farrowing & throughout lactationPackaged in 50 lb. bag

“We just weaned our fi rst group 
of sows that were fed Priority One 
during lactation. From the start, 
those sows showed a dramatic 
increase in appetite and feed 
consumption. The laxative was 
effective, and I’m convinced 
they also consumed more water. 
We weaned a very uniform set 
of babies, and I’m confi dent the 
sows are in better shape than ever 
coming out of the farrowing crate.”

Tom Webster
Hi Point Genetics

KADE HUMMEL 815-419-7914 | kade@lindnerunited.com

JORDAN LEATHERMAN 260-499-0391 | jordan@lindnerunited.com

ZACH SCHWECKE 507-380-1369 | zach@lindnerunited.com

JAKE LEE 217-202-6254 | jake@lindnerunited.com

TY ENGNELL 309-255-8808 | ty@lindnerunited.com

customer service
855-876-9951 | lindner.united@jbsunited.com

for our complete product line, tips & tools, visit
LINDNERUNITED.COM
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PIG.
Without papers, it’s just another

Get the pedigree.

A performance pedigree is more 
than a piece of paper – it’s your 
word. It says your breeding stock 
is a superior product backed 
by superior genetics and 
predictable performance.

It sets purebred producers apart 
from those who pass common, 
ordinary pigs off as breeding stock. 
And, a pedigree is something 
else. It’s the lifeblood of an entire 
industry, making it possible for you 
to have the leadership, research, 
programs, services and support 
you’ve come to expect from the 
National Swine Registry.

So, if you’re raising and selling 
purebreds, you owe it to yourself to 
register every litter. If you purchase 
seedstock for your commercial 
operation, you owe it to yourself to 
ask for the performance pedigree. 
Why not take advantage of more 
than 100 years of genetic selection 
and performance documentation?

2639 Yeager Raod, West Lafayette, IN 47906

765.463.3594 • 765.497.2959 fax

nsr@nationalswine.com • www.nationalswine.com

Shows and Events
SCHEDULE

Show Schedule
SHOW WHERE WHEN ENTRY DEADLINE
National Western Stock Show Denver, Colo. TBA TBA
NJSA Southeast Regional Perry, Ga. Jan. 25-29, 2017 TBA
NSR Winter Type Conference Perry, Ga. Jan. 28, 2017 TBA
NJSA Bootcamp TBA TBA TBA
NSR Southwest Type Conference Belton, Texas March 1-4, 2017 TBA
NJSA Western Regional TBA Nov. 30-Dec. 3, 2017 TBA
NJSA Nat’l Youth Leadership Conf. TBA TBA TBA
NSR Weanling Extravaganza Richmond, Ind. TBA TBA
World Pork Expo Des Moines, Iowa June 6-11, 2016 CLOSED
WPX Junior National Des Moines, Iowa June 6-11, 2016 CLOSED
NSR Summer Type Conference Louisville, Ky. July 4-9, 2016 CLOSED
National Junior Summer Spectacular Louisville, Ky. July 4-9, 2016 CLOSED
NJSA Southwest Regional Woodward, Okla. Aug. 26-28, 2016 Aug. 3, 2016
National Barrow Show® Austin, Minn. Sept. 10-14, 2016 Aug. 12, 2016 
NBS® Junior Classic Austin, Minn. Sept. 10-11, 2016 Aug. 12, 2016 
Ak-Sar-Ben Omaha, Neb. Sept. 22-25, 2016 TBA
NJSA Eastern Regional Hamburg, N.Y. Oct. 6-8, 2016 Sept. 8, 2016
American Royal Kansas City, Mo. Oct. 21-22, 2016 TBA
NAILE Louisville, Ky. Nov. 5-7, 2016 TBA
NSR Fall Classic Duncan, Okla. Nov. 16-19, 2016 Oct. 6, 2016
NJSA Regional Leadership Conf. TBA TBA TBA
Arizona National Phoenix, Ariz. Dec. 27-Jan. 1, 2017 Oct. 31, 2016

World Pork Expo

2016

2016

Louisville, Ky.
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WPX Open & Jr. Shows
June 6-11, 2016
Iowa State Fairgrounds • Des Moines, Iowa
FARROWING DATES: Nov. 1, 2015 and after

MONDAY, JUNE 6
TBD: Earliest entries may arrive
9 a.m.-9 p.m.: Registration (Cattle Barn)
2-3:30 p.m.: Youth PQA Plus Certifi cation
4-5:30 p.m.: Adult PQA Plus Certifi cation
6:30 p.m.: Stock Show U Clinic for Swine
8 p.m.: All WPX Junior National entries must be on grounds
9 p.m.: Crossbred Gilt weight cards due

TUESDAY, JUNE 7
9 a.m.: Mandatory exhibitor meeting (Ring A)
10 a.m.: Showmanship

• Ring A: Novice followed by Intermediate
• Ring B: Junior followed by Senior

Immediately following Showmanship: 
Junior Crossbred Gilt Show (Rings A and B)

Noon: Barrow weight cards due 

7 p.m.: Open show entry arrival closed for evening

WEDNESDAY, JUNE 8
7 a.m.-7 p.m.: Open show entries may arrive 
8 a.m.: Team Purebred Skillathon Quiz 

Opens (Team Purebred Booth)
8 a.m.: Purebred Gilt Show

• Ring A: Duroc, Hampshire, Landrace and Yorkshire
• Ring B: Berkshire, Chester White, Poland and Spot

9 a.m.-6 p.m.: Open show registration 
(open show offi ce in swine barn)

THURSDAY, JUNE 9
6-8 a.m.: Open show entries may arrive – all open 

show entries must be on grounds by 8 a.m.
7 a.m.: Inspirational Service with Ray Perryman (Ring A)
8-10 a.m.: Open show registration 

(open show offi ce in swine barn)
8 a.m.: Purebred Barrow Show

• Ring A: Duroc, Hampshire, Landrace and Yorkshire
• Ring B: Berkshire, Chester White, Poland and Spot

*Immediately following the selection of the Champion Spot Barrow, the Crossbred 
Barrow Show will begin in Ring B. The Crossbred Barrow Show will break 
for the selection of the Overall Grand Champion Purebred Barrow in 
Ring A at the conclusion of the Champion Yorkshire Barrow selection.

8:30 a.m.: Scanning of NSR open show 
boars (east side of swine barn)

5 p.m.: Team Purebred Quiz Closes (Team Purebred Booth)

FRIDAY, JUNE 10
7-8:30 a.m.: Judging Contest registration
7:30 a.m.: Open Show – Yorkshire gilt and boar 

show followed by Landrace, Hampshire, 
Duroc and Crossbred boars (Ring A) 

8 a.m.: Open Show – Berkshire show followed by 
Poland, Spot and Chester White (Ring B)

 *Immediately following the Chester White Show: 
Open Crossbred Gilt Show in Ring B

9 a.m.: Judging Contest 

11:30 p.m.: Novice Judging Contest 
2 p.m.: All WPX Junior National Hogs are released, but are 

encouraged to stay through Saturday for the WPX Sale
 *Awards Ceremony location and time will be determined based on the open show 

SATURDAY, JUNE 11
9 a.m.: Open Sale - Yorkshire boar and gilt sale 

followed by Landrace, Hampshire, Duroc 
and Crossbred boars and gilts (Ring A)

9:30 a.m.: Open Sale – Berkshire sale followed by 
Poland, Spot and Chester White (Ring B)

Additional Jr. Show Information
Contests: Purebred and Crossbred Gilt Shows, Purebred and 
Crossbred Barrow Shows, Showmanship Contest, Judging 
Contest and Sweepstakes Contest.

Note: This is a joint event held in conjunction with Team 
Purebred. There will be no market hog loadout available.

Limit per Exhibitor: Two entries, per sex, per breed. You must 
show one purebred barrow for every one crossbred barrow and 
one purebred gilt for every one crossbred gilt.

Weight Limit Barrows: 215-290 lbs. with 15 lb. weigh-back 

Weight Limit Cross Gilts: 375 lbs. or less with 15 lb. weigh-back 

JR. SHOW OWNERSHIP DEADLINE: April 22, 2016 

JUDGES 
Duroc: Bill Range Hamps: Shane Brinning, Iowa 
Landrace: Brandon Ogle, Ill.
Yorks: Ben Bobell, Ill. Cross Boars: Jason Lackey, Texas  
Cross Gilts: Ryan Watje, Calif. 

NJSA Purebred Gilts: Charles Hodde, Texas
NJSA Purebred Barrows: Russell Pedrett, Calif.
Junior Cross Gilts: Levi Canales and Chris Fischbacher, Texas 
Junior Cross Barrow & Nov./Int. Showmanship: Al Schminke, Iowa
Junior & Senior Showmanship: Brady Crone, Ind.

JUNIOR SHOW INFORMATION 765.463.3594:
Kaley Bontrager ext. 109 • kaley@nationalswine.com
Ellen Olson Knauth ext. 101 • ellen@nationalswine.com

HOTELS: 
• Prairie Meadows | 800.325.9015

www.prairiemeadows.com
Group code: 05282016SWI
Rates: $122 & up | Cut-off date: May 5, 2016 by 5 p.m. 

• Holiday Inn Downtown | 515.283.0151

• Red Roof Inn | 515.266.6800

NSR REPRESENTATIVES:
Brian Arnold 765.427.1186 • arnold@nationalswine.com
Michael Lackey 765.427.3733 • michael@nationalswine.com
Blaine Evans 765.490.3731 • blaine@nationalswine.com

Enter online at nationalswine.comSCHEDULE
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NSR Summer Type Conference
NJSA National Jr. Summer Spectacular
July 4-9, 2016
Kentucky State Fair & Expo Center • Louisville, Ky.
FARROWING DATES: Dec. 1, 2015 and after

MONDAY, JULY 4
3 p.m.: Earliest hogs may arrive (Junior and Open)

TUESDAY, JULY 5
12 p.m. – 8 p.m..: Registration 

(Junior and Open Shows, Showmanship, Skillathon, 
State Scrapbook and Speech Contests)

3-4 p.m.: MVP Celebration (Showring B)

4:30 p.m.: Barnyard Olympics (Showring A)

6 p.m.: Corn Toss Tournament (Youth and adults welcome)

6 p.m.: Premier Breeder interviews

6 p.m.: The Maschhoffs, Inc., Scholarship interviews

7 p.m.: All Junior hogs must be in place

8:30 p.m.: Barrow weight cards due (Registration Area)

WEDNESDAY, JULY 6
8-11 a.m.: Skillathon 

8-9:30 a.m.: Adult PQA Plus Training 

8:30 a.m.: Prepared and Extemporaneous 
Speech Contestant Meeting

9 a.m.: Speech Contests Begin

9 a.m.-Noon: Breed Eligibility Checks 
(wash racks/scales closed)

9 a.m. – 4 p.m.: Open show registration (open show offi ce)

10:30-11:30 a.m.: Youth PQA Plus Training 

11-11:45 a.m.: Skillathon Review

Noon: Wash racks opened

Noon: Opening Ceremony

1 p.m.: Showmanship Preliminaries

 • Ring A: Junior followed by Senior

 • Ring B: Novice followed by Intermediate
*Top Ten Finals held Thursday morning

Immediately following Showmanship 
Preliminaries: Junior Barrow Show

 • Ring A: Duroc and Hampshire

 • Ring B: Landrace and Yorkshire
*Special award presentations will be awarded prior to 

the Grand Champion Barrow selection

2016

Louisville, Ky.

THURSDAY, JULY 7
8 a.m.: Showmanship Finals

 • Ring A: Junior followed by Senior

 • Ring B: Novice followed by Intermediate

9 a.m.: All Open entries must be penned and checked-in

9 a.m.: Scanning of boars

10 a.m.: Junior Gilt Show

 • Ring A: Duroc and Hampshire

 • Ring B: Landrace and Yorkshire
*Special award presentations will be awarded prior to the Grand Champion 

Gilt and Grand Champion Bred and Owned Gilt selection

FRIDAY, JULY 8
7:30-8:30 a.m.: Judging Contest Registration

7:30 a.m.: Open Show: Crossbred Boar Show 
followed by the Yorkshire, Landrace, Hampshire 
and Duroc gilt and boar shows

9 a.m.: Judging Contest (Junior, Intermediate and Senior)

11:30 a.m.: Novice Judging Contest
*Judging critques will be delivered at the conclusion of the Junior, Intermediate and 

Senior contest. An announcement will be made with the time and location.

1 p.m.: State Food Drive Counting

5 p.m.: Pizza Party and Ray Perryman Inspirational Service

 Immediately following Inspirational 
Service: Awards Ceremony*

*NJSS contest winners announced (State Food Drive, State Scrapbook, 
Amazing Advertising Contest, Swine is Fine Contest, Skillathon, 
Judging Contest, Speech Contests, Sweepstakes Contest)

*Drawing winners announced

*Premier Breeders awarded

*2016-2017 Junior Board announced

9-11 p.m.: Dance
*All Junior hogs are released at the conclusion of the Awards Ceremony 

SATURDAY, JULY 9
9 a.m.: Crossbred boar sale followed by the Yorkshire, 

Landrace, Hampshire and Duroc boar and gilt sales

JR. SHOW OWNERSHIP DEADLINE: May 1, 2016 

HOTELS: 
Hilton Garden Inn-Louisville Airport | 502.637.2424
Mention NJSA breeders or vendors
Rate: $117 Dbl. or $114 King | Cut-off date: June 4, 2016

Crowne Plaza Louisville Airport | 888.233.9527
Mention National Swine Registry
Rate: $101 – King or Dbl.
Cut-off date: June 17, 2016

JUDGES 
Open Duroc: Earl Cain, Iowa
Open Hampshire: Ben Moyer, Ohio 
Open Landrace: Brett Vickrey, Ind. 
Open Yorkshire: Garry Childs, Ga.
Open Crossbred Boars: Aaron Cobb, Ark.

NJSA Duroc and Hampshire Barrows: Brandon Yantis, Ill.
NJSA Yorkshire and Landrace Barrows: Justin Rodibaugh, Ind.
NJSA Duroc and Hampshire Gilts: Rick Whitman, Texas
NJSA Yorkshire and Landrace Gilts: Brad Mortensen, Mich.
NJSA Novice/Intermediate Showmanship: Ryan Orrick, Ill. 
NJSA Junior/Senior Showmanship: Jamey Meyer, Ind.

Enter online at nationalswine.com
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WPX Open & Jr. Shows
June 6-11, 2016
Iowa State Fairgrounds • Des Moines, Iowa
FARROWING DATES: Nov. 1, 2015 and after

MONDAY, JUNE 6
TBD: Earliest entries may arrive
9 a.m.-9 p.m.: Registration (Cattle Barn)
2-3:30 p.m.: Youth PQA Plus Certifi cation
4-5:30 p.m.: Adult PQA Plus Certifi cation
6:30 p.m.: Stock Show U Clinic for Swine
8 p.m.: All WPX Junior National entries must be on grounds
9 p.m.: Crossbred Gilt weight cards due

TUESDAY, JUNE 7
9 a.m.: Mandatory exhibitor meeting (Ring A)
10 a.m.: Showmanship

• Ring A: Novice followed by Intermediate
• Ring B: Junior followed by Senior

Immediately following Showmanship: 
Junior Crossbred Gilt Show (Rings A and B)

Noon: Barrow weight cards due 

7 p.m.: Open show entry arrival closed for evening

WEDNESDAY, JUNE 8
7 a.m.-7 p.m.: Open show entries may arrive 
8 a.m.: Team Purebred Skillathon Quiz 

Opens (Team Purebred Booth)
8 a.m.: Purebred Gilt Show

• Ring A: Duroc, Hampshire, Landrace and Yorkshire
• Ring B: Berkshire, Chester White, Poland and Spot

9 a.m.-6 p.m.: Open show registration 
(open show offi ce in swine barn)
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7 a.m.: Inspirational Service with Ray Perryman (Ring A)
8-10 a.m.: Open show registration 

(open show offi ce in swine barn)
8 a.m.: Purebred Barrow Show

• Ring A: Duroc, Hampshire, Landrace and Yorkshire
• Ring B: Berkshire, Chester White, Poland and Spot

*Immediately following the selection of the Champion Spot Barrow, the Crossbred 
Barrow Show will begin in Ring B. The Crossbred Barrow Show will break 
for the selection of the Overall Grand Champion Purebred Barrow in 
Ring A at the conclusion of the Champion Yorkshire Barrow selection.

8:30 a.m.: Scanning of NSR open show 
boars (east side of swine barn)

5 p.m.: Team Purebred Quiz Closes (Team Purebred Booth)

FRIDAY, JUNE 10
7-8:30 a.m.: Judging Contest registration
7:30 a.m.: Open Show – Yorkshire gilt and boar 

show followed by Landrace, Hampshire, 
Duroc and Crossbred boars (Ring A) 

8 a.m.: Open Show – Berkshire show followed by 
Poland, Spot and Chester White (Ring B)

 *Immediately following the Chester White Show: 
Open Crossbred Gilt Show in Ring B

9 a.m.: Judging Contest 

11:30 p.m.: Novice Judging Contest 
2 p.m.: All WPX Junior National Hogs are released, but are 

encouraged to stay through Saturday for the WPX Sale
 *Awards Ceremony location and time will be determined based on the open show 

SATURDAY, JUNE 11
9 a.m.: Open Sale - Yorkshire boar and gilt sale 

followed by Landrace, Hampshire, Duroc 
and Crossbred boars and gilts (Ring A)

9:30 a.m.: Open Sale – Berkshire sale followed by 
Poland, Spot and Chester White (Ring B)

Additional Jr. Show Information
Contests: Purebred and Crossbred Gilt Shows, Purebred and 
Crossbred Barrow Shows, Showmanship Contest, Judging 
Contest and Sweepstakes Contest.

Note: This is a joint event held in conjunction with Team 
Purebred. There will be no market hog loadout available.

Limit per Exhibitor: Two entries, per sex, per breed. You must 
show one purebred barrow for every one crossbred barrow and 
one purebred gilt for every one crossbred gilt.

Weight Limit Barrows: 215-290 lbs. with 15 lb. weigh-back 

Weight Limit Cross Gilts: 375 lbs. or less with 15 lb. weigh-back 

JR. SHOW OWNERSHIP DEADLINE: April 22, 2016 

JUDGES 
Duroc: Bill Range Hamps: Shane Brinning, Iowa 
Landrace: Brandon Ogle, Ill.
Yorks: Ben Bobell, Ill. Cross Boars: Jason Lackey, Texas  
Cross Gilts: Ryan Watje, Calif. 

NJSA Purebred Gilts: Charles Hodde, Texas
NJSA Purebred Barrows: Russell Pedrett, Calif.
Junior Cross Gilts: Levi Canales and Chris Fischbacher, Texas 
Junior Cross Barrow & Nov./Int. Showmanship: Al Schminke, Iowa
Junior & Senior Showmanship: Brady Crone, Ind.

JUNIOR SHOW INFORMATION 765.463.3594:
Kaley Bontrager ext. 109 • kaley@nationalswine.com
Ellen Olson Knauth ext. 101 • ellen@nationalswine.com

HOTELS: 
• Prairie Meadows | 800.325.9015

www.prairiemeadows.com
Group code: 05282016SWI
Rates: $122 & up | Cut-off date: May 5, 2016 by 5 p.m. 

• Holiday Inn Downtown | 515.283.0151

• Red Roof Inn | 515.266.6800

NSR REPRESENTATIVES:
Brian Arnold 765.427.1186 • arnold@nationalswine.com
Michael Lackey 765.427.3733 • michael@nationalswine.com
Blaine Evans 765.490.3731 • blaine@nationalswine.com

Enter online at nationalswine.comSCHEDULE
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6 p.m.: Corn Toss Tournament (Youth and adults welcome)

6 p.m.: Premier Breeder interviews

6 p.m.: The Maschhoffs, Inc., Scholarship interviews

7 p.m.: All Junior hogs must be in place

8:30 p.m.: Barrow weight cards due (Registration Area)

WEDNESDAY, JULY 6
8-11 a.m.: Skillathon 

8-9:30 a.m.: Adult PQA Plus Training 

8:30 a.m.: Prepared and Extemporaneous 
Speech Contestant Meeting

9 a.m.: Speech Contests Begin

9 a.m.-Noon: Breed Eligibility Checks 
(wash racks/scales closed)

9 a.m. – 4 p.m.: Open show registration (open show offi ce)

10:30-11:30 a.m.: Youth PQA Plus Training 

11-11:45 a.m.: Skillathon Review

Noon: Wash racks opened

Noon: Opening Ceremony

1 p.m.: Showmanship Preliminaries

 • Ring A: Junior followed by Senior

 • Ring B: Novice followed by Intermediate
*Top Ten Finals held Thursday morning

Immediately following Showmanship 
Preliminaries: Junior Barrow Show

 • Ring A: Duroc and Hampshire

 • Ring B: Landrace and Yorkshire
*Special award presentations will be awarded prior to 

the Grand Champion Barrow selection

2016

Louisville, Ky.

THURSDAY, JULY 7
8 a.m.: Showmanship Finals

 • Ring A: Junior followed by Senior

 • Ring B: Novice followed by Intermediate

9 a.m.: All Open entries must be penned and checked-in

9 a.m.: Scanning of boars

10 a.m.: Junior Gilt Show

 • Ring A: Duroc and Hampshire

 • Ring B: Landrace and Yorkshire
*Special award presentations will be awarded prior to the Grand Champion 

Gilt and Grand Champion Bred and Owned Gilt selection

FRIDAY, JULY 8
7:30-8:30 a.m.: Judging Contest Registration

7:30 a.m.: Open Show: Crossbred Boar Show 
followed by the Yorkshire, Landrace, Hampshire 
and Duroc gilt and boar shows

9 a.m.: Judging Contest (Junior, Intermediate and Senior)

11:30 a.m.: Novice Judging Contest
*Judging critques will be delivered at the conclusion of the Junior, Intermediate and 

Senior contest. An announcement will be made with the time and location.

1 p.m.: State Food Drive Counting

5 p.m.: Pizza Party and Ray Perryman Inspirational Service

 Immediately following Inspirational 
Service: Awards Ceremony*

*NJSS contest winners announced (State Food Drive, State Scrapbook, 
Amazing Advertising Contest, Swine is Fine Contest, Skillathon, 
Judging Contest, Speech Contests, Sweepstakes Contest)

*Drawing winners announced

*Premier Breeders awarded

*2016-2017 Junior Board announced

9-11 p.m.: Dance
*All Junior hogs are released at the conclusion of the Awards Ceremony 

SATURDAY, JULY 9
9 a.m.: Crossbred boar sale followed by the Yorkshire, 

Landrace, Hampshire and Duroc boar and gilt sales

JR. SHOW OWNERSHIP DEADLINE: May 1, 2016 

HOTELS: 
Hilton Garden Inn-Louisville Airport | 502.637.2424
Mention NJSA breeders or vendors
Rate: $117 Dbl. or $114 King | Cut-off date: June 4, 2016

Crowne Plaza Louisville Airport | 888.233.9527
Mention National Swine Registry
Rate: $101 – King or Dbl.
Cut-off date: June 17, 2016

JUDGES 
Open Duroc: Earl Cain, Iowa
Open Hampshire: Ben Moyer, Ohio 
Open Landrace: Brett Vickrey, Ind. 
Open Yorkshire: Garry Childs, Ga.
Open Crossbred Boars: Aaron Cobb, Ark.

NJSA Duroc and Hampshire Barrows: Brandon Yantis, Ill.
NJSA Yorkshire and Landrace Barrows: Justin Rodibaugh, Ind.
NJSA Duroc and Hampshire Gilts: Rick Whitman, Texas
NJSA Yorkshire and Landrace Gilts: Brad Mortensen, Mich.
NJSA Novice/Intermediate Showmanship: Ryan Orrick, Ill. 
NJSA Junior/Senior Showmanship: Jamey Meyer, Ind.

Enter online at nationalswine.com
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www.smithpineshavings.com

KILN-DRIED,  SHOW-QUALITY SHAVINGS 
SHIPPED DIRECT FROM THE MILL

CONTACT ME FOR A FREE QUOTE
KARL SMITH 508-320-4454  
EASTERNWHITEPINESHAVINGS@GMAIL.COM

EASTERN WHITE PINE SHAVINGS

Distributed by:

PIGeducate

Not anymore. 
At PIGeducate.com, our staff shares expertise and experience from a 

lifetime in swine veterinary medicine, seedstock breeding and showing, 
and practical pork production management. 

www.pigeducate.com 
Join today and learn everything your pig needs you to know.

An educational portal from SwinePro Associates, LLC

The showpig industry is growing every year, 
but expert pig education used to be nearly impossible to find.

64 • SEEDSTOCK EDGE	 June 2016

16 June SE Form.indd   64 5/19/2016   8:35:53 AM



Big Tex® invites you to the 

State Fair of Texas
Livestock show.

IMPORTANT DATES 

Validation and Ownership Deadline - June 30

Entry Deadlines - Youth Aug. 25; Pan Am Sept. 1 

Pan-Am Purebred Gilts - Oct. 1

Pan-Am Commercial Gilt Show - Oct. 1

Youth Swine Skill-a-thon Contest - Oct. 1

Youth Gilt Showmanship - Oct. 2

Youth Purebred Breeding Gilt Show - Oct. 2    

Visit bigtex.com 
for our new schedule, shows, contests and more!

TXCelebrating Texas

agriculture

016_352H_Seedstock Edge_June.indd   1 4/13/2016   4:02:11 PM

July 4-9, 2016
More information at

nationalswine.com

2016

Louisville, Ky.

KENTUCKY EXPOSITION CENTER
LOUISVILLE, KENTUCKY

JUNIOR PUREBRED BREEDING GILT 
& MARKET BARROW SHOWS 

Sponsored by 
NATIONAL JUNIOR SWINE ASSOCIATION

PUREBRED DUROC, HAMPSHIRE, 
LANDRACE, YORKSHIRE BOARS AND GILTS  

& CROSSBRED BOARS 

Sponsored by 
NATIONAL SWINE REGISTRY

Open Show & Sale

Junior Show & Contests

Jr. Show Ownership Deadline: May 1, 2016

Farrowing Dates: Dec. 1 or after
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2091 Middle Ossian Road, Decorah, IA 52101
Phone: 563.382.9814 • Cell: 563.380.1372 

www.thepigpage.com • whuinker@gmail.com

Wayne J.
Huinker

All th e Buzz
Just a couple of reasons 

we are excited about 
All the Buzz’s offspring:

• High health
• Good biosecurity
• PRRS negative
• Quality in volume

2016 Iowa Master Seedstock 
Producer Award Recipient

RIY BONE B
UZZ 

x SDF BUBB
A

55-231-1

Want to know what’s happening with 
the National Swine Registry and 
National Junior Swine Association? 
Visit nationalswine.com to connect to show, 
sale and contest results, as well as view photos, rules, 
schedules and more! 

Connect
with us!

YouTube®

Facebook®

Twitter®

Blog 

Email

SmugMug®
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DON'T MISS THESE 
IMPORTANT DEADLINES: 
• Market Hog ownership deadline, Aug. 1, 2016

• Pedigreed Gilt ownership deadline, Aug. 1, 2016

• DNA validation deadline, postmarked on or 
before Aug. 1, 2016

• Entry deadline, postmarked on or
before Sept. 10, 2016 

2016 JUNIOR SWINE SCHEDULE: 
Oct. 21 • Weigh and Tag Market Hogs 

• Check-In Pedigreed Gilts

Oct. 22 • Swine Showmanship 
• Pedigreed Gilt Show
• Crossbred Market Hog Show

Oct. 23 • Pedigreed Market Hog Show 
• Junior Premium Livestock Auction

. . . 1· :JI fl : AmericanRoyal.com
� : 
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CPMW Ms Double 30-2 (Fieths Beacon x Fieths Beacon)

CPMW Top Shelf 51-1 
(CPMW Stopwatch 15-7 “Fieths Beacon x Fieths Beacon” x Giant 24-1)

18130 Brush Creek Rd., Higginsville, M0 64037
Mike: 816.797.5450

mwauctions@ctcis.net

AHEAD OF THEIR TIME

Call or schedule 
a herd visit if you 
are interested in 

breeding Hampshires 
that are productive, 

agile, bigger, healthy 
and economically 
justifi able with a 
distinctive look.

Sire and dam of the 18 litter pigs featured in the last issue.

Salute to Hampshire breeders Colton Williams, Higginsville FFA, 
and Morgan Dotson, Hamilton FFA, on winning the Missouri FFA 
Swine Profi ciency Entrepreneurship Awards.

Dan E. 
Baker

7714 W 500 N
West Lafayette, IN 47906

765.583.2466
A U C T I O N E E R

2507 Industrial Drive
Jefferson City, MO 65109 
573.659.8560
Fax: 573.659.8548

Tony Clayton 
Auctioneer

Clayton 
Agri-Marketing, Inc.
Exporter of quality swine genetics

E-mail: tony@claytonagri-mktg.com
www.claytonagri-mktg.com

AUCTIONEER
Let Your Next Sale
Be Your Best One!

Al Conover
P.O. Box 9 • Baxter, IA 50028
Offi ce: 641.227.3537 • Cell: 515.491.8078
Home: 641.227.3686 • conover@conoverauction.com

740.683.3235

260.388.2876

6872 N. STATE ROAD 19
KOKOMO, IN 46902 David Mullins

Licensed Auctioneer

www.dmauctioneer.com
317.503.2798

Danville, Ind.

The Showbox Magazine

No matter what your business or  
what you are promoting,  

The Showbox reaches the people who are 
purchasing your products.  

 
We don’t just sell advertising –  
we help create new customers.

www.theshowbox.com

1512F Loop 304 936-544-2787 
Crockett, Texas 75835 936-544-3549 fax

Ccarrabba@aol.com     Scooter@theshowbox.com                 Karenh@theshowbox.com 
  Cell 713-416-2314          Cell 281-797-5842             Cell 936-222-6779

OFFICIAL PUBLICATION OF THE 
Texas Club Calf assoCiaTion  Texas Club Pig assoCiaTion

Texas Club lamb assoCiaTion  Texas Club meaT goaT assoCiaTion

georgia Club Calf ProduCers assoCiaTion
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Contact me
for open dates.

05140 Co. Rd. J
Edon, OH  43518

Howard Parrish
419.553.6042

18130 Brush Creek Road
Higginsville, MO 64037
mwauctions@ctcis.net

WILLIAMS
Mike 

Williams

 816.797.5450

419.566.1599
OFFICE: 121 Jackson Street • Plain City, OH 43064

Livestock 
Real Estate 

Farm Equipment

www.thewendtgroup.com

NAUGHTON
Auction Service

Livestock
Machinery
Real Estate

Dan Naughton
Auctioneer
Ringman

2487 North 2100 East Ave.
Atlanta, IL 61723

(217) 304-6502

FARM: 330-536-8346
TONY SANTORO: 330.360.0078

SSG
SANTORO SWINE GENETICS

• GUARANTEED SEMEN
• BRED GILTS
• 3 FOR 1 OFF-SEASON PRICING

Check our website for guarantees and 
specials throughout the year!

Lowellville, Ohio

Find us on:

Messages Seedstock Details

Never miss an 
advertising deadline.

Today 11:26 AM

Delivered

iMessage

Text:
follow SEdeadline

to 40404 to receive 
deadline reminders for 

Seedstock EDGE

Seedstock Source
Your personal access to the best purebred Duroc, Hampshire, 
Landrace and Yorkshire genetics in the United States.
CALIFORNIA
BAR-ONE FARMS
Wes Barone
6093 W. Mountain View Ave.
Caruthers 93609
Phone: 408.981.4881
(Durocs, Hamps, Yorks)

BEN TERRY
3540 Stony Point Rd.
Santa Rosa 95407
Phone: 707.584.5374
(Durocs, Crossbreds)

BOYTOR SWINE FARM
14811 Chandler St. 
Corona 92880
Phone:  951.314.8876 
(Hamps, Yorks)

CALIFORNIA STATE 
UNIVERSITY, CHICO
Don Sinnott, Swine Technician
Phone: 530.898.6025 
Email: dsinnott@csuchico.net
Clay Carlson, Faculty
Phone: 530.898.6694 
Email: ccarlson2@csuchico.edu
(Yorks)

CY A. HAWKINS
2299 Zumwalt Rd.
P.O. Box 1326
Williams 95987
Phone: 530.473.2264
(Hamps, Yorks, Crossbreds)

DONALD NAVES AND FAMILY
Donald & Michelle Naves
3922 Sycamore Lane
Pleasant Grove 95668
Phone: 916.799.5259
(Hamps, Yorks)

GOLDEN STATE GENETICS
Scott & Rachelle Tucker,
John & June Bailey
445 S. Blaker Rd.
Turlock 95380
Phone: 209.656.9550
(Durocs, Hamps, Landrace, Yorks)

JUBE'S HAMPSHIRES 
Jube Begley
815 Scenic Ave.
Santa Rosa 95407
Phone: 707.585.0538
(Hamps, Yorks)

KPAP 
Kody Petrucci
70 Aloha Ct.
Petaluma, CA 94952
Phone: 707.765.2581
(Durocs, Spots, Yorks)

LOIN EYE FARMS
Paul J. Fernandes Jr.
1365 Tawny Lane
Turlock 95380
Phone: 209.664.0309
Fax: 209.664.0309
(Hamps, Yorks)

MARIO & MICHELE BUONI
10400 Old River Rd.
Bakersfi eld 93311-9734
Phone: 661.397.8940
(Durocs, Hamps, Yorks)

MARK & SANDY OTTENWALTER
2260 Lurline Ave.
Colusa 95932
Phone: 530.458.5700
(Hamps, Yorks)

MODESTO JR. COLLEGE
John Mendes
435 College Ave. 
Modesto 95350
Phone: 209.575.6205
Fax: 209.575.6199
(Durocs, Hamps, Yorks)

MOENCH FARMS
Wilbert & Dennis Moench
24701 Ave. 106 
Terra Bella 93270-9716
Phone: 559.535.4347
Fax: 559.535.4347
(Durocs, Hamps, Yorks)

MURPHY FARM
Cameron & Andrew Murphy
P.O. Box 105
Bodega 94922
Phone: 707.876.3364
Cell: 707.953.6174
(Hamps, Yorks)

NO LIMIT GENETICS
Adam Mendoza &
Becky Garner
2500 S. Walton Ave.
Yuba City 95993-9704
Phone: 530.844.2932
Cell: 209.602.6106
(Durocs, Hamps, Yorks)

POWERHOUSE FARMS
Nathan & Kim Copp
2129 S. 10th St.
Los Banos 93635
Phone: 209.827.0460
Cell: 559.280.0119
(Durocs, Hamps, Landrace, Yorks)

PREMIER SHOW PIGS
Sara Day
3201 S Carpenter Rd
Modesto 95358
Phone: 559.909.2369
(Durocs, Hamps, Yorks, AOB)

REEDLEY COLLEGE
David Lopes
995 N. Reed Ave.
Reedley 93654
Phone: 559.638.0319
(Durocs, Yorks)

RIVER VIEW GENETICS
Tom Millar Jr.
8209 Co. Rd. 29
Glenn 95943
Phone: 530.934.0220
(Durocs, Hamps, Yorks)

SMALL TOWN GENETICS
James & Kara Backman 
2812 N. Hickman Rd.
Denair 95316
Phone: 209.620.4106
(Durocs, Hamps, Yorks)

FLORIDA
CLYATT SHOWPIGS
Ken Clyatt
8882 NW 39th Place
Lake Butler  32054
Phone: 386.752.8214
(Yorks, Crossbreds)

D & D SWINE
Dale Gavin, Don Gavin, 
Doug Naylor
11715 E. Robin Lane
Floral City, FL 34436
Phone: 352.423.3042
Cell: 352.476.8384
Cell: 352.302.5565
(Yorks, Crossbreds)

HOLT SHOWPIGS
Dennis & Darren Holt
17402  SW 67 Ave
Archer  32618
Phone: 352.495.2760
Cell: 352.538.5363
Email: holtshowpigs@gmail.com
(Hamps, Yorks, Crossbreds)

MIKE WILLIAMS SHOWPIGS
Mike, Beth & Bud Williams
3816 NW 216th St.
Lawttey 32058
Phone: 904.710.9259
(Hamps, Yorks, Crossbreds)

GEORGIA
PAT & BONNIE THRIFT & SON
Rt. 3, Box 1400
Folkston 31537
Phone: 912.496.2131
Fax: 912.496.2131
(Hamps, Yorks)

ILLINOIS
A&W GENETICS
Ande DeSollar/Ty Olson
1117 Lafayette St.
Beardstown 62618
Phone: 217.491.8364
Email: tyolson8364@gmail.com
(Durocs, Yorks)

ARMSTRONG GENETICS
JR & Ali Armstrong
Rt. 1, Box 57
Huntsville 62344
Phone: 217.667.2117
Cell: 217.440.7768
(Hamps, Yorks, Chesters, Spots)

BILL & JANA RANGE SHOWPIGS
Bill & Jana Range
6862 Fountain Oak Lane
Waterloo 62298
Phone: 618.973.1070
Email: rangehogfarm@yahoo.com
(Durocs, Hamps, Chesters, Yorks)

BEHRMANN HOG FARM
Scott, Cliff & Tyler Behrmann
303 E. St. Rt. 161
Albers 62215
Plant: 618.248.5151
Farm: 618.228.7073
(Durocs, Hamps, Landrace, Yorks)

BOWEN HAMPS
Brent & Kelly Bowen 
16525 N. 900 E. Rd.
Bloomington 61704
Cell: 309.208.9058
(Hamps)

CEDAR RIDGE FARMS INC.
The Grohmanns
5535 Cedar Ridge Lane
Red Bud 62278
Phone: 618.473.2325
Fax: 618.473.2264 
Email: angie@cedargenetics.com
(Durocs, Hamps, Landrace, Yorks)

CENTER PRAIRIE GENETICS
Tom Olson
16250 U.S. Hwy. 6
Princeton 61356
Cell: 815.303.4625
Farm: 815.875.3689
(Durocs, Hamps, Polands, Yorks)

DENNY SHOW PIGS
Alex Denny
345 N. Co. Rd. 3050
Augusta 62311
Phone: 217.392.2442
Cell: 217.248.8789
Email: ardenny1@gmail.com
(Hamps)

DICK & ZACK HOWELL
8775 Little Galilee Rd.
Maroa 61756
Dick: 217.935.8108
Zack: 217.935.6877
(Durocs, Hamps, Yorks)

REFERENCE
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Phone: 352.423.3042
Cell: 352.476.8384
Cell: 352.302.5565
(Yorks, Crossbreds)

HOLT SHOWPIGS
Dennis & Darren Holt
17402  SW 67 Ave
Archer  32618
Phone: 352.495.2760
Cell: 352.538.5363
Email: holtshowpigs@gmail.com
(Hamps, Yorks, Crossbreds)

MIKE WILLIAMS SHOWPIGS
Mike, Beth & Bud Williams
3816 NW 216th St.
Lawttey 32058
Phone: 904.710.9259
(Hamps, Yorks, Crossbreds)

GEORGIA
PAT & BONNIE THRIFT & SON
Rt. 3, Box 1400
Folkston 31537
Phone: 912.496.2131
Fax: 912.496.2131
(Hamps, Yorks)

ILLINOIS
A&W GENETICS
Ande DeSollar/Ty Olson
1117 Lafayette St.
Beardstown 62618
Phone: 217.491.8364
Email: tyolson8364@gmail.com
(Durocs, Yorks)

ARMSTRONG GENETICS
JR & Ali Armstrong
Rt. 1, Box 57
Huntsville 62344
Phone: 217.667.2117
Cell: 217.440.7768
(Hamps, Yorks, Chesters, Spots)

BILL & JANA RANGE SHOWPIGS
Bill & Jana Range
6862 Fountain Oak Lane
Waterloo 62298
Phone: 618.973.1070
Email: rangehogfarm@yahoo.com
(Durocs, Hamps, Chesters, Yorks)

BEHRMANN HOG FARM
Scott, Cliff & Tyler Behrmann
303 E. St. Rt. 161
Albers 62215
Plant: 618.248.5151
Farm: 618.228.7073
(Durocs, Hamps, Landrace, Yorks)

BOWEN HAMPS
Brent & Kelly Bowen 
16525 N. 900 E. Rd.
Bloomington 61704
Cell: 309.208.9058
(Hamps)

CEDAR RIDGE FARMS INC.
The Grohmanns
5535 Cedar Ridge Lane
Red Bud 62278
Phone: 618.473.2325
Fax: 618.473.2264 
Email: angie@cedargenetics.com
(Durocs, Hamps, Landrace, Yorks)

CENTER PRAIRIE GENETICS
Tom Olson
16250 U.S. Hwy. 6
Princeton 61356
Cell: 815.303.4625
Farm: 815.875.3689
(Durocs, Hamps, Polands, Yorks)

DENNY SHOW PIGS
Alex Denny
345 N. Co. Rd. 3050
Augusta 62311
Phone: 217.392.2442
Cell: 217.248.8789
Email: ardenny1@gmail.com
(Hamps)

DICK & ZACK HOWELL
8775 Little Galilee Rd.
Maroa 61756
Dick: 217.935.8108
Zack: 217.935.6877
(Durocs, Hamps, Yorks)
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DOWN FAMILY SHOWPIGS
Brian Down
3848 N. 1600 E. Rd.
Cabery 60919
Phone: 815.949.1667
Cell: 217.823.3943
(Hamps, Yorks)

GLENN SADDORIS
25405 115th Ave. N.
Port Byron 61275
Phone: 309.523.3608
(Hamps)

JOHN & MELISSA
LIVERMORE & FAMILY 
Rt. 1, Box 23
Media 61460
Phone: 309.924.1936
Cell: 309.221.2411
(Hamps, Yorks)

JORDAN MCGREW 
17241 N. 24th Rd.
Good Hope 61438
Phone: 309.772.2694
(Durocs, Hamps, Landrace, Yorks)

KYLE & ELLEN KNAUTH
1253 N. 2600 E. Rd.
Milford 60953
Phone: 815.383.4141
(Landrace, Yorks)

LORENZEN FARMS
Tracy Lorenzen
11428 E. 2400 Rd.
Chrisman 61924
Phone: 217.269.2011
(Yorks)

MALONE SHOW PIGS
Roger, Mary Ann & Miranda
2076 Knox Rd. 2250 N.
Victoria 61485
Phone: 309.879.2550
Cell: 309.361.1119
Email: rmalone2@mymctc.net
(Durocs, Yorks, Crossbreds)

MCBRIDE HAMPS
David, Douglas & Nolan
1002 Il. Rt. 97
Gilson 61436
David: 309.221.4797
Douglas: 309.221.8295
Nolan: 309.221.0972
(Hamps)

MOORE'S DUROCS
Russell Moore
Rt. 1, Box 109
Ellery 62833
Phone: 618.445.3944
(Durocs)

NORMAN BROS. & SON
Greg & Grant Norman
7234 E. 2700th Rd.
Sidell 61876
Phone: 217.887.2506
Cell: 217.822.2506
(Durocs, Hamps, Yorks)

PETER FARMS
Mark & Don Peter
1969 E. 1250th St.
Mendon 62351
Mark: 217.257.1381
Email: peterfarms@live.com
(Durocs, Hamps, Yorks)

SCHULER FAMILY FARMS
Paul Schuler
29801 E. 2600 N. Rd.
Lexington 61753
Phone: 309.365.8738
Cell: 309.275.3973
(Durocs, Landrace, Yorks)

SCOTT & BRYAN BENNETT
13507 N. Rupp Rd.
Martinsville 62442
Phone: 217.382.4772
Cell: 217.251.0466
(Durocs, Hamps, Yorks)

STOHLQUIST SHOWPIGS
Ryan & Victoria Stohlquist
15825 Beaverton Rd.
Poplar Grove 61065
Phone: 815.569.1035
Cell: 815.509.0846
(Durocs, Yorks)

SWENSON GENETICS
Seth Swenson
13620 Lisbon Rd.
Newark 60541
Phone: 815.736.6097
Cell: 815.405.6279
(Durocs, Hamps, Yorks)

WHEWELL'S PROFIT PRODUCERS
Russell Whewell
110 E. Main-Ferris 
Carthage 62321
Farm: 217.746.8201 
Nick: 319.594.6659
(Durocs, Hamps, Landrace)

ZEHR FARMS
31842 Dutch Lane
Washington 61571
Phone: 309.444.4195
Curt: 309.251.7447
(Durocs)

INDIANA
COUNTRY MARKET FARMS
Stan Rush & Eric Foland Family
703 S. 600 E.
Greentown 46936
Phone: 765.461.9469
Email: ebfoland@yahoo.com
(Durocs, Hamps, Yorks)

DENHART SHOWPIGS
134 E. 800 N. Rd.
Crawfordsville 47933
Randy Denhart: 765.969.4512
Toll Free: 888.DENHART
Farm: 765.339.4713
Email: denhart@tctc.com
(Durocs, Hamps, Yorks, Spots, 
Crosses)

DRAKE PUREBRED FARMS
2736 N. Brick Church Rd.
Cambridge City 47327
Phone: 765.478.4802
(Durocs, Hamps, Landrace, Yorks)

FARRER STOCK FARM
Tom Farrer
6891 W. Co. Rd. 325 N.
Royal Center 46978
Tom: 574.643.9965
Cell: 574.727.0680
(Durocs, Hamps, Yorks)

GEORGE & MIKE WATSON 
1886 W. Greencastle Rd.
Mooresville 46158
Farm: 317.539.4968
Mike: 317.996.4055
(Hamps, Crossbreds)

HARVEY HAMPSHIRES
Don L. Harvey & Sons
15124 Dare Rd.
Brookville 47012
Darrell: 765.732.3504
Dale: 765.732.3470
Don: 765.732.3188
(Hamps)

JAMES S. MCKEE
2162 E. Green Bay Rd.
Attica 47918-8034
Phone: 765.762.6362
(Yorks)

JJ GENETICS
Guy Jackson & Mike Johnson
767 E. 1100 S. 
Warren 46792
Guy: 260.375.6235
Mike: 260.375.6351
Fax: 260.375.2420 *51
(Durocs, Hamps)

KENT BRATTAIN & FAMILY
263 Co. Rd. 900 W.
Greencastle 46135
Phone: 765.653.1254
Cell: 765.720.3305
(Durocs, Hamps, Landrace)

KILMER SWINE FARMS 
Dave Kilmer
1622 N. 900 E. 
Monticello 47960
Phone: 574.943.3239
Jim: 765.412.6325
(Durocs, Hamps, Yorks)

ROBIN RIDGE FARMS
Mike Fagg
1830 St. Rd. 246 W.
Clay City 47841
Phone: 812.939.2534 or
812.249.2851
Fax: 812.939.2534 *51
(Durocs, Hamps, Yorks)

TEMPEL GENETICS
Bill Tempel
14693 N. U.S. 231
Gentryville 47537
Phone: 812.937.2620
Fax: 812.937.2621
(Landrace, Yorks)

TOP-LINE GENETICS
Tom & Jan Disque
8374 N. 100 E.
Seymour 47274
Farm: 812.497.2830
Cell: 812.521.2058
(Durocs, Hamps, Yorks)

WHITESHIRE/HAMROC
Mike Lemmon
1818 E. 600 N.
Albion 46701
Phone: 800.825.2929 or
260.636.7304
Fax: 260.636.3703
(Durocs, Hamps, Landrace, Yorks)

YOUNG & GUARD
Del Guard
8614 W. 750 N.
West Lafayette 47906
Home: 765.583.4657
Tracie Knotts: 765.427.3048
Email: youngandguard@ffni.com
(Hamps, Crossbreds)

IOWA
BOMBEI & SONS SHOWPIGS
Matt Bombei
18824 Zephyr Ave. 
Delta 52550
Phone: 641.660.5741
Email: iowashowpigs@gmail.com
(Chesters, Yorks, Crossbreds)

BRINK PREDICTABLE GENETICS
Jerry D. Brink
23098 Gunder Rd. 
Elkader 52043
Phone: 563.245.2048 or
563.245.1639
(Durocs, Hamps, Yorks)

CAIN SUPER SIRES
Earl Cain & Family
19760 490th St.
Chariton 50049
Offi ce: 641.774.5397
Earl: 641.203.1391
Dusty: 641.203.2257
Lee: 641.203.4447
Fax: 641.774.5447
(Hamps, Yorks, Durocs, Cross-
breds) 

DANIEL R. BURZLAFF
2331 185th St.
Delmar 52037
Phone: 563.659.9042
(Hamps, Yorks)

DCM HAMPS & DUROCS
David Martin
1482 County Home Rd.
Marion 52302
Phone: 319.854.7180
Fax: 319.854.7180
(Durocs, Hamps)

HILLCREST FARMS
Keith Wilson
2730 Oak Ave.
Guthrie Center 50115
Phone: 641.524.5384
Fax: 641.524.5360
(Durocs, Hamps, Landrace, Yorks)

HILLTOP FARMS
Richard Swenson
2210 623rd Ave.
Albia 52531
Phone: 641.932.3676
(Hamps)

HUINKER DUROCS LTD.
John & Ruth Huinker
1854 Middle Calmar Rd.
Decorah 52101
Phone: 563.532.9646
(Durocs)

WAYNE J. HUINKER
2091 Middle Ossian Rd.
Decorah 52101
Phone: 563.382.9814
Cell: 563.380.1372
(Hamps, Yorks)

REFERENCE
IVERSON HAMPS & YORKS
Ronald & Marcia Iverson
275 E. 140th St. N.
Grinnell 50112
Phone: 641.236.3713
Cell: 641.990.0875
(Hamps)

JAYME & SCOTT SIEREN
1235 210th St.
Keota 52248
Phone: 641.636.2153
(Hamps, Landrace, Yorks)

KERNS FARMS
Steve & Becky Kerns
3354 140th St. 
Clearfi eld 50840
Phone: 641.336.2952
Fax: 641.336.2450
(Durocs, Landrace, Yorks)

MAREK LAND & LIVESTOCK
Timothy & Heather Marek
2659 170th St.
Riverside 52327
Phone: 319.648.4000
Cell: 319.330.5171
(Hamps, Yorks)

WUEBKER FAMILY 
SWINE GENETICS
Marvin Wuebker
851 Pleasant St.
Rockwell City 50579
Phone: 712.297.7644
Email: mcwuebker@yahoo.com
(Yorks, Large Whites, Durocs)

ROHRIG YORKS & SHOWPIGS
Matt Rohrig
2543 305 St.
P.O. Box 155
Orient 50858
Phone: 641.344.8869
(Yorks)

STEWART'S DUROC FARM INC.
Doug Stewart
1750 212th St.
Waverly 50677
Phone: 319.352.1709
Cell: 319.231.0676
(Durocs, Hamps, Yorks)

WALDO FARMS OF IOWA
1889 210th St.
Winterset 50273
Phone: 800.869.0425 or
515.462.1240
(Durocs, Landrace, Yorks)

WINMOR FARMS
Don & Jennifer Slagle
9316 Wickham Dr.
Johnston 50131
Phone: 515.418.0634
Email: info@winmorfarms.com
(Hamps, Yorks)

KANSAS
MESSNER FARMS
1824 Hwy. 75
Caney 67333
Richard Anderson: 620.879.5229
Brett Anderson: 620.870.9070
(Durocs, Hamps, Yorks)

KENTUCKY
GEORGE WATSON
1860 Watson Rd.
Hillsboro 41049
George’s Cell: 606.748.1317
(Yorks)

VISTA BROOK FARMS
Dale, Kevin & Tim Ellis
3211 Webster Rd.
Danville 40422
Phone: 859.332.7623
Kevin’s Cell: 859.583.0380
(Durocs, Hamps, Landrace, Yorks)

MICHIGAN
WOODEN PUREBRED
SWINE FARM
Dennis Wooden
61607 Crooked Creek Rd.
Cassopolis 49031
Phone: 269.445.8066
Fax: 269.445.3001
(Durocs, Hamps, Yorks)

MINNESOTA
BOYUM GENETICS
Steve Boyum & Family
9144 Cty 30 Blvd.
Wanamingo 55983
Phone: 507.824.2976
(Durocs, Yorks)

COMPART'S BOAR STORE INC.
Dean, Chris & Jim Compart
40750 441st Ave.
Nicollet 56074
Dean: 507.225.3737
Chris: 507.246.5012
Jim: 507.246.5179
Fax: 507.225.3075
(Durocs, Landrace, Yorks)

COMPART'S PRIMARY SPF
Jim Compart
12126 293rd Ave. 
Princeton 55371
Jim: 507.246.5179
Fax: 507.246.5339
(Durocs, Landrace, Yorks)

VALLEY YORKSHIRES
Rann, Val, Zach and Katie Loppnow
65628 386th Ave. 
Lake City 55041
Rann: 507.421.3877
valleyyorks.com
(Yorks)

MISSOURI
BROOKE BROTHERS
Michael & Dave Brooke
13623 CR 120
Braymer 64624-9311
Phone: 660.645.2855
(Durocs, Hamps, Yorks)

FORKNER FARMS/
TRULINE GENETICS
Everett Forkner
9282 E Indian Line Rd.
Richards 64778
Phone: 417.484.3306
Toll-free: 877.489.0570
Fax: 417.484.3317
Email: eforktlg@gmail.com
(Durocs, Hamps, Landrace, Yorks)

HEIMER HAMPSHIRES
Jesse Heimer
555 Birch Lane
Taylor 63471
Jesse’s Cell: 217.257.0138
Email: heimerhamps@gmail.com
Web: www.heimerhamps.com
(Hamps, Yorks, Berks)

JOE ROBERTS
6482 E. Farm Rd. 48
Fair Grove 65648
Phone: 417.759.2824
(Durocs, Hamps)

MARTIN FAMILY SHOWPIGS
2080 Dent County Road 2200
Rolla 65401
Phone: 573.247.6083
Email: martincattleco@gmail.com
(Hamps, Yorks)

MCCLOUD FARMS INC.
John, Melanie & Katie 
McCloud
805 N.W. Hwy. A
Trenton 64683
Phone: 660.485.6468
Email: husker@grm.net
(Durocs, Yorks)

ORAM BROTHERS
36968 E. St. Hwy. 146
Gilman City 64642
Phone: 660.876.5302
(Yorks)

ROBISON GENETICS
Randy & Jimmy Robison
5536 S.W. Simental Rd.
Polo 64671
Phone: 660.354.2480
Randy: 660.354.3202
(Durocs, Hamps)

WOLF BROTHERS
Gregg, David & Adam Wolf
4497 Hwy. W.
Chillicothe 64601
Ron: 660.646.9210
Adam: 573.289.3311
Gregg: 417.388.1348
Email: wolfpigfarm@gmail.com
(Hamps, Yorks, Crossbreds)

NEBRASKA
BAADE GENETICS
Kyle Baade
58135 722 Rd.
Plymouth 68424
Kyle’s Cell: 402.239.2229
Fax: 402.228.0306
(Hamps, Yorks)

JOY GENETICS
Sarah & Laura Joy
5130 F Rd. 
Dunbar 68346
Phone: 402.873.4406 
Offi ce/Kirb: 402.873.6648
Fax: 402.873.6682
(Durocs, Hamps, Yorks)

S&D SHOWPIGS
Scott Dean
74398 342 Ave.
P.O. Box 245
Imperial 69033
Cell: 970.560.6733
Email: s_and_dshowpigs2@yahoo.
com
(Berks, Chesters, Durocs, Spots, 
Yorks, Crossbreds)

STEVEN FAUSS
P.O. Box 4 
Nickerson 68044
Phone: 402.721.8057
(Hamps)

WALDO FARMS INC.
P.O. Box 8
DeWitt 68341
Phone: 800.869.0425
Fax: 402.683.6605
(Durocs, Landrace, Yorks)

NORTH CAROLINA
LOOPER FARMS
Wesley Looper
4695 Petra Mill Rd.
Granite Falls 28630
Phone: 828.396.9102
(Hamps, Landrace, Yorks)

QUINN SHOW PIGS
William Quinn
1273 E. Wards Bridge Road
Kenensville 28349
Phone: 910.271.2756
(Durocs, Yorks, Hamps and Berks)

SHARP FARMS
Alan Sharp
5171 Hwy. 581
Sims 27880
Phone: 252.235.3786
Fax: 252.235.4611
(Durocs, Yorks)

OHIO
BOBLENZ GENETICS & 
GREG EDMONDSTONE
Kevin Boblenz
7620 Agosta-Larve Rd.
New Bloomington 43341
Phone: 740.499.2227
Cell: 740.361.4040
(Durocs, Yorks)

ISLA GRANDE FARMS
Rick L. Fogle
2730 Harding Hwy. W
Marion 43302
Phone: 740.382.1580
Rick’s Cell: 740.225.2541
(Durocs, Hamps, Yorks)
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DOWN FAMILY SHOWPIGS
Brian Down
3848 N. 1600 E. Rd.
Cabery 60919
Phone: 815.949.1667
Cell: 217.823.3943
(Hamps, Yorks)

GLENN SADDORIS
25405 115th Ave. N.
Port Byron 61275
Phone: 309.523.3608
(Hamps)

JOHN & MELISSA
LIVERMORE & FAMILY 
Rt. 1, Box 23
Media 61460
Phone: 309.924.1936
Cell: 309.221.2411
(Hamps, Yorks)

JORDAN MCGREW 
17241 N. 24th Rd.
Good Hope 61438
Phone: 309.772.2694
(Durocs, Hamps, Landrace, Yorks)

KYLE & ELLEN KNAUTH
1253 N. 2600 E. Rd.
Milford 60953
Phone: 815.383.4141
(Landrace, Yorks)

LORENZEN FARMS
Tracy Lorenzen
11428 E. 2400 Rd.
Chrisman 61924
Phone: 217.269.2011
(Yorks)

MALONE SHOW PIGS
Roger, Mary Ann & Miranda
2076 Knox Rd. 2250 N.
Victoria 61485
Phone: 309.879.2550
Cell: 309.361.1119
Email: rmalone2@mymctc.net
(Durocs, Yorks, Crossbreds)

MCBRIDE HAMPS
David, Douglas & Nolan
1002 Il. Rt. 97
Gilson 61436
David: 309.221.4797
Douglas: 309.221.8295
Nolan: 309.221.0972
(Hamps)

MOORE'S DUROCS
Russell Moore
Rt. 1, Box 109
Ellery 62833
Phone: 618.445.3944
(Durocs)

NORMAN BROS. & SON
Greg & Grant Norman
7234 E. 2700th Rd.
Sidell 61876
Phone: 217.887.2506
Cell: 217.822.2506
(Durocs, Hamps, Yorks)

PETER FARMS
Mark & Don Peter
1969 E. 1250th St.
Mendon 62351
Mark: 217.257.1381
Email: peterfarms@live.com
(Durocs, Hamps, Yorks)

SCHULER FAMILY FARMS
Paul Schuler
29801 E. 2600 N. Rd.
Lexington 61753
Phone: 309.365.8738
Cell: 309.275.3973
(Durocs, Landrace, Yorks)

SCOTT & BRYAN BENNETT
13507 N. Rupp Rd.
Martinsville 62442
Phone: 217.382.4772
Cell: 217.251.0466
(Durocs, Hamps, Yorks)

STOHLQUIST SHOWPIGS
Ryan & Victoria Stohlquist
15825 Beaverton Rd.
Poplar Grove 61065
Phone: 815.569.1035
Cell: 815.509.0846
(Durocs, Yorks)

SWENSON GENETICS
Seth Swenson
13620 Lisbon Rd.
Newark 60541
Phone: 815.736.6097
Cell: 815.405.6279
(Durocs, Hamps, Yorks)

WHEWELL'S PROFIT PRODUCERS
Russell Whewell
110 E. Main-Ferris 
Carthage 62321
Farm: 217.746.8201 
Nick: 319.594.6659
(Durocs, Hamps, Landrace)

ZEHR FARMS
31842 Dutch Lane
Washington 61571
Phone: 309.444.4195
Curt: 309.251.7447
(Durocs)

INDIANA
COUNTRY MARKET FARMS
Stan Rush & Eric Foland Family
703 S. 600 E.
Greentown 46936
Phone: 765.461.9469
Email: ebfoland@yahoo.com
(Durocs, Hamps, Yorks)

DENHART SHOWPIGS
134 E. 800 N. Rd.
Crawfordsville 47933
Randy Denhart: 765.969.4512
Toll Free: 888.DENHART
Farm: 765.339.4713
Email: denhart@tctc.com
(Durocs, Hamps, Yorks, Spots, 
Crosses)

DRAKE PUREBRED FARMS
2736 N. Brick Church Rd.
Cambridge City 47327
Phone: 765.478.4802
(Durocs, Hamps, Landrace, Yorks)

FARRER STOCK FARM
Tom Farrer
6891 W. Co. Rd. 325 N.
Royal Center 46978
Tom: 574.643.9965
Cell: 574.727.0680
(Durocs, Hamps, Yorks)

GEORGE & MIKE WATSON 
1886 W. Greencastle Rd.
Mooresville 46158
Farm: 317.539.4968
Mike: 317.996.4055
(Hamps, Crossbreds)

HARVEY HAMPSHIRES
Don L. Harvey & Sons
15124 Dare Rd.
Brookville 47012
Darrell: 765.732.3504
Dale: 765.732.3470
Don: 765.732.3188
(Hamps)

JAMES S. MCKEE
2162 E. Green Bay Rd.
Attica 47918-8034
Phone: 765.762.6362
(Yorks)

JJ GENETICS
Guy Jackson & Mike Johnson
767 E. 1100 S. 
Warren 46792
Guy: 260.375.6235
Mike: 260.375.6351
Fax: 260.375.2420 *51
(Durocs, Hamps)

KENT BRATTAIN & FAMILY
263 Co. Rd. 900 W.
Greencastle 46135
Phone: 765.653.1254
Cell: 765.720.3305
(Durocs, Hamps, Landrace)

KILMER SWINE FARMS 
Dave Kilmer
1622 N. 900 E. 
Monticello 47960
Phone: 574.943.3239
Jim: 765.412.6325
(Durocs, Hamps, Yorks)

ROBIN RIDGE FARMS
Mike Fagg
1830 St. Rd. 246 W.
Clay City 47841
Phone: 812.939.2534 or
812.249.2851
Fax: 812.939.2534 *51
(Durocs, Hamps, Yorks)

TEMPEL GENETICS
Bill Tempel
14693 N. U.S. 231
Gentryville 47537
Phone: 812.937.2620
Fax: 812.937.2621
(Landrace, Yorks)

TOP-LINE GENETICS
Tom & Jan Disque
8374 N. 100 E.
Seymour 47274
Farm: 812.497.2830
Cell: 812.521.2058
(Durocs, Hamps, Yorks)

WHITESHIRE/HAMROC
Mike Lemmon
1818 E. 600 N.
Albion 46701
Phone: 800.825.2929 or
260.636.7304
Fax: 260.636.3703
(Durocs, Hamps, Landrace, Yorks)

YOUNG & GUARD
Del Guard
8614 W. 750 N.
West Lafayette 47906
Home: 765.583.4657
Tracie Knotts: 765.427.3048
Email: youngandguard@ffni.com
(Hamps, Crossbreds)

IOWA
BOMBEI & SONS SHOWPIGS
Matt Bombei
18824 Zephyr Ave. 
Delta 52550
Phone: 641.660.5741
Email: iowashowpigs@gmail.com
(Chesters, Yorks, Crossbreds)

BRINK PREDICTABLE GENETICS
Jerry D. Brink
23098 Gunder Rd. 
Elkader 52043
Phone: 563.245.2048 or
563.245.1639
(Durocs, Hamps, Yorks)

CAIN SUPER SIRES
Earl Cain & Family
19760 490th St.
Chariton 50049
Offi ce: 641.774.5397
Earl: 641.203.1391
Dusty: 641.203.2257
Lee: 641.203.4447
Fax: 641.774.5447
(Hamps, Yorks, Durocs, Cross-
breds) 

DANIEL R. BURZLAFF
2331 185th St.
Delmar 52037
Phone: 563.659.9042
(Hamps, Yorks)

DCM HAMPS & DUROCS
David Martin
1482 County Home Rd.
Marion 52302
Phone: 319.854.7180
Fax: 319.854.7180
(Durocs, Hamps)

HILLCREST FARMS
Keith Wilson
2730 Oak Ave.
Guthrie Center 50115
Phone: 641.524.5384
Fax: 641.524.5360
(Durocs, Hamps, Landrace, Yorks)

HILLTOP FARMS
Richard Swenson
2210 623rd Ave.
Albia 52531
Phone: 641.932.3676
(Hamps)

HUINKER DUROCS LTD.
John & Ruth Huinker
1854 Middle Calmar Rd.
Decorah 52101
Phone: 563.532.9646
(Durocs)

WAYNE J. HUINKER
2091 Middle Ossian Rd.
Decorah 52101
Phone: 563.382.9814
Cell: 563.380.1372
(Hamps, Yorks)

REFERENCE
IVERSON HAMPS & YORKS
Ronald & Marcia Iverson
275 E. 140th St. N.
Grinnell 50112
Phone: 641.236.3713
Cell: 641.990.0875
(Hamps)

JAYME & SCOTT SIEREN
1235 210th St.
Keota 52248
Phone: 641.636.2153
(Hamps, Landrace, Yorks)

KERNS FARMS
Steve & Becky Kerns
3354 140th St. 
Clearfi eld 50840
Phone: 641.336.2952
Fax: 641.336.2450
(Durocs, Landrace, Yorks)

MAREK LAND & LIVESTOCK
Timothy & Heather Marek
2659 170th St.
Riverside 52327
Phone: 319.648.4000
Cell: 319.330.5171
(Hamps, Yorks)

WUEBKER FAMILY 
SWINE GENETICS
Marvin Wuebker
851 Pleasant St.
Rockwell City 50579
Phone: 712.297.7644
Email: mcwuebker@yahoo.com
(Yorks, Large Whites, Durocs)

ROHRIG YORKS & SHOWPIGS
Matt Rohrig
2543 305 St.
P.O. Box 155
Orient 50858
Phone: 641.344.8869
(Yorks)

STEWART'S DUROC FARM INC.
Doug Stewart
1750 212th St.
Waverly 50677
Phone: 319.352.1709
Cell: 319.231.0676
(Durocs, Hamps, Yorks)

WALDO FARMS OF IOWA
1889 210th St.
Winterset 50273
Phone: 800.869.0425 or
515.462.1240
(Durocs, Landrace, Yorks)

WINMOR FARMS
Don & Jennifer Slagle
9316 Wickham Dr.
Johnston 50131
Phone: 515.418.0634
Email: info@winmorfarms.com
(Hamps, Yorks)

KANSAS
MESSNER FARMS
1824 Hwy. 75
Caney 67333
Richard Anderson: 620.879.5229
Brett Anderson: 620.870.9070
(Durocs, Hamps, Yorks)

KENTUCKY
GEORGE WATSON
1860 Watson Rd.
Hillsboro 41049
George’s Cell: 606.748.1317
(Yorks)

VISTA BROOK FARMS
Dale, Kevin & Tim Ellis
3211 Webster Rd.
Danville 40422
Phone: 859.332.7623
Kevin’s Cell: 859.583.0380
(Durocs, Hamps, Landrace, Yorks)

MICHIGAN
WOODEN PUREBRED
SWINE FARM
Dennis Wooden
61607 Crooked Creek Rd.
Cassopolis 49031
Phone: 269.445.8066
Fax: 269.445.3001
(Durocs, Hamps, Yorks)

MINNESOTA
BOYUM GENETICS
Steve Boyum & Family
9144 Cty 30 Blvd.
Wanamingo 55983
Phone: 507.824.2976
(Durocs, Yorks)

COMPART'S BOAR STORE INC.
Dean, Chris & Jim Compart
40750 441st Ave.
Nicollet 56074
Dean: 507.225.3737
Chris: 507.246.5012
Jim: 507.246.5179
Fax: 507.225.3075
(Durocs, Landrace, Yorks)

COMPART'S PRIMARY SPF
Jim Compart
12126 293rd Ave. 
Princeton 55371
Jim: 507.246.5179
Fax: 507.246.5339
(Durocs, Landrace, Yorks)

VALLEY YORKSHIRES
Rann, Val, Zach and Katie Loppnow
65628 386th Ave. 
Lake City 55041
Rann: 507.421.3877
valleyyorks.com
(Yorks)

MISSOURI
BROOKE BROTHERS
Michael & Dave Brooke
13623 CR 120
Braymer 64624-9311
Phone: 660.645.2855
(Durocs, Hamps, Yorks)

FORKNER FARMS/
TRULINE GENETICS
Everett Forkner
9282 E Indian Line Rd.
Richards 64778
Phone: 417.484.3306
Toll-free: 877.489.0570
Fax: 417.484.3317
Email: eforktlg@gmail.com
(Durocs, Hamps, Landrace, Yorks)

HEIMER HAMPSHIRES
Jesse Heimer
555 Birch Lane
Taylor 63471
Jesse’s Cell: 217.257.0138
Email: heimerhamps@gmail.com
Web: www.heimerhamps.com
(Hamps, Yorks, Berks)

JOE ROBERTS
6482 E. Farm Rd. 48
Fair Grove 65648
Phone: 417.759.2824
(Durocs, Hamps)

MARTIN FAMILY SHOWPIGS
2080 Dent County Road 2200
Rolla 65401
Phone: 573.247.6083
Email: martincattleco@gmail.com
(Hamps, Yorks)

MCCLOUD FARMS INC.
John, Melanie & Katie 
McCloud
805 N.W. Hwy. A
Trenton 64683
Phone: 660.485.6468
Email: husker@grm.net
(Durocs, Yorks)

ORAM BROTHERS
36968 E. St. Hwy. 146
Gilman City 64642
Phone: 660.876.5302
(Yorks)

ROBISON GENETICS
Randy & Jimmy Robison
5536 S.W. Simental Rd.
Polo 64671
Phone: 660.354.2480
Randy: 660.354.3202
(Durocs, Hamps)

WOLF BROTHERS
Gregg, David & Adam Wolf
4497 Hwy. W.
Chillicothe 64601
Ron: 660.646.9210
Adam: 573.289.3311
Gregg: 417.388.1348
Email: wolfpigfarm@gmail.com
(Hamps, Yorks, Crossbreds)

NEBRASKA
BAADE GENETICS
Kyle Baade
58135 722 Rd.
Plymouth 68424
Kyle’s Cell: 402.239.2229
Fax: 402.228.0306
(Hamps, Yorks)

JOY GENETICS
Sarah & Laura Joy
5130 F Rd. 
Dunbar 68346
Phone: 402.873.4406 
Offi ce/Kirb: 402.873.6648
Fax: 402.873.6682
(Durocs, Hamps, Yorks)

S&D SHOWPIGS
Scott Dean
74398 342 Ave.
P.O. Box 245
Imperial 69033
Cell: 970.560.6733
Email: s_and_dshowpigs2@yahoo.
com
(Berks, Chesters, Durocs, Spots, 
Yorks, Crossbreds)

STEVEN FAUSS
P.O. Box 4 
Nickerson 68044
Phone: 402.721.8057
(Hamps)

WALDO FARMS INC.
P.O. Box 8
DeWitt 68341
Phone: 800.869.0425
Fax: 402.683.6605
(Durocs, Landrace, Yorks)

NORTH CAROLINA
LOOPER FARMS
Wesley Looper
4695 Petra Mill Rd.
Granite Falls 28630
Phone: 828.396.9102
(Hamps, Landrace, Yorks)

QUINN SHOW PIGS
William Quinn
1273 E. Wards Bridge Road
Kenensville 28349
Phone: 910.271.2756
(Durocs, Yorks, Hamps and Berks)

SHARP FARMS
Alan Sharp
5171 Hwy. 581
Sims 27880
Phone: 252.235.3786
Fax: 252.235.4611
(Durocs, Yorks)

OHIO
BOBLENZ GENETICS & 
GREG EDMONDSTONE
Kevin Boblenz
7620 Agosta-Larve Rd.
New Bloomington 43341
Phone: 740.499.2227
Cell: 740.361.4040
(Durocs, Yorks)

ISLA GRANDE FARMS
Rick L. Fogle
2730 Harding Hwy. W
Marion 43302
Phone: 740.382.1580
Rick’s Cell: 740.225.2541
(Durocs, Hamps, Yorks)
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PARRISH FARMS
Howard, Frank & Steve Parrish
5140 County Road J
Edon 43518
Phone & Fax: 419.272.2852
Howard: 419.553.6042
(Durocs, Hamps, Yorks)

SANTORO SWINE GENETICS
Tony or Annette Santoro
6725 Oak Street Ext
Lowellville 44436
Farm: 330.536.8346
Cell: 330.360.0078
Email: ssgenetics@zoominternet.net
(Hamps, Yorks, Crossbreds)

WENDT LIVESTOCK
14730 Middleburg-Plain City Rd.
Plain City 43064
Kevin: 419.566.1599
Website: www.wendtlivestock.com
(Durocs, Hamps, Crossbreds)

OKLAHOMA
HOFSCHULTE FAMILY
P.O. Box 263
Wyandotte 74370
Home: 918.542.6410
Phillip: 918.231.8740 
Nick: 918.541.7893
Chris: 918.961.1679
Email: phil@hofschultesires.com
(Durocs, Hamps, Yorks, 
Crossbreds)

LANCASTER HAMPSHIRES
Joe & Georgia Lancaster
17064 Co. Rd. 3500
Ada 74820
Home: 580.332.7394
Joe Cell: 580.421.6583
Email: lancasterllc@hughes.net
(Hamps)

OREGON
GOURLEY FAMILY FARMS
Mark & Joyce Gourley
2280 Primrose Loop
Philomath 97370
Phone: 541.929.6264
(Yorks)

TENNESSEE
BART JONES 
466 Red Hill Rd.
Lafayette 37083
Phone: 615.666.3098
(Durocs, Landrace, Yorks)

DEREK & ABI BARTHOLOMEW 
2965 Laster Rd.
Huron 38345
Phone: 731.968.5230
Cell: 731.614.4232
(Durocs, Crossbreds)

TEXAS
5A FARMS
Tim Armour
780 ACR 2205
Palestine 75801
Phone: 903.538.2175
(Yorks, Crossbreds)

ALBERT'S YORKSHIRE FARM
John Albert
1442 Haeckerville Rd.
Cibolo 78108
Phone: 210.658.5017
(Hamps, Landrace, Yorks)

CARL KENT & SONS
Box 62
Pottsboro 75076
Home: 903.786.9423
Carl’s Cell: 903.271.5128
(Hamps, Yorks, Crossbreds)

McCLEERY FAMILY FARMS
Cody McCleery
351 West Seaberry Ave
Poolville, TX 76487
Cody home: 817.594.3625
Cody: 817.613.6666
Email: doctorduroc@att.net
(Durocs, Hamps, Yorks, 
Crossbreds)

REAL HOG FARMS
Charles Real
15492 Real Rock Rd.
Marion 78124
Phone: 830.914.2833
Charles’ Cell: 210.827.7351
Fax: 830.914.3437
(Durocs, Hamps, Yorks)

WISCONSIN
BADGER SWINE
Bill Krieg & Mark Justmann
N. 4477 Co. Rd. 1
Lowell 53557
Bill: 920.342.8105
Mark: 920.344.0230
(Durocs, Hamps, Yorks)

KUHLOW GIRLS SHOWPIGS
Chelsea, Kallista & Darin Kuhlow
407 Allen St.
Clinton 53525
Chelsea: 608-774-2610
Darin: 608-436-0217
email: chelsea@kuhlowgirls.com
(Durocs, Yorks, Crossbreds)

NUTTLEMAN FARMS
Steve Nuttleman
N. 55725 CTH DE
Bangor 54614
Steve: 608.386.8803
(Durocs, Yorks, Polands)

ROBERT WALSTRA & FAMILY
W 8578 Lake Emily Rd.
Waupun 53963
Phone: 920.763.3131
(Hamps)

TOM KNAUER FAMILY
352 N County Rd. M
Avalon 53505
Phone: 608.883.2838
(Hamps, Landrace)

TOM RAKE FAMILY
6840 Schumacher
Waunakee 53597
Phone: 608.849.7458
Fax: 608.849.7461
(Durocs, Hamps, Yorks)

TRIPLE L SHOWPIGS
Darren, Laura, Austin & 
Natalie Lynd
5027 S. Reid Rd.
Janesville 53546
Phone: 608.676.5816
(Durocs, Hamps, Yorks)

WILSON'S PRAIRIE VIEW FARM
Scott & Alex Wilson
N. 5627 Co. Hwy. DD 
Burlington 53105
Scott: 262.492.6601 
Alex: 262.492.6664
Fax: 262.763.6145
(SPF Durocs, Hamps, Landrace, Yorks)

Seedstock Source?
It’s as easy as 1-2-3

Want to be in the 

1. Call the Seedstock EDGE staff at 765-463-3594 
or email seedstockedge@nationalswine.com with your information

2. Pay the $75 one-year fee

3. Look for your listing in the next nine issues of Seedstock EDGE

$75/year
ONLY

REFERENCE

INDIANA DUROC BREEDERS

Follow us on Facebook: Indiana Duroc Association

T H U R S D A Y,  A U G.  1 8

Saturday, Aug. 6 • 4-H Barrow Show

Saturday, Aug. 13 • 4-H Gilt Show

Judge: Guy Jackson, Ind.
Auctioneer: Kevin Wendt, #AU09200068 
NSR Reps: Blaine Evans: 765.490.3731
 Mike Paul: 765.427.2692

Sale managed by: Indiana Duroc Breeders #AC30300016
Scanning will be furnished. Credit cards will be accepted for a 3% surcharge.

All animals selected by the judge for the sale must be offered in the auction.

President
Adam Beck x 317.626.2528

Vice President
John Hacker x 260.433.8171

Secretary
Aimee Inskeep x 765.730.1666 

Treasurer
Larry Maxwell x 317.442.8202 

Show & Sale Manager
Stan Rush x 765.434.4220

Breed Man. 4-H Jr. Show
Jordan Foland x 765.210.6869
Kyle Pullen x 574.727.1816

$1,800 Champion Duroc Boar
Exhibited by Jordan Gentry, Ind.
Purchased by Shaffer's Goldrush, Ind.

$2,700 Champion Duroc Gilt  
Exhibited by Ryan and Tyler Knight, Ill.
Purchased by Bates Show Pigs, Ohio

$2,500 Res. Champion Duroc Boar
Exhibited by Max McClain, Ind.

Purchased by Crossroads Genetics, Ind.

$2,000 Res. Champion Duroc Gilt 
Exhibited by Flash & Cooper, Ind.

Purchased by Jason Charlesworth, Ill.

Entry deadline: July 1
Enter online at in.gov/statefair

INDIANA STATE FAIR DUROC SHOW & SALE

All out-of-state 
exhibitors welcome. 

Check in by Wednesday, 
Aug. 17 by 5 p.m.

2015 3rd Overall Barrow 
& Champion Duroc Barrow, Jr. Show

Shown by Cole Wilcox
The 2015 6th Overall Gilt in the Jr. Show, 

shown by Vade Dishman, was also a Duroc. 

Show and sale broadcast by:

Link on thepigplanet.com
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Wilson County Fairgrounds 
Wilson, NC

Check our website for updates:

gottobencshowpigs.com

Walter Earle: 252.237.0111 • (c) 252.205.7123

Purebreds and Crossbreds available.

FLORIDA STATE FAIR RESERVE CHAMPION
Shown by Mallory Albritton

All pigs sold privately. 
Call for more information

Ray Moorman :: 229-402-1200
jmfpigs@surfsouth.com

southernselect.com

We have more than 50 years of experience producing top-
quality breeding stock and showpigs. Pigs available for fall 

and spring shows (farrowed March through November). 
Also featuring top-quality showpigs from 

Shaffer’s Goldrush.
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2016 IOWA STATE FAIR

GILT SALE

Thursday, Aug. 11, 2016
Gilt parade 7 p.m. • Sale starts 7:30 p.m.

Iowa State Fair Swine Barn

Gilts show Thursday morning and early afternoon – Starting at 8 a.m.

30-40 purebred and crossbred gilts will be sold

Don’t miss your opportunity to purchase some of the 
most elite swine breeding stock in Iowa!
For more information: Iowa State Fair FFA Premium Book iowastatefair.org

FFA Blue & Gold Gilt Sale Coordinator: Bret Spurgin, 641.895.2291 or spurginb@oskycsd.org

High-Selling Gilt at the 2015 Iowa FFA Blue 
and Gold Gilt Sale. Shown by Koby Boysen. 

Bred by Final Drive Genetics of Indiana.

2nd High-Selling Gilt at the 2015 Iowa FFA 
Blue and Gold Gilt Sale. Shown by Colin 

Runksmeier.

IowaStateFair
2016

PUREBRED SWINE 
SHOWS & SALES

See the best breeding stock in the industry, placed by nationally-known judges.
Following the shows, the top boars and gilts will be sold at auction.

Phone the Iowa State Fair offi ce at (515) 262-3111, ext. 241, for more information.

THURSDAY
AUG. 18

FRIDAY
AUG. 19

SHOWS • 8 A.M.
Berkshire and Spot 

followed by Chester 
White and Poland
SALES • 3 P.M.

Berkshire, 
Chester White and Spot

SHOWS • 8 A.M.
Hampshire 

followed by Duroc 
and Yorkshire

SALES • 2 P.M.
Hampshire, Duroc 

and Yorkshire

ALLBREEDPICNIC
Thursday, Aug. 18 

Starts at noon in the swine barn and goes until it’s gone!
BREED CONTACTS 

Spot • Dustin Feldman 319-231-2438
Yorkshire • Matt Rohrig 641-344-8869

Duroc • Tom Welk 563-264-3423
Berkshire • Al Conover 515-491-8078

Hampshire • Ron Iverson 641-990-0875
Chester White • Randy Schmidt 319-668-2546
Poland China • Frank Albertson 641-751-8315

If interested in Landrace or Poland China swine, please contact the 
Iowa Purebred Swine Council for a Breeder Directory. 
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If interested in Landrace or Poland China swine, please contact the 
Iowa Purebred Swine Council for a Breeder Directory. 
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• NINE Purebred Divisions “plus” Crossbred Divisions offered for 
Barrows and Breeding Gilts

• Age rule for all youth – 8 to 21 years as of Jan. 1 (see anls.org for 
restrictions)

• All Breed Champion Barrows may sell in the Junior Livestock Auction 
• Grand Canyon Classic Gilt Sale 
• More than $8,000 in Premiums offered 
• Supreme Champion Selection for Both Shows
• Special Clinics and Youth Activities, including Barnyard Olympics
• Must be a member of NJSA or Team Purebred
• Daytime Temperature Average in Late December is 68 Degrees
• Sponsorship Opportunities Available
• Open to the World
• For complete rules go to www.ANLS.org

Pedigree Barrow Show, Pedigree Gilt Show & Gilt Sale

ARIZONA NATIONAL
Dec. 27, 2016-Jan. 1, 2017 • Phoenix, Arizona

MAKE PLANS TO ATTEND 
The Vacation Show

NJSA &Team Purebred official affiliate showS

DNA, ENTRIES & OWNERSHIP DEADLINE: October 31, 2016*
*DNA nomination, entries and fees must be postmarked

anls.org  ::  information@ANLS.org  :: 602.258.8568

Presenting Sponsor:

CROSSBREDS IN BOTH SHOWS
FARROWING DATE: April 1, 2016 or later

BARROW AND GILT JUDGE: KANE CAUSEMAKER, ILL.
SHOWMANSHIP JUDGE: WARREN BEELER, KY.

POWER

Torpedo Tried & True
SSFS3 UNTOUCHABLE x RWG0 TURN TABLE

Look for his offspring at summer shows.

1. 2015 Champion Yorkshire, Kansas State Fair

2. 2015 Res. Champion Yorkshire, Colorado State Fair

3. 2016 Res. Champion Yorkshire, Western Regional

4. 2015 Res. Champion Yorkshire Barrow, Arizona National

5. 2015 Fall Classic $4,000 Yorkshire Gilt

PUREBREDS OF THIS CALIBER FOR SALE YEAR-ROUND.

Nick Mauro :: 719.924.3905
Kyle Mauro :: 719.334.0892
Zack Mauro :: 719.994.1093www.TORPEDOFARMS.net 

1. 2. 3.

4.

5.
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“Multiplier of DRU Boars”

zehrfarms.com

IL Brucellosis 
and PRV Free 

Herd #518

A long tradition of 
breeding quality 

and muscle

28940 Dutch Lane
Washington, IL 61571

309.444.4195 • Cell: 309.251.7447
curt@zehrfarms.com

We are committed to 
a breeding program of 
developing production-

oriented genetics

Zehr Farms has been 
producing quality Duroc 

and DRU genetics for 
more than 50 years

A BREEDING PROGRAM

FUTURE!FO
R 

TH
E

ZEHR FARMS 

10316 N. Ave. • Maynard, IA 50655
Jim: 563.637.2351 • Cell: 563.920.7590
www.grimmpurebreds.com

Call Jim for semen on Grimm herdsires.

Bred with a purpose!

Visit our website for pictures of our new herdsires!

WGW4 SMOKE 3-2
WGW2 Fire Wall 43-4 x WGW0 Diego 77-8

Bred Female Sale
June 23

JGR4 POWER UP 89-9
CDO3 Power On 282-7 x JGR0 Bootlegger 210-6

Featured Service Sire

Offering Yorkshire, 
Hampshire and cross gilts 

Sire of several gilts in the sale 

RW5 CONCRETE 137-3 (Decidedly Different x Saddle Up)
This is a boar I bought off the farm from Rick Whitman while at the SWTC. He is one of those boars, that 
after I got back to Belton, I could not get him out of my head. I loved his massiveness, bone and foot 
quality, but the hard thing was, he was an October boar, so was he going to keep coming? It did help 
that Moonshine and Anchor were each in his pedigree three times. His mother is a littermate to the 
grandma of The Prophet.

RW5 Sweet Tooth 140-5  (Skittles x Bone Thug) 
While at Rick’s I also found this October cross boar. Skittles is a Sugar Daddy x Hillbilly Bone, and his 
mother is a Bone Thug x Swagger. This boar is immaculate in his bone and foot quality, with very clean 
hocks and strong pasterns. He can be a difference maker. All of the cross gilts will be bred to him.

Additional Service Sires

Females like this will sell 
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Great  
Summer 
Savings

E
X
O

TI
CAnnihilator

Exotic
[Bad Donkey x Sweet Emotions]
Bred by: AJ Lewis
Stress Negative

$35,000 High  
Selling Reserve  
Champion  
Crossbred Boar  
SWTC Belton, TX 

E
X
O

TI
CTweet 

This
Exotic
[Monumental x Mossy Oak]
Bred by: Jeremy Cantrell 
Purchased from Austin & Cody Cox
Stress Negative

Another Great  
Proven Sire has 
found his way  
to LVS!

1.800.972.8766 WWW.LEANVALUESIRES.COM
*Summer Savings May 31 through August 14, 2016

 All Boars 50% or more off!

LVS_Seedstock.indd   1 5/2/16   8:40 PM
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JOHN & RUTH HUINKER
1854 Middle Calmar Road, Decorah, IA 52101

563.532.9646 • Cell: 563.380.6565 • jhuinker@acegroup.cc • www.thepigpage.com

ONLINE SALE :: June 23 :: showpig.com
Look for our

Special set of 
Duroc and 

Cross females 
due July through 

September sell 
on June 23 on 
showpig.com.

DUROC SERVICE SIRES:

Bred females like these will sell!

Bred Gilt Sale

CROSSBRED SERVICE SIRES:
Specimen • Mogul 
Visionary • Black Onyx 4-3

Turnaround • New Dimension 61-5 
Man on Fire • Automatic 66-3 • Boots 8-2

86 • SEEDSTOCK EDGE	 June 2016

16 June SE Form.indd   86 5/19/2016   8:36:56 AM



JOHN & RUTH HUINKER
1854 Middle Calmar Road, Decorah, IA 52101

563.532.9646 • Cell: 563.380.6565 • jhuinker@acegroup.cc • www.thepigpage.com

ONLINE SALE :: June 23 :: showpig.com
Look for our

Special set of 
Duroc and 

Cross females 
due July through 

September sell 
on June 23 on 
showpig.com.

DUROC SERVICE SIRES:

Bred females like these will sell!

Bred Gilt Sale

CROSSBRED SERVICE SIRES:
Specimen • Mogul 
Visionary • Black Onyx 4-3

Turnaround • New Dimension 61-5 
Man on Fire • Automatic 66-3 • Boots 8-2

June 2016	 SEEDSTOCK EDGE • 87 

16 June SE Form.indd   87 5/19/2016   8:36:56 AM



DMP FEMALES
Always a good investment!

(217) 257-1381 » www.PETERFARMS.com
1969 E. 1250th St. » Mendon, Ill. » 62351

DEPENDABLE GENETICS

Carry OutChampion Hamp Barrow,
'15 Mo. State Fair 4-H Show

Champion Hamp Gilt,
2016 SWTC

The 2015 Missouri 4-H Champion 
was out of the top-selling bred 
female in our Nov. 2014 sale. 

Raised by Todd Hopkins. 
Shown by the Deters family.

The top-selling boar at the 2015 
National Barrow Show® bred by 
Lambright and McLemore out of 
a gilt purchased from us online.

2016 Champion Gilt at Belton 
out of a daughter of 

DMP Frozen In Time 83-1 
bred by Bill Range.

BRED FEMALE SALE
Monday, June 20

The Reverend Throw BackService Sires

For more information and to view 
our offering, visit showpig.com.

Distinct

1-855-PBG-PIGS PremiumBlendGenetics.com

DISTINCT: “Readily distinguishable from all others; noticeably different.”

909 N. 900 W. Arlington, IN 46104

Kiss My Hocks x Gone Viral
Bred by and owned with Heimer Hampshires

We think his name says it all. He combines power, mass, look, rib, bone and foot size in an 
incredibly fl exible package. DISTINCT is different than anything we have seen!

Super Summer Pricing Through July 31
Beyond, Boot Cut, Distinct, Exclusive, Horizon, Mogul and Visionary

$150 list and $100 overrun/last call
All other Exotics $100 or less • All purebreds $65

$55 or less shipping on ALL orders
Free shipping on $1,000 orders
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C3
Mark & Sandy Ottenwalter

2 Sales
June June

02 22
John Wayne

$250/dose
selling the inaugural
and highly anticipated

first crop of jw’s! Nationwide delivery available!

Mid to
Late marches

early to
Mid aprils

Yesterday YouSaid Tomorrow
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CHAMPIONS

JASON CORYA :: 812-592-0210
BRANDON OGLE :: 217-202-5381

ADAM BECK :: 317-626-2528

Sires that

C R O S S R O A D S G E N E T I C S . C O M

GRAND OVERALL &
CHAMPION YORKSHIRE GILT
2016 NJSA Western Regional
Shown by Peyton Hill
Sired by Power Play

GRAND CHAMPION OVERALL & 
CHAMPION DUROC GILT
2016 NJSA Southeast Regional 
Shown by Clay Kincaid
Sired by Shiftin’ Gears

GRAND CHAMPION OVERALL &
CHAMPION HAMPSHIRE BARROW 
2016 NJSA Southeast Regional 
Shown by Blake Logan
Sired by Silencer 

RESERVE GRAND CHAMPION &
CHAMPION DUROC BARROW 
2015 NJSA NJSS 
Shown by Becca Oliver
Sired by Playmaker

GRAND CHAMPION OVERALL &
CHAMPION YORKSHIRE BARROW 
2015 NJSA Southeast Regional 
Shown by Peyton Hill
Sired by Take Notice

RESERVE GRAND CHAMPION &
CHAMPION DUROC MARKET HOG
2015 NAILE
Shown by Liam Farmer
Sired by Shiftin’ Gears
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 GO FROM BEING ON EDGE 

 TO HAVING AN

 EDGE

REACH YOUR PIG’S PEAK PERFORMANCE WITH TRUSHOW
Don’t let stress come between you and the ribbon. Get the TruShow edge. TruShow — a proprietary blend 
of plant-based ingredients — stimulates your pig’s appetite and hydration, promotes muscle growth and 

recovery, supports immune and digestive systems, and ensures joint flexibility through an all-natural 
source of glucosamine and chondroitin. Steroid- and antibiotic-free. All natural. No withdrawal.™ 

Order online at TruShowPig.com.

BUY NOW AND SAVE 20%  •  PROMO CODE: TRUEDGE125

E159-041911_TrushowPrint_Seedstock  
(Trushow Edge Ad)
February 1, 2016 4:29 PM
Color:  4/color

Size:  T - 8 x 10.75”    B - 8.5 x 11.25” Seedstock Edge

E159-041911_TrushowPrint_Seedstock.indd   1 2/1/16   4:30 PM
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a   All of the incredible herd management features available in the GESDATE App are now 
enhanced in an intuitive, simple web based design with extended features including powerful  
printable reports.

a  Now anyone can experience the power of GESDATE online on your smart phone, tablet or any 
web enabled device through the new GESDATE farm portal. Your Farm, Anywhere, Anytime.

a  GESDATE stays perfectly in sync across all your devices and allows you to share your data with 
any GESDATE user using our FarmSyncTM technology.

a  New FarmNotesTM & FarmTasksTM allow you to communicate, assign, remind, and track your 
team’s daily tasks. With FarmTasks,TM delegation and management has never been easier.

info@gesdate.com          www.gesdate.comRobinRidgeFarms.com 812-249-2851
Mike Fagg:

RISING

New Direction

White 
Noise

Konga

Zoned In

We wish the young people who purchase 
prospects out of these herdsires the best of 

luck this summer. We have no doubt some of 
these rising stars will fi nd their way to the 

winner’s circle!
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Making

2016 Pima County Supreme Champion
Shown by Britney Scott • Placed by Jeff Maynard
Sired by It’s All Good

2016 Yuma County Reserve Champion
Shown by Lindsey Ercanbrack
Sired by It’s All Good

2016 Maricopa County Champion Hampshire
Shown by Kelsie Brooks
Sired by It’s All Good

2016 Belt Buckle Blowout 
Shown by Kenzi Michels
Sired by It’s All Good

2016 Belt Buckle Blowout Reserve Champion
Shown by Kenzi Michels
Sired by It’s All Good

Justin with It’s All Good litters in chip barn

dreams
come true buckle

Nestled in the southwest corner of the U.S., 
known as the lettuce capital of the world, 
is Yuma, Arizona, home to Git-R-Done Show 
Pigs and the Gorman Family. Breeding 
and raising pigs in an area where summer 
temperatures can reach 115 degrees can be 
very challenging. Passion and determination 
parallel to this heat is what drives Git-R-
Done Show Pigs to pursue success with 
their program.

Git-R-Done Show Pigs was established in 
February 2013, with Kliff contacting Russell 
Pedrett at Ottenwalters and then purchasing 
the “Fab 5” females from their online sale. 
Who would have known that the midnight 

exchange on the side of the road in 
Buckeye, Arizona, would multiply fi ve 

times in a few short years? Shortly 
after acquiring this foundation 
set, Justin came back to Yuma 
to join the farm. Justin’s fi rst 

endeavor was feeding and raising 
his fi rst boar, Manifest, who sold at 

WPX 2014 for $6,500. This trip introduced 
him to the big stage and allowed him the 
opportunity to network among the most 
respected breeders in the country. Every 

new relationship and conversation 
fuels his passion. He appreciates their 
suggestions, encouragement and 
mentoring and is very grateful to be 
involved in this great industry.

One of the most important relationships in 
the industry is the one with the boar stud 
company. Fortunately, Hi Point Genetics is 
one of the companies Git-R-Done is able 
to work closely with, a relationship that 
began in the ’90s. Hi Point has exceptional 
customer service and guarantees their 
product, which is important for programs 
like Git-R-Done. When breeding season 
arrived for 2016’s spring litters and the 
notepad/pencil came out for the match-ups, 
Kliff was able to ring up Mike and Brent to 
compare notes on his females to their boars. 
The suggestion was to heavily use their 2-4 
2014 WPX $60,000 boar. 2-4’s offsprings 
had been winning consistently, and he 
was affordable. Kliff was “all in.” These 
were the litters that one sits in the barn for 
hours with and drools over. February 2016 
through April 2016 was “go” time, and so 
the run begins. Seven banners in seven 
weeks, happy exhibitors and show families, 
rewards for hard work –  IT’S ALL GOOD!

Justin Gorman: 623-523-9588 � Offi ce: 928-783-1448

Yuma, Arizona

gitrdoneshowpigs.com

onebuckleat a time

IT’S ALL GOOD

Watch for our fi rst online sale at the end of 
June or beginning of July on showpig.com.
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parallel to this heat is what drives Git-R-
Done Show Pigs to pursue success with 
their program.

Git-R-Done Show Pigs was established in 
February 2013, with Kliff contacting Russell 
Pedrett at Ottenwalters and then purchasing 
the “Fab 5” females from their online sale. 
Who would have known that the midnight 

exchange on the side of the road in 
Buckeye, Arizona, would multiply fi ve 

times in a few short years? Shortly 
after acquiring this foundation 
set, Justin came back to Yuma 
to join the farm. Justin’s fi rst 

endeavor was feeding and raising 
his fi rst boar, Manifest, who sold at 

WPX 2014 for $6,500. This trip introduced 
him to the big stage and allowed him the 
opportunity to network among the most 
respected breeders in the country. Every 

new relationship and conversation 
fuels his passion. He appreciates their 
suggestions, encouragement and 
mentoring and is very grateful to be 
involved in this great industry.

One of the most important relationships in 
the industry is the one with the boar stud 
company. Fortunately, Hi Point Genetics is 
one of the companies Git-R-Done is able 
to work closely with, a relationship that 
began in the ’90s. Hi Point has exceptional 
customer service and guarantees their 
product, which is important for programs 
like Git-R-Done. When breeding season 
arrived for 2016’s spring litters and the 
notepad/pencil came out for the match-ups, 
Kliff was able to ring up Mike and Brent to 
compare notes on his females to their boars. 
The suggestion was to heavily use their 2-4 
2014 WPX $60,000 boar. 2-4’s offsprings 
had been winning consistently, and he 
was affordable. Kliff was “all in.” These 
were the litters that one sits in the barn for 
hours with and drools over. February 2016 
through April 2016 was “go” time, and so 
the run begins. Seven banners in seven 
weeks, happy exhibitors and show families, 
rewards for hard work –  IT’S ALL GOOD!

Justin Gorman: 623-523-9588 � Offi ce: 928-783-1448

Yuma, Arizona

gitrdoneshowpigs.com

onebuckleat a time

IT’S ALL GOOD

Watch for our fi rst online sale at the end of 
June or beginning of July on showpig.com.

June 2016	 SEEDSTOCK EDGE • 99 

16 June SE Form.indd   99 5/19/2016   8:38:07 AM



Philosophies from seasoned hog breeders and evaluators describing how visual conformation impacts production.

Chest fl oor... A pig’s foundation
by Dr. Roger Hunsley | Professor

The foundation for all animals when one is considering 
rib shape and internal dimension is the width of the chest 
fl oor. Animals are structured wider at the bottom and 
round out or become narrower at the top. Pigs are no 
different. A wide chest must have a wide sternum, breast 
bone or breast plate. As the ribs spring out of the thoracic 
vertebrae, they can exhibit very little arch or spring of rib to 
match the chest fl oor width. Or, they can exhibit excellent 
spring or arch of rib to match the width of the chest fl oor. 

The pig must remain biologically functional for all 
aspects of the swine industry. Thus, it is almost impos-
sible to change the shape of part of the pig at the 
expense of the other parts and retain functionality. 
Since muscles are not square, they provide the pig 
with symmetry and a balance of traits. Judges com-
menting about square tops, square ribs, etc., need 
to reevaluate what they are seeing and saying.

Refer to Figure 1 to see what is really behind the shape 
of a pig. The left image shows very little arch or spring of 
rib, with a chest fl oor to match. The middle image shows 
excellent spring or arch of rib and would be attached to a 
wide breast plate or sternum. The right image is even more 
extreme in the arch or spring of rib and would attach to a 
massive chest fl oor or breast plate. Now, is the right image 
too extreme? We must always be aware of the indicators.

It is absolutely necessary that one evaluates width of chest 
in prospect pigs as well as more mature breeding or market 
hogs. Since we have leveled the topline out in our present 
day hogs, it is much easier to evaluate and observe chest 
fl oor width than it was when the top lines were arched. 

Wide-bodied animals with excellent spring of rib must have 

some width of chest, some width at the knee and some 
width at the hoof, as pigs are viewed from the front. The 
feet should point forward, preferably no more than a 10 
to 15-degree turn to the outside. The front legs should 
descend out of the outside of the shoulder, not the center 
of the shoulder. The two visual traits that determine the 
degree of difference in animal shape are width of chest 
and spring or arch of rib. Very little time is spent view-
ing pigs from the front view; however, this is the very 
best indicator of width of body and internal dimension. 

Internal dimension equals the length, width and depth 
of an object. Length is measured in pork carcasses from 
the forward edge of the fi rst rib to the forward edge of 
the aitch bone. There is no absolute measure for width 
except the stockman’s eye. Depth can be measured from 
the spine down to the point of the elbow. These measure-
ments or evaluations on swine should be made on some 
comparable basis such as weight, age or both. Everything 
below the point of the elbow is essentially waste. Work 
we did at Purdue University proved if a horizontal line was 
drawn from one point of the elbow to the other, the line 
would go directly through the middle of the breast plate 
or sternum, which is the bottom of the abdominal cavity. 

In cattle, there is more variation in length of body 
and width of body and less in depth of body 
when measured and compared at a weight con-
stant basis and small age variation. The same is 
true in sheep and appears to be true in swine. 

At Purdue University, we froze market hogs standing up 
in a natural position after they were dehaired and eviscer-
ated. We did not split the breast bone or the pelvis. The 
frozen carcasses were then cross sectioned at the 10-11th 
rib site to measure the loin eye area, backfat thickness 
and muscle quality. We did not realize at the time this 
would be perhaps the very best view or measure of 
internal dimension, and this view would confi rm the width 
of chest and spring or arch of rib differences in swine.

Figure 1
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Just like the times, champions have evolved through the years. 
As production priorities changed so has the ideal animal.

Cedar Ridge Show Herd, Illinois, exhibited the Champion Landrace Boar at the 2010 World Pork Expo. 
He was sired by Zeus and sold to Keith Wilson, Iowa.

Tandem was named the Champion Landrace Boar at 
the 1983 Iowa State Fair. Bred by R&R Landrace in 

Iowa, he was purchased and housed by Swine Genetics 
International, also in Iowa.

The Champion Boar at the 1992 Winter Type Conference 
was Silver and Gold, bred by Cedar Ridge Farm and 

purchased by Swine Genetics International. 

JUNE

 2 Ottenwalter Showpigs Online Sale, showpig.com

 3 June Seedstock EDGE mails 

6-11 World Pork Expo and World Pork Expo 
Jr. National, Des Moines, Iowa

 11 Land of Promise Pig Farms Pig Sale

 15 July Seedstock EDGE ad deadline

 16 Heimer Hampshires Online Sale, showpig.com

 20 Hopkins Showpigs Online Sale, showpig.com 

 20 Peter Farms Online Bred Female Sale, showpig.com

 21 Triple B Sires Online Bred Gilt Sale, showpig.com

 22  Cobb Family Online Sale, showpig.com

 22 Ottenwalter Showpigs Online Sale, showpig.com

 23 Grimm Purebreds Online Bred Female Sale, showpig.com 

 23 Huinker Durocs Online Bred Gilt Sale, showpig.com

 28 Olsen Yorkshires Online Bred Gilt Sale, buyerschoiceauction.com

 30 State Fair of Texas validation and ownership deadline

JULY

 1 Indiana State Fair Open Show entry deadline 

4-9 NJSA National Junior Summer Spectacular and NSR 
Summer Type Conference, Louisville, Ky.

 5 July Seedstock EDGE mails

 9 Got to be NC Show Pig Sale, 11 a.m., Wilson, N.C.

 12 August Seedstock EDGE ad deadline 

 19  Cain Super Sires Online/Telephone Boar Sale, cainfarms.com

 23 Hi Point Genetics Open House and Bred Gilt Sale, Chrisman, Ill.

AUGUST

 1 American Royal Market Hog and Pedigreed Gilt 
ownership deadline and DNA validation deadline

 5 August Seedstock EDGE mails

 6 Indiana State Fair 4-H Barrow Show, Indianapolis, Ind.

 11 Blue and Gold Gilt Sale, 7:30 p.m., Des Moines, Iowa

 13 Indiana State Fair 4-H Gilt Show, Indianapolis, Ind.

 18 Indiana State Fair Duroc Open Show and 
Sale, Indianapolis, Ind. 

 18-19  Iowa State Fair Purebred Swine Shows and Sales, Des Moines, Iowa

 22 September Seedstock EDGE ad deadline

 25 State Fair of Texas youth entry deadline

 27  RW Genetics and The Stud Futurity Show, Navasota, Texas

SEPTEMBER

 1 State Fair of Texas Pan Am entry deadline

 9 September Seedstock EDGE ad deadline 

 10 American Royal entry deadline

 14  Cobb Family Online Sale, showpig.com

Datebook
REFERENCE

Continued

Animals A and B both weighed 
265 pounds at harvest, and both 
were crossbred barrows. Animal A 
was somewhat longer and much 
wider than Animal B, and both 
barrows had the same depth of 
body internally. On foot, Animal 
B appeared nearly two inches 
deeper bodied than Animal A. Is 
this explainable? Sure – look at the 
width of chest and spring or arch 
of rib differences. The chest fl oor 
differences are visible in both the 
front views and cross section views. 

These increased internal dimen-
sions would be desired in replace-
ment gilts and defi nitely in boars 
selected for a breeding program. 

We were amazed when we fi nally 
got an opportunity to look inside 
cattle, swine and sheep. The frozen 
carcass and cross section project 
provided real proof of what we’re 
seeing visually and a whle lot more.

A
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m
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A
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m
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 B
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A big-time lineup that produces

Only at

812-755-4306 • 812-620-2296
southerngoldsires.com

SOUTHERN GOLD SIRES

X-Ray Vision

Revival

Visionary x Main Street  x Solid Monster

Point Taken x Sweet Tea x Quiet Giant

Up the Limit
Bone Buzz x 

(About Time x True Grit x Beefcake)
Champion York Boar, 2016 SWTC

NSR/NJSA
NJSA Foundation Female ................................. 48
NJSA NJSS ........................................................ 65
NJSA Sponsors .................................................. 50
NSR Summer Type Conference ......................... 65
Seedstock EDGE Subscription .......................... 49

COMMERCIAL
ADM Alliance Nutrition – MoorMan’s ShowTec . 18
Baker, Dan, West Lafayette, IN .......................... 69
Cimarron Trailers................................................ 56
Clayton, Tony, Jefferson City, MO ..................... 69
Conover, Al, Baxter, IA ...................................... 69
Day, Chad, Kokomo, IN ..................................... 69
Exiss Trailers....................................................... 58
Gesdate ............................................................. 97
HE Smith Company ........................................... 64
Kent Show Feeds ............................................... 32
Kreis, Ron, Adamsville, OH  .............................. 69
Lindner United ................................................... 59
Mullins, Dave, Danville, IN ................................ 69
Naughton, Dan, Atlanta, IL ................................ 70
Parrish, Howard, Edon, OH ............................... 70
PIGeducate ........................................................ 64
Pork Checkoff .................................................... 57
Prairie State Semen, Inc., Champaign, IL .......... 69
Purple Circle, Canyon, TX.................................. 70
Showbox, Crockett, TX ...................................... 69
Sunglo Feeds ................................................... 100
Sure Champ ......................................................... 9
True North Technologies ................................... 85
TruShow ............................................................. 94
Weaver Leather ................................................. 19
Wendt, Kevin, Irwin, OH .................................... 70

Williams, Mike, Higginsville, MO ....................... 70
WW-Paul Livestock Scales, Duncan, OK............ 67

ARIZONA
Arizona National, Phoenix ................................. 81
Git-R-Done Show Pigs, Yuma ....................... 98-99

ARKANSAS
Cobb, Steve & Family, Lake City ..................... 108

CALIFORNIA
Ottenwalter Showpigs, Colusa .......................... 91

COLORADO
Torpedo Farms, Pueblo ..................................... 80

GEORGIA
Southern Select Show Pigs, Omega .................. 76

ILLINOIS
Hi Point Genetics, Chrisman .............................. 87
Peter Farms, Mendon ........................................ 88
Zehr Farms, Washington .................................... 83

INDIANA
Crossroads Genetics, Clayton ........................... 93
Hopkins Showpigs, Russellville ............................ 8
Indiana Duroc Breeders ..................................... 75
Premium Blend Genetics, Arlington .................. 89
Robin Ridge Farms, Clay City ............................ 96
Shaffer’s Goldrush, Albany................................... 6
Southern Gold Sires, Salem ............................. 105

IOWA
Bakker Bros Genetics, Dike ............................... 92
Blue and Gold Gilt Sale, Des Moines ................ 79
Cain Super Sires, Chariton ............................... 106
Grimm Purebreds, Maynard .............................. 82
Huinker Durocs, Decorah .................................. 86
Huinker, Wayne, Decorah .................................. 66
Iowa Purebred Swine Council ............................ 78

MISSOURI
American Royal, Kansas City ............................. 67
Heimer Hampshires, Taylor ................................ 95
Williams, Colt and Mike, Higginsville ................ 68

NEBRASKA
A Cut Above, Benedict ...................................... 90

NORTH CAROLINA
Got to be NC Show Pig Sale, Wilson ................ 77

OHIO
Lean Value Sires, New Carlisle........................... 84
Moyer, Tom & Family, Wauseon .......................... 7
Santoro Swine Genetics, Lowellville .................. 70
Shipley Swine Genetics, Newark  ..................... 2-3

OKLAHOMA
Triple B Sires, Eufaula ...................................... 107

SOUTH DAKOTA
Olsen Farms, Irene ............................................ 11

TEXAS
State Fair of Texas, Dallas .................................. 65

Index to Advertisers
REFERENCE

Yorkshire Sire DNA Policy
NEW!

ALL Yorkshire sires 
must be DNA tested for 
Breed Composition and 
Color before any litters 
can be recorded.

Visit nationalswine.com more info!
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19760 490th St. • Chariton, IA 50049 • Earl: 641.203.1391 • Lee: 641.203.4447 • Dusty: 641.203.2257

888.281.1617CAINFARMS.COM

Man up

NEW to stud!

Full Back x Ice x Full Shift (Red Draw’s sister)
$14,000 2015 SWTC purchase.

Duroc

Mike
Arctic Cat x Crazy Bone
Dam is a littermate to 

ABOVE THE REST!

Cross

Flat Bill x Point Takin’
Clone of THUNDERSTRUCK!Hamp

Thunderstruck II
BRED GILTS FOR SALE 

PRIVATE-TREATY
Crossbred, Hampshire and Duroc 

due in July, August and September. 
Call for more info!

cainfarms.com
View the boars on our website

ONLINE/TELEPHONE

156-85
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